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| Spat 


Safety First—Safety Forever! 
+ of * 
In the spring a young man’s 
fancy turns to cars, too. 
. +. 7 
| Too often they could better be 
called labor bleeders than labor 


leaders. 
* * * 


' No, Nora, a_ seller’s market 
doesn’t mean that prices are at 
basement levels. And a _ buyer's 
market is what that smart dealer 
boss of yours is preparing for now. 
os + + 

Cars shipped abroad from New 
York for use by tourists from the 
United States is expected to total 
between 2,500 and 3,000 this year. 
This will be about three times as 
many as last year. 


+ + a: 
Watch It 
Dealers must be on the alert 
against municipalities becoming 
competitors in the sale of service 
and TBA items as cities acquire 
and operate parking areas in the 


drive to reduce congestion. 
om * . 


Savings 

Mobile. radios on trucks for city 
pickup and delivery can save up 
to 40 percent on equipment opera- 
tion and maintenance costs, ac- 
cording to Robert Isaacson, sales 
promotion specialist for American 
Trucking Assns.’ radio division. 


Top Cars 
New car registrations in six 
states for January: 
1941 
Pos. 
2,404— 1 
1,752— 2 


Make 


Chevrolet 
Ford 
Plymouth 
Buick 
Oldsmobile 
Pontiac 
Dodge 
Nash 1 
Mercury 266— 9 
Studebaker 256—10 
Hudson 135—138 
Chrysler 3338— 8 
DeSoto 186—12 
Cadillac 115—14 
Kaiser 
Packard 
Frazer 
Lincoln 
Willys 
Crosley 
Total All Makes 
5,062 8,725 
For further details, see page 
22, today’s issue. 


107—15 


49—16 
19—17 


The Newsp 


Efforts Pressed 
For Tire Peace; 


Coal Strike Off 


Auto Shutdowns Seen 
If a Big 4 Tieup 
Lasts 2 to 3 Weeks 


By Mac Gordon 
Staff Writer 


DETROIT.— Efforts to 
break the rubber wage dead- 
lock and avert the strike} 
threatened for today (March |} 
24) were being intensified as 
Automotive News went to press 
Thursday. 

Meanwhile, the possibility of a 
soft-coal tieup Apr. 1 was removed 
by John L. Lewis’ unconditional 
surrender to the Supreme Court 
ruling against his union. 

Federal conciliators in Akron 
said they expected to call officials 
of. the Big Four tire manufacturers 
and the United Rubber Workers- 
CIO into weekend sessions in an 
attempt to beat the Sunday mid- 
night strike deadline. 

Both sides asserted they were 
desirous of averting a shutdown, 
but up to late Thursday neither 
had yielded on its announced 
wage position. The union was 
seeking a wage increase of 16 
cents an hour, having rejected 
the companies’ offer of a 10-cent 
raise. 

L. S. Buckmaster, URW presi- 
dent, issued the strike call last 
Monday after the collapse of ne- 
gotiations with Firestone, Goodrich, 
Goodyear and U. S. Rubber. A 
strike against these companies 
would idle more than _ 100,000 
workers. 

Paul Fuller, ace federal concili- 
ator, was directing moves aimed 
at bringing the disputing sides 
back into conference. Buckmaster 
declared, however, that the union 
had already reduced its demand 
from 26 cents and “could not ac- 
cept anything below 16 cents.” 

Most auto makers forecast they 
would be unable to continue as- 
sembly more than two to three 
weeks if a tieup lasted that long. 
Replacement sales would prob- 
ably be halted before then. 

Buckmaster said that tire com- 
panies outside the Big Four, such 
as Seiberling and General, would 
not be immediately involved, but 
union officials predicted the 25,000 
workers at the smaller plants 
would walk out in sympathy soon 
after a strike got underway. 

The threat of a‘ soft-coal strike 
was indefinitely -postponed' when 
John L. Lewis,-head of the United 
Mine Workers-AFL, cancelled his 
notice ending-the gévernment soft- 
coal contract..on March 31. 

(Continued ‘gn Page 33, €o}. 1) 
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A New Model--and a ‘Half’ 


KAISER-FRAZER last week announced the new Frazer Manhattan, a four-door deluxe 
sedan. Tasteful use of chrome emphasizes the low silhouette and flowing body lines. 
One of six color combinations, the car pictured features an upper body of metallic 
hickory brown with lower body of doeskin warm gray. 


i 


TWO NEW MODELS and restyling of the existing sedan were announced last week 
as the ‘194712’ line of Crosley cars by Powel Crosley jr., president. The new models 
are a two-door, four-passenger convertible and a two-passenger quarter-ton light pickup 
truck. Both passenger models also are being offered in a variety of colors, the first three 
of which are island green, gem blue and bamboo yellow. A russet brown also will come 
off the assembly lines shortly. All models are powered by the Crosley Cobra engine, 
which though weighing only 150 pounds with all accessories, develops 26.5 horsepower. 


See photo of pickup job on page 37. 


K-F Foresees Profit in April, 


No Immediate 


By Pete Wemhoff 

Editor, Automotive News 
WILLOW RUN. — Kaiser-Frazer, 
expecting to be in the “black” in 
April, could reduce its prices on 
a steady production of 400 cars a 
day, Edgar Kaiser, general man- 
ager, told newsmen here Thursday 


Durant: He Brought. Billions to a Vision 


ETROIT.—The founding father 
of General Motors—and the 
stormiest petrel of the automobile 
industry’s early days—is dead. 
William Crapo Durant, the “idea 
man” who merged Wall Street’s 
money with 
Michigan’s horse- 
less carriage, 
died last Tuesday 
morning in his 
New York apart- 
ment. He was 85 
last Dec. 8 Fu- 
neral_ services 
were held March 
20 in New York. 
Because Mr. 
Durant had been 
in poor health 
since 1942, he was unable to ap- 


w. ©. Durant 


pear in Detroit last June for the 
Automotive. Golden Jubilee, at 
which he and 13 others were hon- 
ored as pioneers of the industry. 
Mr. Durant spent his last years 
in obscurity, a far cry from the 
hectic period after the turn of 
the century: when he seized the 
automotive bull by the horns and 
charged shrewdly ahead. In his 
headlong rise to power came 
magnificent successes and, just 
as often, miserable failures. 
Among the first to realize that 
the backing of the big financiers 


In This Issue 


Used-Car Auctions ............Page 12 
FOB Factory 


Dealer Business Counsel ......Page 14 


was indispensable to the growth 
of the auto industry, he had an 
amazing faculty for building shoe- 
strings into bonanzas. But his per- 
sonal fortunes rose and fell like 
the stock market in which he be- 


came so deeply involved. 
* * * ‘ 
t E WAS wealthy in 1905, a year 
after he took over the Flint 
Motor Works, predecessor to Bu- 
ick. He was penniless in 1910, rich 
in 1915, penniless again in 1920, 
fabulously wealthy in 1925. Fin- 
ally the stock market crash of 1929 
bankrupted him and forced him 
from active participation in the 
industry. 
Durant’s lot appeared destined 
to follow that of the country’s 
(Continued on Page 32, Col. 1) 


Price Cut 


at a preview of the new Frazer 
Manhattan luxury sedan. 

The company is currently pro- 
ducing about 320 cars a day, but 
hopes to build 9,000 in April com- 
pared with about 6,500 for March. 
From then on, operations should 
increase gradually, he said. 

“However, even though we pass 
the break-even point in April, we 
have no intentions of cutting 
prices immediately,” Kaiser de- 
clared. “Our first consideration is 
to maintain a firm cash position 
and then give some return to the 
thousands of persons who in- 
vested in our stock.” 

He said that sales and competi- 
tive conditions would, of course, 
dictate just when and how much 
Kaiser-Frazer would reduce _ its 
prices. So far, he averred, there 
has been no indication that dealers 
could not sell considerably more 
cars than are being produced. 

“Dealers are still swamping the 
factory with demands for cars,” 
declared W. A. MacDonald, K-F 
sales chief. “On March 10,” he said, 
“we had 4,084 dealers and distrib- 
utors (139), and these dealers had 
on hand (either on showroom 
floors or in preparation for de- 
livery) a total of only 2,436 new 

(Continued on Page 36, Col. 3) 


Outlook Clearing 
For Higher Rate 


Total to Date Includes 
741,917 Cars and 
299,704 Trucks 


By Bernie Thomas 
Staff Writer 


DETROIT. — Combined U. 
S. car and truck output dur- 
ing 1947 soared over the 
1,000,000 mark as the na- 


tion’s plants last week built 
an estimated 101,548 units—74,142 
cars and 27,406 trucks. 


Canada’s car and truck effort of 
5,011 resulted in a total of 106,559 
built in both countries last week, 
compared with the 103,525 the week 
before. 

Thus far this year, U. S. plants 
have built a total of 1,041,621 ve- 
hicles, which includes 741,917 pas- 
senger cars and 299,704 trucks. 
In 1946, U. S. makers had to wait 
until the first week in July before 
the millionth vehicle rolled off 
the line. 


Last week, as for the past sev- 
eral, production continued to be 
creditable in the face of existing 
material shortages. Barring fur- 
ther unforeseen developments and 
despite constant reports of mate- 
rial shortages, industry opinion is 
that prewar output will be reached 
by the middle of the year. 

Current reports are that many 
makers have already taken 1948 
model plans off the shelf, and that 
if current production levels are 
maintained, many of these new 
models will make their appearance 
as early as September this year 
instead of January or February, 
1948, 

The seriousness of the scrap 
metal shortage continued to get 
the attention of the auto industry 
last week as the steel industry 
described the condition “more 
grievous” than at any time since 
the end of World War I. 

Steel output curtailment is a cer- 
tainty, but the cutbacks will be 
short-lived, according to close ob- 
servers. It was added that the 
worst of the situation has been 
met and improvement is bound to 
follow. 

New increases in pig iron out- 
put, the government’s promise of 
aid, and the approaching warm 
weather are cited as the main rea- 
sons for optimism. 

Another cheerful note is the 
report that in January pig iron 
producers operated at 90.8 per- 


(Continued on Page 37, Col. 1) 


Production 


Automotive News Estimates, 
U. S. Cars, Trucks 


101,548 
98,563 


Last Prev. 1946 
Week Week Week 


For complete production totals 
by makes, see table, page 37. 
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‘Overhead Costs Neglected’ .. . 





Plant Waste Inflates 


Prices, Says 


CHICAGO.—One of the greatest 
causes of today’s high prices is 
that industrial management has 
become so in- 
tense about di- 
rect labor costs 
that it has failed 
to use its own 
tools and cquip- 
ment effectively, 
James D. Moo- 
ney, president 
and chairman of 
Willys - Overland 
Motors, said last 
week. 

Addressing a 
luncheon meeting of the Chicago 
Production Conference, sponsored 
annually by the Chicago Techni- 
cal Societies Council, Mooney de- 
clared that “we have become over- 
concerned about direct labor costs 
and have thus neglected overhead 
costs. We have concentrated with 
great efficiency on tools that would 
eliminate direct labor. But we have 
paid too little attention to ways 
and means of keeping these tools 
busy.” 

Management, he said, saves 
money by installing more efficient 
machines, “but we then do such 





James D. Mooney 





Truman Asks 
Extension of 


Export Controls 


WASHINGTON. — Extension of 
price controls on food and other 
scarce materials beyond the June 
30 expiration date was asked of 
Congress last week by President 
Truman. 

Expiration of the controls, he 
said, would result in a marked in- 
crease in the cost of living at home 
and prevent the United States 
from discharaging its responsibili- 
ties abroad. 

“The danger of immediate and 
complete decontrol in the face of 
continuing domestic and _ world 
scarcities,” he said, “is too great 
for this nation to undertake at 
this time.” 

Internationally, Truman asserted, 
lack of controls would deprive the 
neediest nations of scarce items 
and defeat the purpose of United 
States loans to nations whose exist- 
ence must be preserved. 

He said that he looked forward 
to the day when all barriers of 
free trade can be removed, and 
pledged that he would scrap ex- 
port restrictions as fast as. sup- 
plies approach demand. 





Lang Motor Sales, Inc., Berea, 
O., has been formed with 500 shares 
of common stock. Directors are 
Paul H. Mitchell, Madeline Court- 
right and Gertrude Knott. 





ie 


AIRING PART of a_ secret, Lyman 
Slack (right) tells California dealers and 
listeners on the Anglo California Bank 
“Auto News of the Air’’ that the long- 
awaited new Packard model will be a 
convertible ‘‘and it'll really have ad- 
vanced styling.’’ It will go into produc- 
tion next month and San Franciscans 
will get their first peak at it in about 
60 days, sald Packard’s general sales 
manager. Interviewed by Harry Elliott 
(left), Slack also said that in his opin- 
jon 1947 will be Packard dealers’ best 
year, with Packard tripling last year’s 
volume barring national strikes. 


Mooney 


poor production planning” that the 
machines “are left idle half the 
time.” 

Mooney declared that with the 
five-day week, industry utilizes 
only 160 out of a possible 720 
hours per month, thus using only 
22 percent of its production po- 
tential. 

“When our whole country and 
all the rest of the world are cry- 


ing for the goods we can produce,” | 


he said, “it doesn’t make sense to 
me to use only 22 percent of our 
capacity. There is entirely too 
much waste through idle time.” 

Another impediment to produc- 
tion in our society: the Willys chief 
said, is high taxes. He urged that 
“we must recognize the futility of 
raising tax rates to the point where 
they starve the economic body and 
lower the actual amount of taxes 
collected.” 

Another barrier, he said, is the 
difficulty of getting all classes of 
people to work. “We have been de- 
luded into accepting the philosophy 
of the lotos-eaters,” he declared. 

A third obstacle, in Mooney’s 
opinion, is the fluctuation of the 
price structure. Using the recent 
sky-rocketing of commodity 
prices in Chicago as an example, 
he said that “a lot of our head- 
aches come from the govern- 
ment’s carelessness about the 
value of our paper money. It is 
a thankless job trying to out- 
guess wild price changes, espe- 
cially when purchasing materials 
to manufacture.” 

To improve the situation, he 
urged manufacturers in their talks 
with labor representatives to lead 
them to realize the danger in the 
high costs of manufactured goods. 

“If prices are forced too high,” 
he declared, “the security of jobs 
and wages will become an aca- 
demic question, because we won't 
be able to sell the goods.” 

Mooney also urged a study of 
load factors in the average plant, 
so that it could operate at its high- 
est efficiency at all times. He de- 
clared that it would help things 
if the technicians of industry be- 
came “articulate and vociferous in 
the field of politics and govern- 
ment,” in order to protect the qual- 
ity of the advances they have 
made. 


“In general,” he declared, “we 
engineers must concern ourselves 
more with human problems.” 











Hoffman ikcports 
His Dealers in 
Top Form 


SOUTH BEND.—The Studebaker 
retail organization is in the best 
shave in history, Paul G. Hoffman, 
president, told 
management rep- 
resentatives here 
last week. It is 
geared to mer- 
chandise far 
more automobiles 
than in 1941, one 
of the company’s 
biggest years, he 
said. 

Hoffman cited 
numerous specific 
territories both 





Hoffman 


Paul G. 


WILLIAM ©. DURANT, the central figure in one of the most turbulent eras of the |in the domestic and export fields 
automotive industry, died last week in New York at the age of 85. The founder of Gen- 
eral Motors, Durant pioneered in the field of high finance and big stock deals. Early in 
the century he foresaw that the young industry would need Wall Street backing, and he 

| wasted neither time nor effort to secure the big money for his many enterprises. He 





vives him. See story on page one. 


Fletcher Heads 
'| fowa Dealers; 


|| Bills Indorsed 


| DES MOINES, Ia.—Glen O. 
Fletcher, of Cedar Rapids, Thurs- 
day was elected president of the 
| lowa Automobile Dealers Assn. at 
ithe 29th annual convention here. 

Fletcher succeeds Paul Pritchard. 

The association also elected three 
/new vice-presidents and reelected 
, its treasurer, Al Cohen. 

The new vice-presidents are Vin- 
cent Neu, of Davenport; Byron 
Hahn, Waterloo, and Leonard El- 
kins, Sioux City. 

Five hundred Iowa dealers at- 
tended the convention. 

Resolutions adopted dealt chiefly 
with bills before the legislature. 

One expressed opposition to a 
legislative proposal to wipe out 
| yearly reductions now granted in 
Iowa motor vehicle license fees, be- 
ginning with the fourth registra- 
tion of the vehicle. 

Another asked the legislature to 
give five restrictive labor bills a 
| full and complete hearing. 

Another resolution asked more 
rigid enforcement of the state deal- 
ers license law, as it applies to 
used car dealers. 

The other resolutions expressed 
the association’s commendation to 
Pritchard for “his untiring efforts 
t behalf of the association,” and 












to George Means, association sec- 
retary-manager, and other officers. 


Additional Price Reductions 
Listed by International 


CHICAGO.—Specific price reduc- 
tions on 163 basic models of trac- 
tors, farm machines, industrial 
power equipment and motor trucks 
by International Harvester Co., in 
addition to those IHC motor re- 
ductions published in Automotive 
News March 17, were announced 
here by IHC last week. 


The price reductions, which 
were made effective as of March 
10 to United States customers 
and are expected to save cus- 
tomers $20,000,000 a year, cov- 
ered 12 models of farm tractors, 
123 models of farm machines, 16 
models of industrial tractors and 
engines, and 12 models of motor 
trucks, as well as certain motor 
truck attachments. 


The individual reductions ranged 
from $2.50 to $300 and from 1 per- 
cent to 23.8 percent. Harvester offi- 
cials pointed out that the com- 
pany was not able to reduce prices 
on all its products but had made 
reductions wherever possible, in 
the amounts possible. They esti- 
mated that the reductions would 
benefit more than half of the com- 
pany’s customers. 

On Harvester’s largest selling 
farm tractor, the Farmall-H, the 
price reduction was $125 or 10.6 
percent. On the Farmall-M, the 
next most popular model, the re- 
duction was $74 or 5.3 percent. 

Price reductions were applied to 
several of the most popular farm 
machines on which demand is ex- 
pected to exceed supply for months 


to come. The automatic pickup 
hay baler was reduced $75 or 4.1 
percent. The self-propelled com- 
bine, the newest type of grain har- 
vesting machine, was_ reduced 
$122.50 or 3.4 percent. The two- 
row tractor-mounted corn picker 
was reduced $52 or 6.4 percent. 


Motor truck reductions ranged 
from $50 to $300 or from 1.9 per- 
cent to 3.6 percent. The effect of 
these reductions was increased by 
reductions made at the same time 
in the prices of some widely-used 
motor truck attachments, such as 
two-speed rear axles used on four 
models, four-speed transmissions 
used on five models, air brakes 
used on two models and increased 
capacity cooling units used on 
three models. The estimated over- 
all reduction on the affected motor 
truck models is 5 percent. 

Crawler type tractors were re- 
duced from $35 to $50, station- 
ary engines were reduced from 
$10 to $150, and wheel-type in- 
dustrial tractors were reduced 
from $19 to $56. 

Here is a summary of pruducts 
affected and range of reductions: 
Farm tractors, $10 to $134; plows, 
$9 to $20; listers and middlebust- 
ers, $5; corn planters, $5; grain 
drills, $14.25 to $20; mowers, $4 
to $11.50; sweep rake, 5; pickup 
hay baler, $75; self-propelled com- 
bine, $122.50; ensilage cutter, $22.75; 
ensilage harvester, $33.75, and two- 
row mounted corn picker, $52. 


— 





helped Louis Chevrolet and David Buick put their ‘‘inventions’’ into volume production 
and started the careers of such men as Charlies Nash and Walter Chrysler. The above 
picture was taken in 1926, when Durant was at the pinnacle of his fame as a fabulous 
operator in the stock market. He is shown with his second wife, Catherine, who sur- 


ONE OF William C. Durant’s great am- 
bitions was to produce a car in his own 
name. He organized the Durant Motors Inc. 
in 1920 after being forced to retire as 
chairman of General Motors. The depres- 
sion that started in 1929 bankrupted 
Durant and forced Durant Motors, and its 
successor, Consolidated Motors, out 
business. Here Durant is shown with for- 
mer Gov. Moore, of New Jersey, at a pre- 


view of Durant cars in Monmouth, N. J. 


Sesdioom Reports 
$2,748,107 Net 
For the Year 


DETROIT. — Hudson Motor Car 
Co. for the year 1946 reports a 
consolidated net income of $2,748,- 
107.30, after all charges including 


interest, depreciation and federal, | 


state and foreign income taxes and 
excluding a non-recurring loss on 
sale of vacant land, it is announced 
by A. E. Barit, president and gen- 
eral manager, in the company’s 
annual statement to stockholders. 

This is equivalent to $1.51 per 
share on 1,815,783 shares and com- 
pares with a net income of $673,248 
in 1945, when the company reported 
earnings of 42 cents per share on 
1,588,810 outstanding shares. 

The non-recurring loss reported 
in 1946 amounted to $365,465.96, 
after adjustment for federal in- 
come taxes. It resulted from the 
sale of vacant land no longer re- 
quired for business purposes. 

Total working capital at the end 
of the year amounted to $26,820,- 
520.11. 

To provide a temporary addi- 
tional reserve during a period of 
model changeover and plant facili- 
ties improvement, the company ar- 
ranged, as of Jan. 6, 1947, for an 
unsecured loan of $10,000,000, at an 
interest rate of 1% percent a year. 


of | 


where the Studebaker market po- 
tential had been tripled and quad- 
rupled from prewar possibilities. 
This was the result, he declared, 
of adding to dealer ranks a choice 
selection of thousands of appli- 
cants for franchises. 
| The outline of company pros- 
| pects was given to some 850 fac- 
|tory and office supervisory em- 
| ployes in a meeting that preceded 
| release of the annual financial re- 
| port. Studebaker will mail a sec- 
|tion of the report to all employes 
|for the first time this year. 

“We are sitting in the golden 
seat,” Hoffman said. “Our job is 
|to see that we stay there. Our 1947 
| models hit the jackpot in styling. 
|We have the outstanding product 
lin the industry. We have a tre- 
|mendous accumulated demand for 
|automobiles, but that isn’t going 
|to last forever. We must devote 
the year ahead to getting our- 
selves in a position to beat com- 
petition.” 

Hoffman said the success of the 
new Studebaker was due to “an 
intangible thing called public ac- 
ceptance.” 


« * + 


| Studebaker Nets 


| $948,808 in 1946 

SOUTH BEND.—Studebaker 
Corp. ‘reported last week a con- 
solidated net profit during 1946 
of $948,808 after all charges, equiv- 
alent to 40 cents per share. 

For the year the company had 
a consolidated operating loss of 
$8,144,192, but application of the 
carryback provision of present tax 
laws yielded a net tax credit of 
$9,093,000. 

For 1945, the company reported 
a consolidated net profit of $3,277,- 
008, or $1.39 a share. 

In the report to stockholders, 
H. S. Vance, chairman of the 
board, pointed out that the major 
portion of the corporation’s: oper- 
ating loss for 1946 occurred during 
the first six months when strikes 
in basic industries and suppliers’ 
plants, as well as other situations 
affecting material supply and pro- 
ductivity, seriously interfered with 





production. 
Studebaker’s dollar volume of 
sales in 1946 totaled $141,564,321, 


Vance said, compared to the 1945 
total of $212,833,295. 

The company’s working capital 
as of Dec. 31, 1946, amounted to 
$29,109,143, compared with $33,594,- 
579 a year earlier. 





100,000TH MERCURY since V-J Day goes to a veteran. Benson Ford, grandson of 
Henry Ford, drove the 100,000th Mercury car off the assembly line at the Rouge plant 
March 17. Riding beside Ford is J. R. Davis, director of sales and advertising (center), 


and M. L. Bricker, director of manufacturing. Rear seat (right to left): D. S. Harder, 
vice-president in charge of operations; A. H. Crowley, Mercury sales manager, and 
W. Skinner, Lincoln-Mercury general manager. 
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AUTOMOTIVE NEWS, MARCH 24, 1947 





By John 0. Munn 


Dealers’ of salesmen’s comments, questions or requests may be 
addressed to John 0. Munn in care of Automotive News, Detroit, 
and the writer's name will be kept in confidence if requested. 


“> ALWAYS interesting, partic- 
ularly to those of us who make 
our living in the automobile in- 
dustry, to observe the contribution | 
the use of the automobile has made 
to the progress of any geographic 


tributor for Reo when the line was 
brought out. 

In Jacksonville Claude Nolan was 
one of the original Cadillac dis- 
tributors. 
Claude several years ago, the oper- 







Since the passing of 


Gas Tax Appeal 


N. H. Assn. Circularizes 


All Legislators 


MANCHESTER, N. H.—(UTPS) 
—Members of the legislature in 
Concord are being circularized by 
officials of the New Hampshire 
Automobile Dealers Assn., demand- 
ing defeat of a measure to increase 
the state gasoline tax from four 
to five cents a gallon. 

The letter, signed by Ellis Rob- 
ertson, president of the association, 
declared: 

“In our opinion, the highway 
user is carrying as heavy a tax 
burden as he can possibly stand 
and we ask you to oppose any in- 





Extend Dealer Broadcasts 





BOSTON.—Car-hungry New Eng- 
landers are still displaying great 
interest in the “Let’s Talk About 
Automobiles” program, heard week- 
ly over the Yankee Network. This 
series was originally scheduled to 
run for a period of eight weeks but 
the response was so great that it 
was decided to continue the pro- 
grams for a longer period. 

The Yankee Network began 
thinking about this series in No- 
vember, 1946. At that time, News- 


section of our country. 

Take Florida as an example. 
This conductor has just returned 
from a three-month visit to the 
state. At every turn there were evi- 
dences of the importance of motor 
vehicles in developing the state. It 
is quickly apparent too that the 
use of motor cars is destined to 
become increasingly beneficial to 
the state’s economy. While Florida 
enjoys the distinction of being the 
location of the first white settle- 
ment on this continent, and as a 
state it is more than a hundred 
years old, still it was not much 
more than 50 years ago that rail- 
roads were built down the coast. 
So in reality its development al- 
most parallels the history of our 
industry. 

It has been only about 25 years 
since Carl Fisher, who made his 
fortune in this industry, started 
to develop Miami Beach. When 
the industry started, Jacksonville 
and Tampa were considered the 
terminal points of the state. 
Automobiles were distributed 
from these points. 

Many dealers who are still in 
business were the original automo- 
bile merchants in this territory. 
Among the early ones were Fred 
Ferman, who now has perhaps a 
a million dollar investment in the 
heart of Tampa and handles Chev- 
rolet, Oldsmobile and General Mo- 
tors Trucks. He unloaded in 1903 
the first carload of cars (Oldsmo- 
bile) to arrive in the state. In 1926 
he delivered more than 3,000 new 
cars and trucks. L. B. Giles, Buick 
dealers of Tampa, had the state dis- 
tribution for Dodge for many years. 
He too started at-the turn of the 
century. There is also Ray Cralle, 
handling Studebaker at Tampa, 
who started originally as state dis- 


2 Ohio Assns. 
Elect Officers 


COLUMBUS, O.—The Ohio Auto- 


mobile Dealers Assn. has reported | 


the results of elections in two 


county associations. 


At Steubenville, J. B. Robbins 
was elected president of the new- 
ly formed Jefferson County Auto- 
mobile Dealers Assn. Rezin Mor- 
ton is vice-president; J. M. Moore, 
secretary, and Fred G. Brandt, 
treasurer. 

Guernsey county dealers, meet- 


ation is continued by his nephew, 
Connor Brown, with retail branches 
in Jacksonville, Fort Lauderdale 
and Miami. 


* * * 


Sees Big Increase 


In Auto Tourists 


‘— principal asset of Florida al- 
Ways has been sun, sand and 


climate. Until the advent of the 


automobile, this product of the 
state was available for but a few. 
Now the tourist trade constitutes 
the state’s largest income. Because 
Florida is so close to the centers 
of population of the eastern states, 
I predict that when it is again 
possible to build housing so that 
it can be made available at reason- 
able rates, the state will attract 
quadruple the current number of 
automobile tourists. 

Of course, Florida’s economy is 
not based alone on tourist trade. 
It has always enjoyed income 
from Naval stores and lumber. 
More recently vast citrus groves 
have been developed. This called 
for extensive citrus processing 
plants. The state has become the 
largest producer of winter vege- 
tables. It has huge fishing poten- 
tialities. But the surprise for this 
conductor was the development 
of the cattle business. 

When I spent six months in Flor- 
ida 12 years ago, the few cattle 
were scrawny and flea-bitten. I at- 

tended the state fair, where recent- 
ly imported Brahma bulls were 
shown. In those 12 years cattle 
breeds have been perfected, vast 
acreage has been fenced in, and 
Florida has become the second 
cattle-producing state of the union. 
* * + 


Dealers Have Grown 


With the State 


UTOMOBILE dealers have 

grown with the state. Many of 
them are expanding their facilities 
now. All are keeping abreast of the 
opportunities. In addition to busi- 
ness as experienced by dealers in 
other states, Florida dealers have 
the windfall of repairing, lubricat- 
ing, washing and polishing cars for 
tourists. Many of them are in the 
car rental business. 

Dealers have not only kept 
pace, but are looking to the fu- 
ture. Many have made important 
contributions to the development 
of the state. Many are active in 
the citrus and packing business. 
Some have cattle interests. Most 


















crease in the gasoline tax. We can 
see no rhyme nor reason for such 
a scheme.” 


week magazine printed a_ story 
about the automobile situation as it 





NEW ENGLAND automobile dealers, members of the New England Automobile Deal- 
ers Assn., getting ready to go on the air. Left to right: Ralph Bonnell, Bill Plunkett, 
executive vice-president of the association, and Harold Moye. New England dealers 
appear in their own weekly program over the Yankee network. The program, ‘‘Let’s 
Talk About Automobiles,”’ is a public service feature of the Yankee network designed to 
give the public the facts concerning the industry and new car production. This program 
can be heard on Tuesday nights between 10:30 and 10:45 p. m. over WNAC and most 


New Towbar Rules 


ICC Tightens Restrictions, Effective April 15, 
In Move for Greater Safety 


imum specifications, it was noted, 
but towing bars purchased after 
Apr. 15 must comply with the 
stricter requirements. 

The commission order does not 
permit the dual _ saddle-mount 
method of operation or the carry- 
ing of a full-mounted vehicle on 
a vehicle towed by the single sad- 
dle-mount method. 

Also, it will not be permissible 
for dealers to attach towbars to 
the bumpers of used cars, although 
new cars may be towed in that 
way. 

A proposal by an ICC examiner 
had called for the keeping of cer- 
tain records by the dealer. The 
order which was finally issued by 
the commission does not contain 
any requirements in this regard. 

The principle purpose of requir- 
ing certain records was to check 
upon the dual saddle-mount opera- 
tions and now that the commis- 
sion has decided not to permit this 
type of operation, the record keep- 
ing is no longer necessary. 


The rule amended is Rule 





WASHINGTON.—Dealers carry- 
ing on interstate driveways must 
meet certain specifications after 
April 15 which will be more strin- 
gent than those now in effect, un- 
der amendments of the motor car- 
rier safety regulations governing 
the use of tow bars in driveaway 
operations and dual saddle mounts. 

The amendments were announced 
last week by ICC. 

Dealers can use their present 
tow bars if they meet certain min- 








Committeemen 
For 1947 Are 
Listed by NADA 


WASHINGTON. — The members 
of NADA’s executive and stand- 
ing committees for 1947 were an- 
nounced last week by the associa- 
tion, as follows: 

Executive committee: M. O. An- 
derson, Seattle, NADA president; 
Ben T. Wright, Evanston, IIl., 
NADA first vice-president; E. G. 
FitzHenry, Worcester, Mass., 
NADA treasurer; W. S. Edwards 
jr.. Birmingham, Ala., NADA sec- 
retary; H. L. Bell, Piqua, O.; 


3.5 


of the Motor Carrier Safety Regu- 
lations, Revised, Interstate Com- 
merce Commission. 





(Rule for Drive-Away Operations) | 


ing at Cambridge, named Walter 
Jefferies, president; Alva Gray, 
vice-president, and Vernon Thom- 
as, secretary-treasurer. 


Metcalf and Mayer 

Laurence Metcalf and Harry 
Mayer, newly appointed Lincoln- 
Mercury dealers for the San Mateo- 
Burlingame area in California, an- 
nounce that their building is ex- 
pected to be ready for occupancy 
by April 1. 


Another 1,000 Dealers Seen 
In N.Y. State This Year 


NEW YORK.—A sharp increase 
in the number of automobile deal- 
ers in New York state was fore- 


of them own groves. Dealers are 
leaders in civic programs locally 
and statewide. 

Saxton Lloyd, Buick dealer at 
Daytona Beach, and immediate 
past president of the state dealers’ 
association, has been appointed 
chairman of the state advertising 
commission. He has so successfully 
administrated a million dollar ap- 
propriation that the state legisla- 
ture is considering doubling the 
fund. 


registrations, expected to reach an 
alltime peak of some 3,000,000 ve- 
hicles this year, he said. There are 


cast by State Motor Vehicle Com-|now approximately 4,000,000 li- 
missioner Clifford J. Fletcher in an|censed drivers in the state, he 
address at the annual dinner meet- | added. 


More than 650 attended the din- 
ner meeting, which also heard 
William L. Mallon, past NADA 
president, forecast the production 
this year of 3,250,000 automobiles 
and 1,500,000 trucks. 

Mallon, who was presented a sil- 
ver service as a token of esteem, 
expressed doubt that the 1947 pro- 
duction level would be sufficient 
to warrant any price reductions. 


ing of the Brooklyn and Long Is- 
land Automobile Dealers Assn. 
here March 11. 

Compared to the present 5,194 
dealers, Fletcher predicted there 
will be between 6,000 and 7,000 
dealers in the state by the end of 
the current year. 


This increase in the number of 






Charles C. Freed, Salt Lake City; 
H. L. Galles, Albuquerque, N. M.; 
D. G. Kelly, Grand Forks, N. D.; 
R. L. Ledterman, Tulsa; W. L. 
Mallon, Newark; C. B. Robertson, 
Richmond, Va.; Cecil Walker, 
South Charleston, W. Va., and 
George B. Wallace, Portland, Ore. 

Auditing: J. J. Verschoor, Mitch- 
ell, S. D., chairman; B. B. Burns, 
Decatur, Ill, and H. A. Lanphear, 
Providence, R. I. 

Membership: Freed, chairman; 
Russell Lowell, Queens Village, N. 
Y.; R. D. McKay, Wichita, Kan.; 
Walker, and Wright. 

Public contacts: Mallon, 
man; Bell; L. C. Cargile, Texar- 
kana, Ark.; D. E. Castles, St. 
Louis; J. H. Cavanaugh, Manches- 
ter, N. H.; Kelly, and Turner Sum- 
mers, Louisville. 

Nominating: 


| 


Summers, _ chair- 
man; Arthur N. Couri, Portland, 
Me.; Russell B. Lentz, Columbia, 
S. C.; Lowell, and Wallace. 

Resolutions: Harry McArthur, 
Hattiesburg, Miss. chairman; 
James A. Mason, Ferndale, Mich.; 
Thomas H. McElvein, Buffalo; T. 
T. Penrose, Burlington, Vt., and W. 
C. Quebedeaux, Phoenix, Ariz. 

Truck: Robertson, chairman; H. 
O. Bell, Missoula, Mont.; Dean Gil- 
lespie, Denver; John Rihm, St. 
Paul, Minn., and Fred Sutter, Co- 
lumbus, Ind. 


chair- 


It is suggested that any dealer, 
carrying on driveaway operations, 
obtain a copy of the order and 
examine particularly the minimum 
requirements (effective April 1, 
1947) for the continued use of tow- 
bars now in operation. 

Copies can be obtained from the 
commission. The order is desig- 
nated as Ex. Parte MC-4, decided 
Feb. 27, 1947. 


iT ees ihe 
Don't Buy Now! 
| But Readers Refuse to Wait 


3 Years for Price Drop 


ELGIN, Ill.—‘Don’t buy now! 
|Cars are too high. Prices are due 
to tumble in three to four years!” 
And the customers flocked to Cart- 
wright Motors’ used-car lot the 
very day the above advertisement 
appeared in the local Elgin news- 
paper. 

L. P. Cartwright, owner, report- 
ed that as a result of his unusual 
advertisement, he did a good vol- 
ume of business for the following 
two days and got fair prices on 
his cars and trucks. Another case 
of the unpredictable behavior of 
used-car customers, he said. 











‘‘We want you to know that Automotive 


News is the most read and quoted paper in 
our establishment.’’—George Soule, Butler 
Nash Co., Butler, Pa 








New England Network Continues Radio Forum 
In Reply to Public Demand 


appeared to the general public. The 
article stated that John Q. Public 
looked upon anything connected 
with automobiles as being a shady, 
black market operation. 

The Yankee Network felt that 
this illwill was the result of a 
minor percentage of automobile 
dealers who were loading cars with 
accessories, accepting over-ceiling 
prices and under-the-counter pay- 
ments, or indulging in other un- 
ethical practices, and that this 
wasn’t truly representative of the 
automobile industry as a whole. 

Representatives of the Yankee 
Network went to the automobile 
dealers’ associations of the six 
New England states and offered 
them the facilities of the net- 
work in a cooperative effort to 
bring the true facts to the New 
England audience by means of an 
authoritative weekly program un- 
der the complete control of the 
combined dealer associations. 

At the first meeting with repre- 
sentatives of the associations of 
New England, the Yankee Network 
plan was suggested and the dealers 
were asked for their reaction. With 
no delay, an enthusiastic approval 
was voiced and with the full ap- 
proval of the members of the asso- 
ciations, a working committee was 
formed and went to work. 

After a series of meetings and 
program conferences the first pro- 
gram was ready for airing on Dec. 
16, 1946. 

That original program and others 
to follow consisted of three or four 
dealers, from various New England 
states, informally discussing the 
new car situation and answering 
questions sent in by listeners, the 
most popular being, “When am I 
going to get my new car?” 

Another feature of these pro- 
grams is the latest production 
news from Detroit. The executive 
vice-president of the Massachu- 
setts Dealers Assn., Bill Plunkett, 
obtains weekly production figures 
and factory conditions of the 
various manufacturers and re- 
ports his findings to the radio 
audience. 

In mid-January, Arthur Hale, 
noted Mutual commentator, stated 
on the air that he had learned of 
a serious black market condition 
surrounding the sale of new cars. 
He went on to say that he had 
checked his story with the Ameri- 
can Automobile Assn. in Washing- 
ton and they had confirmed it. 

The Yankee Network immediately 
brought the New England situation 
to the attention of Hale and the 
night following his nationwide at- 
tack on the dealers he came on 
the air with a report on the New 
England dealers and their all-out 
attack on black marketeering. 

On Jan. 13, John R. Davis, vice- 
president of advertising and sales 
for the Ford Motor Co., spoke on 
the program and praised the New 
England dealers for their sincere 
effort in attempting to stamp out 
black market operations and com- 
mended the Yankee Network for 
airing this series of public service 
programs. 

In December, on one of the first 
programs of the series, Alfred P. 
Sloan jr., chairman of the board of 
General Motors, spoke. 

Clarence E. Bleicher, president 
of DeSoto, also has appeared on 
the dealers’ broadcast. 

For four weeks, beginning 
Tuesday, March 11, the New Eng- 
land dealers will stress safety on 
their broadcasts. 

“Let’s Talk About Automobiles” 
can be heard throughout New Eng- 
land through the facilities of the 
Yankee Network on Tuesday nights 
between 10:30 and 10:45 p. m. 


Mass. Assn. F lays 


Insurance Ban 


BOSTON.—The Massachusetts 
State Automobile Dealers. Assn. 


has condemned a pending state bill 
prohibiting automobile manufac- 
turers or dealers from engaging in 
the insurance business. 

The association joined General 
Motors Acceptance Corp. in urg- 
ing dealers to write their Senators 
and Representatives in protest. 
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AUTOMOTIVE WE STAND FOR: 


1 1. Fair and equitable contracts between manufac- 
turers and dealers in motor vehicles, parts and ac- 
cessories. 1 2. A fair profit to the dealer on every 
used vehicle accepted in partial payment for a new 
car or truck. 1 3. Every dollar of gasoline taz col- 
lected by state or federal governments applied to 
the building and maintenance of highways. 1 4. The 
elimination of governmental and bureaucratic con- 
trols over this industry. 1 5. A return to the pre- 
cepts of independence and the rewards of applied 
energy and ability, which made America and gave more of her citizens 
more of the better things of life than anywhere else in the world. 


OPA’s Ghost Again 
a will be interested in a report from the Kansas 
Motor Car Dealers Assn. on two former attorneys con- 
nected with the enforcement division of OPA. 

KMCDA reports that when the J. G. Miller Motor Co., of 
Tescott, Kan., was sued by two persons to whom he had 
sold cars for alleged overcharges, Miller contacted the pur- 
chasers, and was told: 

“They had received some letters from the OPA requesting 
certain information, which they complied with; then a man 
called in person, stating that he had information that the 
Miller Motor Co. had overcharged them in price, and stating 
that he and his attorneys could collect treble the amount of 
overcharge, provided the purchaser of the car would deposit 
$15 (in one case, $25 in the other case), which deposit would 
be returned, and that it would in all probability not be nec- 
essary to institute any action in court; that there would be 
no embarrassment to the affiant, nor any publicity given the 
matter in the newspapers. 

“Then this man informed both affiants that they would 
have to pay him and the attorneys 40 percent of any amount 
collected on account of said automobile transaction, and that 
it would be necessary for said affiant to sign a written con- 
tract to that effect.” 

hat does this look like? 


Mob Rule Loses 


W E THINK all dealers and the public as well owe a debt 
of gratitude to Lloyd P. Jones, Cleveland Chrysler 
dealer, who refused to let mob rule force his employes into 
a mechanics union. 

When the International Assn. of Machinists threw a picket 
line of 60 to 70 men around his shop and slugged one of his 
employes, Jones went into court and demanded an injunc- 
tion against picketing. He claimed that there was no dispute 
between him and his employes. His 15 mechanics crossed 
the picket line, despite the show of violence. 

Judge Merrick ruled in granting the injunction “that this 
is not a labor dispute . . . it is a resort to mob rule and plac- 
ing the stamp of approval on mob rule and violence.” 

Our future peace depends on men like Jones who have the 
guts to stand up and fight against those who would take the 
law into their own hands and destroy our liberty. 


Real Contribution 


NTERNATIONAL HARVESTER has made a notable con- 

tribution to the war against inflation by reduction of its 
truck and farm equipment prices. 

If the wage-price circle is allowed to continue, more and 


more buyers will be forced out of the market, and every- 
body will suffer. 


1879 
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IN THE December 
Reader’s Digest appeared an ar- 
ticle which attracted more than 
usual comment. It told the story 
of an old motto carved in the wall 
of an ancient Chi- 


“« 
re nese garden which 
You translated read: “It 
THINK” is later than you 
think.” The moral 


was, of course, that most of us go 
along in life planning the things 
which we hope someday to do, and 
which we never accomplish be- 
cause old Father Time catches up 
with us. 

It is particularly significant to 
most Americans in the hectic days 
in which we live. Men and women 
promise themselves that someday 
—in the sweet by and by—they 
are going to do the things they 
have wanted to do for their own 
comfort and enjoyment, or for 
others in or out of their own fam- 
ilies who deserve their time or 
their generosity. 

How many good intentions are 
thus thwarted can be measured by 
our own experience with our in- 
dividual conscience. It is not too 
soon for you and me to remem- 
ber that actually it is later than 
we think. 

* = + 

HAVING THUS delivered my- 
self of the morning’s sermon, com- 
plete with text, we can return to 
the more earthly subject of today’s 
work-a-day world. From Detroit's 
Board of Commerce research ex- 
pert, John Stewart, comes the pre- 
diction that we are in for even 
more prosperous business in this 
area. “Demand for new automo- 
biles and automotive parts and 
accessories is far in excess of the 
industry’s ability to produce in 
1947,” says Stewart. 

“Output of these items in 1947 
should at least equal that of 1946, 
with only a lack of steel as the 
limiting factor, but even with that 
possibility there is enough of this 
basic material in sight to insure 
an output of five million cars and 
trucks, which would approach the 
all-time high of 5,358,420 vehicles 
in 1929.” 

This will be good news for every 
reader of Automotive News. It will 
be good news, too, for millions of 
Americans who are still waiting to 
get their hands on a new motor 
vehicle to replace their present 
means of transportation. 

- * * 

FROM A Pennsylvania returned 
veteran comes a letter to me, 
which I was tempted to quote in 
full, but hesitate only because it 
is hard for me to believe, without 
the factories’ side of the case. He 
says, “Before we entered the war 
I was a direct dealer. I 
was told I was more essential to 
the Navy than to the automobile 
business, so had to close for the 
duration. When released by the 
Navy I found it hard to get back 
into the business or get an agency 
of any kind. I finally sold my home 
and moved up here 50 miles north, 
where I have a home, a large lot 
and a garage which was recently 
vacated by ....I have a good 
service business started, but still 
cannot get an agency.” 

My reader then continues with 
some comments which would hard- 
ly bear repetition in a family pub- 
lication such as this. But all of 
which point up to the fact that he 
feels the factory gave preference 
to less worthy stay-at-homes, while 
he was away fighting. I am for- 
warding his letter to the factory 
because I have a feeling there are 
some extenuating circumstances 
involved. Perhaps we can publish 
their rebuttal in another issue. 
There may have been other simi- 
lar cases, but this is the first of 
its kind which has come to my 
attention. 

+ . * 

LAST WEEK’S issue of Avuto- 
MOTIVE News reached me by ordi- 
nary mail, some 1,500 miles from 
Detroit, on Monday, thanks to the 
necessity of printing on Thursday 
night, a condition forced on us 
by the printing trades unions. Our 
readers generally should now re- 
ceive their copies a day or more 
earlier and, because we have 
adopted individual envelopes, in 
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Letterbox— 





‘Now They’re Happy.... 


This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will not be 
used, if you so request. Address Editor, Automotive News, Detroit 26, Mich. 
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Like Mailing 

We certainly want to thank you 
for sending us Automotive News 
wrapped in this new style. It is 
quite an improvement which we 
appreciate —W. H. Apams (Chevro- 
let-Buick), Madison, Ga. 

+ + * 


As one of your subscribers I 
would like to make favorable com- 
ment on the new way that we re- 
ceived our Automotive News this 
week. 

It came to us in a large white 
envelope, folded once, and it was 
much more readable and I am sure 
my customers appreciate it being 
mailed to us in this form.—Car. 
M. WIKLE, manager, Capital Fi- 
nance Corp., Mt. Vernon, O. 

* * * 

Please accept our thanks for the 
manner in which we received the 
last Automotive News. It was a 
pleasure to receive it in nice condi- 
tion instead of being battered and 
torn.—Liberty Public Service Ga- 
rage, Inc., Liberty, N. Y. 

« 


* * 
Reminder 


Like every dealer who wants to 
know what’s going on, I read AuTo- 
MOTIVE News every week. But for 
the first time, I don’t agree with 
you. 

In the March 3 issue you said in 
an editorial, “Up to Old Tricks,” 
regarding slippery statistics by un- 
ions, “You might tear out that 
page and send it to your congress- 
man as a small reminder.” 


It seems to me that it is a pretty 
big reminder. Big, not only in dol- 
lars, but big in characterizing the 
bluffing propensities of the so- 
called “friend of the working man.” 


In fact, it is so big a reminder 


that I am enclosing 75 cents for 


good condition irrespective of the 
quality of paper stock we are 
forced to use.—G.MS. 


five additional copies for other 
business friends of mine so that 
they, too, may join in halting this 
hoax. Please send them as soon 
as possible. 

The other day I saw a reference 
in one of my wife’s magazines to 
a “New Novel by Robert Nathan.” 
Of course, I knew it was another 
Nathan, but I couldn’t help but 
think about the fiction used by 
unions a while back from another 
of the same name.—L. S., Chicago. 


Comin g Events 


MARCH 

March 26—Providence (Sheraton-Biltmore). 
Annual meeting of Rhode Island Auto- 
motive Dealers Assn. 

APRIL 

Apr. 9-l1l—New York (Hotel New Yorker). 
SAE Spring Aeronautic meeting. 

April 16—New York (Hotel Roosevelt). 
Alfred P. Sloan jr., guest speaker at 
luncheon, Metropolitan council, Automo- 
bile Old Timers. 

Apr. 16-18—Chicago (Hotel Stevens). SAE 
Transportation meeting. 

MAY 

May 1-2—Wichita, Kan. (Hotel Lassen). 

SAE Personal Aircraft meeting. 


May 6-10—Chicago (Stevens Hotel). An- 
nual convention and exposition of Soct- 
ety of the Plastics Industry. 

May 12-15—Denver (Hotel Cosmopolitan). 
Annual Safety, Operations and Equip- 
ment Spring meeting, American Truck- 
ing Assns. 

May 22-24—Detroit (Hotel Statler). Silver 
anniversary meeting of the Automotive 
Engine Rebuilders Assn. 





JUNE 

June 1-6—French Lick, Ind. (French Lick 
Springs Hotel). SAE summer meeting. 

June 56—St. Louis (Hotel Chase). Annual 
convention of Missouri Automobile Deal- 
ers Assn. 

June 16-19—Chicago (Stevens Hotel). Semi- 
annual meeting of the American Society 
of Mechanical Engineers. 


AUGUST 
Aug. 21-22—Los Angeles (Biltmore hotel). 
SAE West Coast Transportation & Main- 
tenance meeting. 


SEPTEMBER 
Sept. 1-4—Salt Lake City (Hotel Utah). 
Fall meeting of the Society of Mechan- 
ical Engineers. 
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The Finest Valves in 


40th 
ANNIVERSARY OF 
INTERNATIONAL trucks! 
1907-1947—Forty years of 
International Truck Service to 
Industry, Commerce and 
Agriculture. 


40 Years of 


international Truck History 
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ignation —KB. : 
That means a long list of features and 
improvements... new styling, with trim, 


Hlowing lines sharply accented by gleam- 
ing chrome... 
And that means rugged International 


For 16 years more heavy-duty laterna- 
vonal Trucks have served American com- 
merce and industry than any other make. 

Now come sew KB Models—light-duty, 
medium-duty or heavy-duty. Note the des- 


abundance than ever beiore. 

* Yes, KB Internationals are the finest 
trucks in 40 years of International Truck 
history. In the complete line is the right 
truck for every job. And back of every 
truck is service as great as the trucks 
themselves, supplied by the nation’s larg 
est company owned track service organ- 
ization—International Branches—and 
thousands of International Dealers. 


Motor Track Division 













Tene in Joma Molten on “Morvest of 
Sears” every Sendey! NEC Network. 
Seu newspoper fer time end vation. 


Other internetionel Mervester Products 
FARM TKACTORS AND MACHINGS 
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stamina, long, trouble-free life, and ease — INTERNATIONAL HARVESTER COMPANY aermessanon 
and economy of operation in greater 180 North Michigan Avenue Chicago 1, Mlinois 


GREAT TRUCKS 


Ad 


Heavy Duty KB INTERNATIONALS 
Advertised to All America This Month 


NortTH, South, East and West—everywhere truck operators this 
month are seeing and reading about New International Trucks, just 
first announced in national magazines, trade magazines and on 
Harvester’s famous radio program, ‘‘Harvest of Stars.” 


And of overwhelming importance to dealers is this most sig- 
nificant fact: 


In the new International KB Line are 15 basic models that convert 
and adapt into more than 1,000 different transport units. That means 
the International Dealer is equipped to specify the exact truck to do 
every particular job at highest efficiency and lowest cost. 


And to make it easy for dealers to give their customers trucks 


that are specialized for the jobs they are to do, International Har- 
vester has devised the most extensive truck sales engineering pro- 


gtam in the industry. 


Dees a a | 


Three elements comprise the program —field training, branch 
counsel and clear, concise, sales engineering bulletins. 


Yes, International Dealers are superlatively equipped to furnish 
their customers with the right truck for every job —right in size, 
right in type, and right in power. 

That’s only one of the many reasons why the International Fran- 
chise grows more valuable every year. For a complete list, address 


Motor Truck Division * 


INTERNATIONAL HARVESTER COMPANY 4 
180 North Michigan Avenue Chicago 1, Illinois ; 


Tune in James Melton on “Harvest of Stars” every Sunday! 
NBC Network. See newspaper for time and station. 
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By Bernie Thomas 
Staff Writer 

DETROIT.—Many people on De- 
troit’s East Side are getting to 
know “Joe” better. And along with 
knowing Joe, they are becoming 
more and more aware that new 
Kaiser and Frazer autos are on 
the market. 

“Joe” is Joe Scuidere, owner of 
Harper-Berkshire Sales & Service 
at 15777 Harper Ave., one of De- 
troit’s 22 K-F dealerships. 

Not that he ever had much trou- 
ble, but Joe last week launched a 


real program intended to make 
friends and influence enemies, if 
any. 


For some time he has felt that 
present new-car prices are some- 
what out-of-hand with the aver- 
age man’s ability to pay. 

“The amount the average new- 
car buyer has to pay for a new 
car over and above the usual al- 
lowance for his trade-in is a pretty 


DON'T BE A VICTIM!! 


Will Giwe You MORE Than Your 
Car Is Worth In Trade On A 
New KAISER or FRAZER 


10-DAY DELIVERY 


Pour 


TU. 13208 


HERE’S AN example of Harper-Berk- 
shire’s local ad copy. 


RKareen 


Harper-Berkshire 
Sales & Service 
16771 HARPER of BERKSHIRE 





big hurdle for too many people 
right now,” Joe explains. 

So, he decided to do something 
about it. 

“I figure,” Joe says, “that it is a 
tough problem, but at least I can 
help out the guy who has a trade- 
in by always giving him an allow- 
ance in line with what his car is 
worth in the open market, and 
maybe sometimes more than it is 
worth, depending on what he has 
to have.” 

Joe is running the following ad- 
vertisement in a community paper: 

“STOP! Don’t Be a Victim!! 
We will give you more than your 
car is worth in trade on a new 
Kaiser or Frazer.” 

The ad also promises delivery 
in 10 days. Results have been fruit- 
ful and Joe has completed deals 
for the delivery of 15 new cars 
since the ad appeared. He isn’t 
sure how long he can maintain 
that delivery promise. 

First response to the ad brought 
in a couple with an ancient 1936 
model, which looked older. The 
man and woman both frankly ad- 
mitted that several new car deal- 
ers had vetoed any plan of their 
purchasing a new car if the 1936 
model was involved in the deal. 

Joe offered an allowance of $150, 
and the couple went home to think 


K-F Dealer’s Sales Plan 


Detroit’s Joe Scuidere Moves to Ease Price Problem 


For Hopeful New-Car Buyers 
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they were anxious to make 4 deal 
if Joe would allow $200 for the 
tired vehicle. ‘ 

Joe said “O.K.” and sent an aide 
around to take possession of the 
car. 

Next day the couple called 
again, with the man doing the talk- 
ing. One of his fellow workers, he 
said, wanted to buy the car for 
$295, and could he have it back 
in order to take advantage of the 
extra money. 

“J said O.K. again,” Joe relates, 
“because before that fellow stops 
telling other people about the 
square way I treated him, Pu 
end up with about $10,000 worth 
of word-of-mouth advertising.” 

As part of another new-car sale, 
Joe allowed $1,100 on a 1941 model 
and sold the trade-in the next day 
for exactly what he had allowed 
on it. 

“I’m a new dealer with a new 
product and one thing I’ve got to 
have is the goodwill of the public,” 
Joe declares. “So, I’m holding my 
profit margin only to what I make 
on the sale of the new car. The 
trade-in I handle at cost.” 

Joe realizes also that the good- 
will of a customer can’t be re- 
tained merely by giving him a 
good financial, deal. “The cus- 
tomer still must be satisfied with 
the car that he got the good deal 
on, so I go further,” he explains. 

“First, every prospect who comes 
in is offered and usually takes a 
road demonstration, whether he 
will buy next week or next year. 

“The prospect gets an opportu- 
nity to see how the car handles 
in city traffic and also how it per- 
forms on the highway.” 

Most prospective new-car buy- 
ers have been treated like or- 
phans for so long, Joe comments, 
that they really appreciate this 
type of treatment. 

“They act,” says Joe, “like a guy 
who has just made up with his 
wife after she was mad and not 
speaking to him for a month.” 

Joe’s mechanics spend a mini- 
mum of five hours in preparing 
each new car for delivery. After 
the new car is delivered, he calls 
its new owner up three or four 
times at weekly intervals to find 
out how the vehicle is performing. 

He advises the owner that a few 
“quirks” usually develop in any 
new car. These quirks, he explains, 
usually disappear when the car is 
broken in but if the owner notices 
anything at all wrong, he is urged 
to bring the car in to be on the 
safe side. 

“Of all the cars I’ve delivered 
not one of my customers has ex- 
pressed any dissatisfaction, mainly 
because the car was properly pre- 
pared for delivery in the first 
place,” says Joe. 

“But,” he adds, “there are a 
million ways of losing a cus- 
tomer after you’ve got him, and 
I’m not taking any chances.” 

This week, Joe is scheduled to 

take the members of the Harper 
(Ave.) Businessmen’s Assn. on a 
tour of the huge Willow Run plant, 
so they can see with their own 
eyes how the cars are made. 

He said that a group of Girl 
Scouts were next on his list for a 
Willow Run tour. 

Joe, it appears, represents the 
kind of competition that everyone 
thought died during the war. 


Randall Chevrolet Co. 


Randall Chevrolet Co., Laurens, 
S. C., has been incorporated with 
capital stock of $20,000. E. A. Ran- 


it over. Later they called saying | dall is president. 





WALTER F. ROCKWELL, president, Timken-Detroit Axle, last week announced that 
construction has been started on a new Timken axle brake plant at Ashtabula, 0. On 
@ 45-acre site on the eastern outskirts of Ashtabula, the brick and steel building will, 
when finished by the year’s end, contain 80,000 square feet of floor space for the manu- 
facture of brakes and related parts. All operations in the new plant will be under the 
supervision of Ray L. Morrison, general manager of the axle brake division. 
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CHARLES R. BEACHAM 


Wolfington, president, 


AKRON.—A new premium pas- 
senger car tire constructed of all 
nylon cord, said to give the tire 60 
percent more strength than the 
best cord previously used, was an- 
nounced last week by P. W. Litch- 
field, chairman of Goodyear Tire 
& Rubber Co. 

Identified as the Double Eagle, 
the new tire is the postwar ver- 
sion of the company’s established 
premium line which was suspended 
as a war measure. 

Added qualities are gained 
through building the casing with 
six complete plies of nylon, Good- 
year said. This lightened substan- 
tially the tire’s weight, it was add- 
ed, while giving it “far greater 
strength and much higher heat re- 
sistance than that of the best au- 
tomobile tires currently in use.” 

Because of scarcity of this ma- 
terial, the all-nylon tire will be 
manufactured by the company for 
the present in the larger car sizes 
only, including the 7.00x15, 7.00x16 


N. Y. Keeps War Tax; 


Colo. Boosts Levy 

NEW YORK. — Gov. Dewey 
last week signed the state 
budget bill which includes a 
provision making permanent the 
two-cent gasoline tax heretofore 
levied on a so-called “emer- 
gency” basis in addition to the 
state’s regular two-cent gasoline 
tax. As a result, New York now 
has a permanent gasoline tax of 
four cents per gallon. 

Meanwhile, Gov. W. Lee 
Knous of Colorado signed a bill 
raising the state’s gasoline tax 
rate to six cents a gallon, effec- 
tive Apr. 1. The new law pro- 
vides for a two-cent tax on all 
gasoline and other motor fuels 
sold in Colorado in addition to 
the four-cent tax already in 
effect. 


and 7.50x16, Litchfield said. With 
production currently limited, deal- 
ers will be supplied on an alloca- 
tion basis at the outset. 

During the war, Goodyear scien- 
tists developed nylon tires for mili- 
tary planes where the critical need 
was for weight reduction without 
sacrifice of strength. Out of this 
experience has come the new nylon 
tire for automobiles. 

Introduction of the six nylon 
plies in construction of the new 
tire means a weight saving which 
permits use of a 35 percent thicker 
non-skid tread design, with the at- 
tendant benefits of greater safety 
and longer wear, Litchfield stated. 








Ohio Pontiac Men 
Salute Ward 


CLEVELAND. — Pontiac dealers 
in Ohio welcomed home L. W. 
Ward, new general sales manager 
of the Pontiac division, when he 
visited Cleveland last week. 

Ward had been zone manager 
here for many years. The welcome 
home by 150 Ohio dealers took 
place at a luncheon. A. C. Ditz, 
new Pontiac assistant general sales 
manager, was one of the speakers. 


Wash. Gas Tax Hike 


A bill to add a cent to Washing- 
ton’s state gasoline tax was passed 
by the House of Representatives 
and sent to the Senate. 








(left), Ford southeastern regional sales manager, con- 
gratulates John H. Fassitt, president, Foss-Hughes Co., on his 40th anniversary as a 
dealer at a dinner sponsored by Philadelphia Automobile Trade Assn. A. Eustace 
Pennsylvania Automotive 
Martin, president, Philadelphia association, look on. 


Goodyear, Firestone Reveal 


Nylon Tires for Cars 
















































































Packard Says 
Its Cab Quota 
Is Only 5 Pct. 


DETROIT.—Lyman W. Slack, 
vice-president and general sales 
manager of Packard, declared last 
week that Packard is allotting only 
5 percent of its total assembly to 
the taxicab markets. 

In his column in the Packard 
News, Slack said some customers 
waiting for new Packards had 
complained about the company’s 
production of taxicabs. 

Urging dealers “to explain the 
facts” to those who have voiced 
protests, Slack said: 

“From the dealers’ standpoint, 
our field knows that where other 
manufacturers have included taxi- 
cabs in their dealers’ new-car 
quota, we have stuck to our orig- 
inal passenger car quota and added 
the cab allotment as our dealers’ 
share in Packard production. 

“Packard dealers know, too, that 
they are protected by a commis- 
sion payment for every cab sold 
in their sales area through Pack- 
ard Federal Corp., plus a $20 pay- 
ment to the dealer when he de- 
livers a cab which has been marked 
through Packard Federal. They 
also count as an asset the widen- 
ing service potential created by 
taxicab sales.” 

Slack stated that Packard con- 
siders cab production “of such vi- 
tal public service that we wish we 
could manufacture more Packard 
cabs.” 

“But we are pleased to have 
been able at least to help the 
American public, through this se- 
rious transportation jam, by al- 
lotting only five of every hundred 
Packards built to date to the taxi- 
cab markets,” he added. 


Carburetor Firm 


Duels With U. S. 


SPRINGFIELD, Mass. — Charg- 
ing the Post Office department 
with acting without evidence in 
suspending mail privileges on the 
grounds ‘that the Research and En- 
gineering Co., Agawam, Mass., 
makers of a self-feeding carbure- 


Assn, (extreme right), and A. A. 


AKRON.—Newest tire in the rub- 
ber industry is Firestone’s pre- 
mium-line passenger car tire using 
nylon cord in the tread ply, the 
company announces. 

“The nylon tread ply concen- 
trates additional strength under 
the center of the tread where im- 
pacts, punctures and bruises are 
most likely to occur,” according to 
L. R. Jackson, executive vice- 
president of Firestone Tire and 
Rubber Co. 


Engineering data discloses that 
this new postwar, premium-line 
tire, known as the Imperial, gives 
much more tread wear than pre- 
war, premium-line tires. The new 
Imperial tire is safer, stronger and 
more economical because of the 
extra ply of nylon safety cord, ac- 
cording to Jackson. 

Other important engineering fea- 
tures of the Firestone Imperial tire 
are two additional circumferential 
ribs. The nine ribs have combined 
the advantages of a_ gear-grip 
tread design with a special non- 
meshing arrangement of the 4,644 
sharp-edged angles that assure a 


maximum in non-skid protection € 
for motorists. tor, was engaged in a “fraudu- 
Silent running and automatic lent” enterprise, counsel for J. 


Robert Fish, company president, 
has obtained an order impounding 
in the Agawam post office all mail 
addressed to the company. 

The impounding order was hand- 
ed down in Washington by Judge 
T. Alan Goldsborough of Federal 
District Court, and restrains the 
post office from returning the mail 
to the senders. 

In a brief filed with the court, 
charging action without evidence 
based on facts, the company said 
it is now engaged in turning out 
a pilot run of 4,000 carburetors 
valued at $200,000, whereas the de- 
partment has contended the con- 
cern was not making carburetors. 


Inland Switches 
With U. S. Steel 


CHICAGO.—Inland Steel Co. has 
licensed Carnegie-Illinois Steel 
Corp. and other subsidiaries of U. 
S. Steel Corp. to manufacture In- 
land’s Hi-Steel, and in return Car- 
negie-Illinois has licensed Inland 
to manufacture its Cor-Ten, Jos- 
eph L. Block, Inland executive 
vice-president, announced last 
week. 

Hi-Steel is a low alloy structural 
steel which is being used exten- 
Sively by railroads because it per- 
mits lighter weight construction 
without sacrifice of strength or 
safety, and is coming into broad 
use in the automobile industry for 
stress parts, Block explained. Cor- 
Ten is a low-alloy high tensile 
steel. 


pebble ejection also are features of 
the scientifically designed tread. 


Gross New Head 
Of Bobbi Sales; 


Carter Resigns 


BIRMINGHAM, Ala.—Robert C. 
Gross, former zone manager for 
Ford and an aircraft executive 
during the war, has been appoint- 
ed director and vice-president in 
charge of sales of Bobbi Motor Car 
Corp., according to George D. Kel- 
ler, president. 

Keller also announced the resig- 
nation of Jose D. Carter as chair- 
man of the board of directors and 
the appointment of Dr. John L. 
Hillhouse to the board. 

Gross succeeds Robert T. Haney 
in the sales post. Keller said that 
Haney had decided to take over 
active management of his personal 
enterprises. 


Gross joined Ford in 1935 at the 
factory level. After serving as zone 
manager, he left Ford in 1941 to 
become assistant to the president 
of Solar Aircraft Corp. and also 
president and general manager of 
Airmax Corp., a Solar subsidiary. 


Keller said that Carter is re- 
turning to California as soon as 
he winds up his work with Bobbi 
here. There was no word on his 
successor as board chairman. 


You get the best results in our Classified 
Section, inside back cover. 





THE DURA-BILT BODY CO., 2419 Massachusetts Ave., Cambridge, Mass., has bee 


named Boston distributor for Bantam Supercargo truck trailers, Francis H. Fenn, presi 
dent, American Bantam Car Co., announced last week. The firm is under the directio 
of Charlies A. Phillip, president-treasurer, with Arthur E. Lynch as general manager 21‘ 
Wm. F. Cahill as sales manager. All are well known in Massachusetts trucking circics 
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Many big-time radio shows 
recognize all America’s interest 
in the new 1947 Studebaker’s 


dramatic new styling! 
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Wash. Licensing Act Dies... 





Northwest States Pass 
Many Helpful Bills 


By D. M. Trepp 
Staff Correspondent 

SEATTLE. — Legislative sessions 
in the Pacific Northwest states 
have come to a close without any 
measures of great detriment to the 
automotive trades having been 
adopted. The motor transportation 
industry also escaped unscathed. 
Vigilance of the various trade asso- 
ciations was a factor in this favor- 
able outcome. 

On the other hand, some very 
constructive favorable legislation 
was passed. 

The Washington dealer licensing 
measure, sponsored by the state 
department of licenses and ap- 
proved by the Washington State 
Automobile Dealers Assn., died in 
senate committee. It had passed 
the house, but in modified form, so 
that it was hardly considered a 
“dealer license bill.” 

Successful in passage in Wash- 
ington was a sought-after measure 

simplifying and speeding up the 
issuance and transfer of motor ve- 
hicle certificates of title. Under the 
old law, many delays had occurred. 


The dealers successfully defended 
their right to write insurance on 
motor vehicles, obtaining protec- 
tive amendments to newly enacted 
insurance measures. Another vic- 
tory was won by dealer associa- 
tions in securing exemption of tow 
cars used incidental to the automo- 
tive service business from common 
carrier regulations. 

The bill to examine and license 
commercial vehicle drivers, al- 
though it had been widely en- 
dorsed by fleet associations and 
safety agencies, was permitted to 
die. The state patrol sponsored 
this measure. 

The Washington house tacked 
onto the appropriations bill a pro- 
viso against paying public em- 
ployes who strike or maintain the 
right to strike, but otherwise, 
labor-control legislation was absent 
in this state. Chief reason: inability 
to muster enough votes to over- 
come the veto power of the gov- 
ernor. 

Inspection Program 

In Washington much interest was 
manifest in the state motor vehicle 
testing program. This had been 
carried on prior to the war on a 
statewide compulsory basis. During 
the war, due to lack of manpower, 
it was recessed. Recently it came 
back with “voluntary” inspections 
in the leading cities. 

Endorsement of the program was 
given by the legislature which ap- 
propriated, in various measures, a 
grand total of $1,836,000 for opera- 
tion and building and equipment. 

There is assurance that the 
state testing will be continued 
and expanded. The bill to estab- 
lish official certified stations fell 
by the wayside, however. 
Considerable legislation in the 
interests of the motor transport 
industry was adopted. 

In ashington the major legis- 
lation related to weights, sizes, etc. 
Former gross maximum weight for 
a combination of trucks and trail- 
ers of 68,000 pounds was increased 
to 72,000 pounds. 

Truck width limitation was in- 
creased from 96 to 98 inches, to 
take care of clearance lights and 
bulge of the new tires, with the 








body itself remaining at an eight- 

foot width. The bill for “trains,” 

similar to California’s law, also 

passed — permitting a three-unit 

hookup of tractor and trailers not 

to exceed 60 feet in overall length. 
Speed Limit Raised 

The speed limit of trucks under 
10,000 pounds gross weight was in- 
creased from 35 to 40 miles per 
hour, with the approval of the 
Washington state highway and 
patrol departments. 

Alertness of the trucking associ- 
ations was largely responsible for 
legislation favorable to that indus- 
try, with associations within the 
industry forming a united front 
through the jointly organized 
Washington Truckers and Ware- 
housemen Council. This council was 
active in Olympia in seeking pass- 
age of desirable legislation. 

In Oregon, too, the “big truck” 
bill passed, thus putting the mo- 
tor transport industry on equal 
footing in the three Pacific Coast 
states and allowing coastwise 
interstate travel of the big units. 

Montana’s legislature also adopted 
the big truck size and weight bill, 
complying in all respects with the 
formula regarded as standard na- 
tionally, and passed a_ so-called 
reciprocity bill for permitting freer 
interstate trucking. 

A measure outlining a new meth- 
od of taxing commercial vehicles, 
but exempting light service and 
tow cars used incidental to an 
automotive business, passed in 
Oregon. 

The Washington legislature ap- 
pointed a 12-man legislative in- 
terim factfinding committee to 
study the highway problems of that 
state. 

The Washington legislature also 
appropriated $73,000,000 for high- 
way use, of which $42,000,000 is 
available for construction and re- 
construction of state highways, 
$21,000,000 to counties, and $7,600,000 
to cities and towns. Passed by the 
legislature was the so-called, “lim- 
ited access bill” providing for con- 
struction and control of approaches 
upon future highways. 

Liability Act Passes 

Passed by the Washington legis- 
lature was the vehicle safety re- 
sponsibility act, requiring motor- 
ists involved in an accident where 
$100 or more damage results to file 
a report with the director of li- 
censes who shall require the driv- 
ers to post security sufficient to 
cover the losses sustained. 

An adequate liability insurance 
policy is considered security. Fail- 
ure to post security will result in 
forfeiture of the motorist’s oper- 
ators license. 

In Idaho, both the dealer li- 
cense and caravan laws were un- 
disturbed, the Idaho dealer group 
deciding to wait for two years 
before attempting changes. In 
the meantime, competition may 
eliminate the need for some of 
them. 

The bill to increase the car li- 
cense fee from $5 up on a grad- 
uated basis of value was buried in 
a senate committee, mainly be- 
cause the Idaho legislature voted 
to extend for two years the one- 
cent gas tax increase voted during 
the war to build up a postwar road 
fund. 


OPENING GUN in Nash Motors’ campaign to franchise its dealers as agents for Auto- 
Lite batteries took place at Detroit meeting with the staff of the zone office, representa- 
tives of the Nash parts warehouse and Auto-Lite attending. Left to right, G. E. Wal- 


rath, central regional manager; H. A. Lotz, parts and service manager; H. 


N. Suffel, 


Aute-Lite; B. E. Thompson, Detroit zone manager; H. Pete, Auto-Lite. 








Ford Opens Dealer School . . . 









THREE SONS OF FORD DEALERS in widely separated sections of the country confer 
with Crosby M. Kelly, director of the new Ford merchandising school, on opening day 
in Dearborn. Left to right: Ed H. Baker, of T. C. Baker Co., Brookline, Mass.; Edwin 
Harrold, of Ellsworth Harrold Co., Sacramento, Calif.; Kelly, and Thomas H. Maher, 


of Ed Maher, Inc., Dallas, Tex. 
* 


33 on Hand 
For First Class 
In Retailing 


DEARBORN. — Thirty-three 
young men from all parts of the 
United States met in Dearborn last 
week for the first session of Ford 
Motor Co.’s new merchandising 
school 
Ford and Lincoln-Mercury dealers. 

J. R. Davis, Ford vice-president 
and director of sales and advertis- 
ing, in welcoming the students, de- 
scribed the school as another step 
in the Ford program of strength- 
ening its selling organization in an 
effort to achieve leadership in the 
low-priced field. 

The course of instruction will be 
six weeks in length. Subsequent 
classes will compare with the first 
in size, and the latest educational 
and visual aid equipment has been 
made available. 

The initial class was addressed 
by Davis, Walker A. Williams, 
Ford general sales manager, and 
Crosby M. Kelly, director of the 
school. Luncheon at the Dearborn 
Inn followed, after which came a 
tour of the Rouge plant. Regular 
instruction began Thursday morn- 
ing. 

The course will include discus- 
sion of the history and present 
organization of Ford Motor Co., 
automotive merchandising meth- 
ods, dealer accounting procedures, 
business management controls, ad- 
vertising, public relations, retail 
sales management, used-car and 
truck merchandising, finance and 
credits, and parts and service. 

Sales, advertising and service de- 
partment executives will assist in 
the educational program. 


Dallas Dealers 
Push City Owned 
Parking Lots 


DALLAS.—The Dallas Automo- 


|tive Trades Assn. has gone on rec- 


ord as advocating early approval 
by the Texas legislature of an en- 
abling act that would permit the 
metropolitan cities of the state to 
buy downtown tracts of property 
for location and operation of park- 
ing facilities, it was announced 
here last week. 

The measure has the backing of 
the Citizens Traffic Commission, an 
unofticial organization supported 
by many civic and business organ- 
izations in Dallas. 

The Automotive Trades Assn. at 
the same time approved contribu- 
tion of three full page advertise- 
ments in Dallas newspapers in a 
series on traffic safety sponsored 
by the Citizens Traffic Commission. 

Larry Cain, sales manager of 
Packard Dallas Co. and active in 
the affairs of the Traffic Commis- 
sion, urges the parking measure 
as essential to relieving downtown 
traffic congestion, maintenance of 
the tax revenues of the business 
firms most vitally affected in the 
central business sections. 

Cain advocates the establishment 
of close-in municipally owned 
and operated parking facilities at 
this time as paving the way for 
saving considerable monetary out- 
lay that he deems inevitable in 
the ultimate solution of downtown 
traffic problems. 


for selected employes of | 





J. R. DAVIS, Ford vice-president and 
director of sales and advertising, welcomes 
the 33 young men selected by Ford and 
Lincoln-Mercury dealers to attend the first 


session of the new Ford merchandising 
school in Dearborn. Davis described the 
school as another step in the Ford pro- 
gram of strengthening its selling organiza- 
tion In an effort to achieve leadership in 
the low-priced field. 


W. Va. Group 
Wins Fight for 


Dealers’ Reserve 


CHARLESTON, W. Va. — The 
Automobile Dealers Assn. of West 
Virginia reported last week that 
largely through its efforts a bill 
that would have abolished dealers’ 
reserve was killed in a_ senate 
committee. 

“The day the bill was introduced 
your association launched a vig- 
orous campaign to acquaint mem- 
bers of the senate with the dis- 
astrous effects of this bill upon 
automobile dealers,” the ADAWV 
bulletin said. “As a result the bill 
died in the committee.” 

Summarizing its program during 
the recent legislature, the associa- 
tion hailed its success in elimi- 
nating the ban on double-decker 
haulaway trailers. The association 
also joined other groups in oppos- 
ing and securing the defeat of a 
measure to impose a tax on all 
types of advertising. 

“No dealer in West Virginia 
needs any further proof of the fact 
that organized effort pays divi- 
dends and substantial dividends at 
that,” the bulletin declared. 





You get the best results in our Classified 
Section, inside back cover. 


eyes Win Awards... : 


| Republic’s White 


Warns Iron Ore 
Is Running Out 


NEW YORK.—America’s steel in- 
dustry faces dire shortages of ac- 
tual iron ore within five to 10 
years, C. M. White, president of 
Republic Steel, told the American 
Institute of Mining and Metallurgi- 
cal Engineers here at its 75th an- 
nual meeting last week. 

White warned that the prob- 
lem of working America’s vast 
reserves of potential ores must 
be faced. 


He defined potential ores as 
| those which cannot compete with 
actual ores because they are too 
low in iron content, too high in 
undesirable constituents, or inac- 
cessible to steel plants or markets 
by reason of cost or distance. 


“It is unlikely,” he said, “that any 
new deposits of high-grade ore will 
be uncovered in either the United 
States or Western Europe. The 
steel industry of the United States, 
supplemented to some extent by 
| that of Great Britain, must be the 
main source of supply for the fu- 
ture needs of much of the world 
for years to come.” 


White recommended installa- 
tion of concentrating plants and 
the use of the magnetic taconite 
of the Mesabi Range and the 
magnetic ores of New York, New 
Jersey and Pennsylvania. 

“Unless the American steel in- 
dustry centered about the lower 
Great Lakes equips itself with 
plants capable of concentrating 
low-grade ores into material usable 
in its furnaces,” he added, “it must 
resign itself to a declining steel 
production and elect to watch its 
present plants gradually become of 
secondary importance as they yield 
to expansion of plants elsewhere 
in this country.” 

o 


CPA Calls Pig Iron 


Key to Steel Demand 

WASHINGTON. — Steel demand, 
in a wide range of products, will 
decrease unless the output of cast- 
ings, also needed in these items, 
is stepped up by making available 
more foundry and malleable grade 
merchant pig iron, the Civilian Pro- 
duction administration told a group 
of steel representatives here last 
week. 

The meeting was held to report 
to industry the effect of the low 
production rate of castings of suit- 
able quality and also “to explore 
the situation in search of a solu- 
tion,” Commissioner John C. Hou- 
ston jr. told the committee. He 
said no formal government action 
is contemplated. 

Improving and increasing the 
supply of coke, stepping up the 
flow of scrap iron to consumers, 
and bringing more closed blast 
furnaces into production were 
among the suggestions for solving 
the problem of more raw materials 
for castings. 











| THESE FORD and Standard Oil of Indiana poster designs were awarded second and 


| third prizes respectively as the best poster designs of 1946 at the 15th National Exhi- 
bition of Outdoor Advertising Art. The exhibition was held under the auspices of the 





Art Directors Club of Chicago. First prize went to the Coca-Cola Co. 





~~ 4— 


i- 
C- 
LO 
of 


i- 
i- 


a@arsora 


mar OS K TAaoa< 


ll Re ee ee ee 


AUTOMOTIVE NEWS, MARCH 24, 1947 


| What you should know about 










to sell (Sasoline 


According to a Fly-by-Night Research Organization, most of our feathered friends 
are notoriously fickle in their friendships. 

Pigeons, though, are different. In a way, they're like people — male and female 
generally sign a long-term contract. But note that a pair of pigeons have simple needs — 
they ask only for each other and bread crumbs. While people, when they pair off, must 
augment amour with everything from groceries to gasoline. 

Now if the male prefers one brand of gasoline and the female’s sold on another brand, 
each can gas-up the family chariot at his or her pet pump. Note, however, that when 
they turn in the old jalopy for a shiny ‘47 model, male and female must make the choice 
together — for a car takes a big bite out of any family’s budget. 

But whether you're promoting automobiles or the petrol that powers ‘em, you've got 


to sell two sexes — males and females. Either together or separately. 


And who can woo males and females Ppe . 
like The American Magazine! Sim eCric an 
Dollar for dollar, page for page, no Mega ZINE 


other magazine can match the multi- Bud Schirmer, Detroit Manager e H. A. Patterson 
General Motors Building, Detroit 2, Michigan 


million circulation delivered by .. . 


- 


THE CROWELL-COLLIER PUBLISHING COMPANY, 250 PARK AVENUE, NEW YORK 17, N. Y., PUBLISHERS OF THE AMERICAN MAGAZINE, COLLIER’S, AND WOMAN'S HOME COMPANIO? 
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5 States Adopt, 
10 Consider 


Reciprocity Acts 


WASHINGTON.—A survey re- 
leased last week by the National 
Highway Users Conference shows 
that reciprocity legislation has 
been introduced in the legislatures 
of 10 states, including Connecti- 
cut, Georgia, Maine, Montana, New 
Mexico, North Dakota, Tennessee, 
Texas, Wisconsin and Wyoming. 
Such legislation has passed both 
houses of the legislature in Mon- 
tana, North Dakota, New Mexico, 
Texas and Wyoming. 

A bill has been introduced in 
Georgia whereby the Public Serv- 
ice Commission would be author- 
ized to make agreements with 
other states covering all transpor- 
tation rather than only “occasional 
trips over irregular routes” as now 
permitted. 

Permanent reciprocity in Maine 
would result with the passage of a 
bill introduced by Senator Cleaves, 
who stated that the temporary two- 
year reciprocity law had “worked 
out very satisfactorily and should 
be made permanent.” 

A North Dakota bill would pro- 
vide for non-resident reciprocity 











public. 


Our interest, naturally, is in the Safety Glass you 
select for the larger vision panels in your automobiles. 
When you choose “Pittsburgh” Safety Glasses, you're 
sure of many things: quality is one of them. Dependa- 
bility, proved by their long record of successful applica- 
tion in the automobile and aviation industries, is an- 


whenever application is made 
therefor, and whenever the out-of- 
state vehicle does not engage in 
intrastate operation. This bill fur- 
ther requires that notice of the 
point of entry and route to be fol- 
lowed be submitted with the ap- 


plication, and exemption from reg- | 


istration requirements and license 
fees will then be granted, provided 
equivalent freedom from taxation 
is granted North Dakota residents 
by such state. 

In Texas a measure has been 
submitted which would: 1. Grant 
private passenger vehicles full rec- 
iprocity so long as the operator 
thereof holds a license valid in 
his home state; 2. Permit out-of- 
state commercial vehicles two trips 
a month, with a stay within the 
state not in excess of four days 
per trip. 

A Wisconsin bill, sponsored by 
the Wisconsin Farm Truckers 
Assn., would make permanent the 
temporary wartime gseciprocity 
measure. It would empower the 
commissioner of motor vehicles to 
enter into reciprocal agreements 
with other states by extending the 
reciprocity provisions to all ve- 
hicles properly licensed in their 
home state. 

A bill sponsored by the Wyoming 
Truck Assn. would authorize the 
state reciprocity commission to 


make agreements with other states. | necessity 


/ HE trend toward wider windshields and larger 
I windows is unmistakable. Cars so equipped have 
s been singularly acclaimed by the American motoring 
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THE NAVY'S alphabetic names for its 
warships — LST, LCM, LSM, AKA — were 
popularly received and easily remembered. 
This gave General Tire & Rubber design- 
ers an idea and a name for their latest 
truck tire creation. With this cue from 
the Navy, the, designers have titled their 
off-the-road tire the ‘‘LOM,”’ which com- 
bines the first letter of the logging, con- 
struction and mining work this tire Is built 
to perform. L. A. McQueen, vice-president 
in charge of sales, shows the power tread 
to W. O'Nell, president. Production on this 
tire giant is underway at General’s Akron 
plant In seven sizes ranging from 7.50 by 
20 to 21.00 by 24. 


To feel the pulse of the industry, con- 
sistent reading of Automotive News Is a 


Safety GOSS wns 


DUPLATE SAFETY PLATE GLASS : 


Bias 2 hin ah 


DUOLITE SAFETY WINDOW GLASS 








Eprtor’s Note: Following is one 
of the dealer talks which high- 
lighted a symposium at the re- 
cent NADA convention in Atlan- 
tic City: 

“Building Business in Brake- 
drum Repair Services,” by S. J. 
Flournoy (Ford), Norfolk, Va.: 
“Having been allotted five min- 

utes in which to hit the high spots 
of my subject—‘Building Business 
in Brake Drum Repair Services”’— 
I'll get right down to facts, and 
in passing, remark that in my 
years as a dealer I have found no 
other special service activity which 
has shown a greater profit re- 
turn than the installation of a 
brake drum lathe. 

“On Feb. 9, 1946, our Ford deal- 
ership purchased a Van Norman 
No. 303 brake drum lathe at a cost 
of just under $1,500. Such a lathe 
should be located on a firm and 
level spot, preferably a concrete 
floor, and with approximately 80 
to 100 square feet of available space 
to permit easy handling and 





other. Moreover, Pittsburgh Safety Glasses are sup- 
ported by resources in research, technical skill, and 
manufacturing knowledge unsurpassed in the industry. 
And, of prime importance to you, they can now be mass- 
produced in curved as well as flat panels. 


Now or in the future, whenever you have a problem 
connected with the use of glass in the design and con- 
struction of your cars, why not let our Safety Glass spe- 
cialists help you solve it? Pittsburgh Plate Glass 


Company, 2138-7 Grant Building, Pittsburgh 19, Pa. 


"PITTSBURGH sland fot Lalit Glass and hit’ 
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Profits in Brake Repair 


Actual Results in Brake Drum Service Told 
By Dealer Flournoy of Norfolk 


mounting of the largest drums, 
complete with tires. 

“The lathe should be equipped 
not only with the usual cutting 
edge but also a grinding at- 
tachment. In our city, brake 
shops were charging $1 per inch 
to turn drums. We charged only 
$1 per inch to turn and polish 
the drums and gave a 15 percent 
discount to dealers. As you all 
know, people and dealers are 
still glad to get a better prod- 
uct at a lower price, even though 
it is a bit unusual in these days. 
“Any competent machinist or 

auto mechanic can be taught to 
operate the lathe in three or four 
hours, and the Van Norman peo- 
ple are glad to render this service. 
A set of average size drums can 
be turned and polished in about 
45 minutes, due to the greater 
speeds of modern machines equip- 
ped with carbide tool bits. 

Here Are the Results 

“Now, what can be done by an 
average dealer with such a ma- 
chine, and why should I consider 
the installation of it? That is the 
question in each of your minds. 
Here is the best answer that I 
know: 

“In eleven and a half months 
a sleepy Ford dealer in the South, 
competing with two long estab- 
lished brake repair specialists and 
a Jarge super service setup doing 
this type of work, turned out $2,247 
worth of repair orders on this ma- 
chine. In addition, other labor on 
the brake systems on these same 
repair orders amounted to 33,- 
803.25, and brake parts sold were 
$4,525.80. That is a total of $10,- 
576.05 in sales and of $5,958.95 in 
gross profit. 

“Since this work can be, and 
in our shop is, performed in his 
spare time by the foreman of 
our motor and small parts re- 
building shop, we feel that it is 
a suitable operation for any 
dealer who. can spare a few 
square feet of floor space. 
“With a close followup of taxicab 
fleets and fleet operators, as well 
as our fellow dealers, we feel that 
in the coming year we will have 
no trouble in doubling the results 
attained last year. 

Won’t Sell Itself 

“To get this business we have 
arranged for our pickup truck, nor- 
mally used for parts pickup and 
delivery, to pick up and deliver 
brake drums. The results last year 
were attained without such a 
service. 

“If you have an outside man 
soliciting shop work, this is an 
ideal service to feature, and one 
which your customer appreciates 
highly if you will be careful to 
point out after each sale how 
much you have saved him by 
making it unnecessary for him 
to purchase new drums, which, 
on a Ford, run into real money, 
and, if you'll pardon the boost 
for Ford products, cost a lot 
more on most other cars if they 
are obtainable at all. 

“This is not the type of service 
| that will sell itself, but if your 
| lathe can conveniently be located 
| where your customers can see it 
| operate, you will find that most 
| helpful in increasing business. In 
our shop this is not possible.” 


4 ‘ 
| Job-Rater 
Dodge Starts Magazine 


For Men in Hauling 


| DETROIT.—Publication of the 
| first issue of the Job-Rater—a new 
magazine for those who own, drive, 
maintain and direct the operation 
of trucks—was announced last 
| week by L. F. Van Nortwick, direc- 
tor of Dodge truck sales. 

Van Nortwick explained in a 
message in the magazine that the 
Job-Rater will provide factual and 
diversified information for truck 
owners and operators about trucks 
and their application and will deal 
with cost-reducing truck opera- 
tions, economical truck mainte- 
nance, and efficient truck service. 








Norton Motors Co. 


Norton Motors Co., Cleveland, O., 
has been incorporated by Paul H. 
Torbet, Gabriel Leeb and Roger A. 
Zucker. 
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the bella Homes Fist 


Where does the idea of a new-car purchase sprout? 


Some place between garage and curb. when Dad rolls 
the old bus out — or down at Mrs. Brown’s, when 


Mother parks next to a couple of shiny new ones. 


And where does it flourish? Over the dinner table, 
out among the prize irises, down in the rumpus room, 
as the family votes for this car or that. for grey-green 
or maroon, until the final decision is made with 


everybody having a say. 


In a word, at home — particularly in active, sub- 
urban-type homes where the whole family finds a 


°° 
. 


car a ‘must 


Your best prospects are the families who couldn’t 
possibly cover their wide territory to school. to 


work, to trains, to parties, to games, to picnics, to 


Stl ~ 


through - 
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Better Homes 








the movies, shopping districts and church without 


a car perhaps two. 


That happens to be a perfect description of the 
higher-level families for which Better Homes & 


Gardens is written — entirely and deliberately. 


How well we hit our mark is proved by the fact that 
Better Homes & Gardens incomes are among the 
highest for all magazines. We know that Better Homes 
& Gardens families actually pay more for their 
houses, their furnishings, their equipment and for 
upkeep than even their prosperous neighbors in 
the same block. We know that they insist on new 


cars often — 2.8 years was the average age in 1940, 


Your story in BH&G goes to 3,000,000 of these highly 


selected prospects. Shall we tell you more about it? 
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Used-Car Reports 





















nounced last week that effective 
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Appraisal prices will be up about |ing in comparison with those in Dallas, a Durham, N. C Hollywood 
3-11-47 Indi li kiaho 
10 percent on some popular late|the present books. Make Year C. ran I. B, Feathers Al Herd 31347 ars, oe 
oe oe Sr in Ph = 2. - (L. A. Mardack) (C. W. Mills) (W. R. Stone (Ken Schaefer) (A. L. Pollock) 
cane? semen a in hace sf ; Detroit wu eat | 70080. q 
: > . '790- 
Prices on other models, which That recent bulge in used car Special—SP | Sooomnes 
were pretty high anyway, are hold-| Prices seems to be holding well,| Super—su | 2'750-SUS 
i | oy the way. Warren MoCiure, pres- —_ ‘46 $2,296-SU8 $2,175-SUS | $3,110-RMCV oe a $2,925-RMCV 
ident of the Michigan Used Car an | 2,525- 3,135- /350- 
Along the Way Dealers Assn. reports that at a| Convertible—cv | | 3:100.w |, 2,385—SUS 
finance company auction last week, Club Coupe—CC | 3,150-CV | 
Unscheduled in the Chicago ex-| prices were up $150 on some mod- 3,100-CV 
hibit of outdoor poster advertising | els. Buyers were from out of town. ‘° nee. $1,500-S 
winners was this “artistic” series a | tee 
icti as 1,110-S 
coproting the We of H. O. Doss, Toledo ‘41 975-SPS 1,230-SPS | 1,485-CV | 1,125-SUS 1,210-S 
Nash general sales manager, speak- : ; 
Neat goodwill idea: Doc Greiner 1,150-SPS 1,460-CV 1,300-RMCV 
g' ’ 
er at the awards luncheon. The 1,240-RMS 1,180-SUS 
Doss exhibit won for its or‘gina- of Toledo, has inserted in his used- ' 1'190.8 
t car wholesale ads—“Dealers west ‘40 | | 1,090-w 1,035-S 
or, the Art Directors Club of 2 
Chicago, a blue ribbon “for the of Mississippi: Our prices too high {  1,030-S 1,250-S 
only art of its kind.” for you at present.” CADILLAC 46 | $3,875-S2 | $4,000-S2 $3,500-S2 
y art of its y x f h Series 61—1 | | | 3,400-S2 
With many dealers from the ia. 78 1°42 | 2000-82 
West making futile-trips to his lot] cores 63—3 2600-82 
in Toledo, Doc feels that it is a Series 70—7 tw | | 2,200-S1 oe 
ime right an— ‘41 | 1,800-S1 /550- 
good idea to save them time rig Sou | | aw ' 
now when his prices are a little Ste CY 1'275-C2 
high for them but not too high | Garvroter a7 
2,100-FMS | $1,985-SMS $1,650-PT 
for other states in the South and Fleetline—FL | | . | TS0OPT |  2,180-FMS 
Midwest. Fleetmaster—FM | | | 2,025-FMS 
* * * . givte weet | | | 1,930-SMS | 
pec. Deluxe— | | 1,890-SMS 
Montpelier, O. Sedan—S o | 46] 188s-EMcc | 2,075-cv | 1,675-CC | 1.920-FLS | $1,820-s 
u upe—C | 1,950-FMS | 1,850-FLS | 1,950-FLS | ,760-SMS , 
Fay D. Woodruff, of Woodruff} Convert—cv | 1,810-FMS 1.775-SMS | Lmos. | 1.710-SNS | 1:785-CC 
j | 1 
Motor Sales, 415 W. Main St., Mont- Pickup Truck—PT | 1,700-FMS | 1,860-SMS }  1,700-SMS 1,705-S 
pelier, O., has opened an inside auc- | | 1.730-FMS 1,600-S }  1,585-SMS 1,585-PT 
tion for dealers only. It starts at 1,725-SMS { 1,850-CC | 1,500-PT 
: | 1,875-FMS | | 
1 p. m. every Monday. | 1,775-SMS | | 
ee | 2'200-FLS 
Columbus, O. 1'750-SMS 
Used car inventory of Columbus aABYSLER 7 22 1,060-SDS 1,125-FLS 3 aS 1.130-SMS 1,400-CC 
new car dealers was a 33-day sup-| ~ Royai—R | ‘46 | $2,375-WS 2.650-S $3,550-TCCV 
ply March 1, compared with a 38- dae no | | 3,250-TC 3,125-TCCV 
day supply Feb. 1, the Columbus] Saratoga fi | 2,050-ws 
Automobile Trade Assn. reports. Tova C'ntry—TC Sees | re 1,350-WS | +3808 
Used car sales for last month/ Club Coupe—CC | ‘41 | 1,210-CC 1,260-CC | 1,050-S 
Moulton, Ala. totaled 356 cars, with an inventory| Convertible—CV_ | ‘39 | 1,025-S | | 525-S 
of 511. Stat. Wagon—W | ‘37 | 315-CC 
ee oe | ‘35 { | 250-S 
Denver CROSLEY | ‘47 | | | | 700-S | 
| '46 | bd 
Elwood Edwards, Elwood Ed-| Deluve—D | *42 | $1,105-CS 
wards Auto Sales, was elected} Custom —C | “Al | 880-DS | $ 850-DS | $ 990-S 
Se 975-S 
president of the Denver Used Car} Coupe—C | | 1,075-S | 
Dealers Assn. at the annual meet-|_Pickup/Panel—PT |! ‘40 1.905-CS 760-CS | 
ing last week. He succeeds Howard yg » | = | | 2.085-S | oat 
Stark, Stark Motor Co. aa | 1,650-PT 2,110-CC oo 
: Custom—M | 1,700-S }  1,750-CC | |  1,405-PT 
Other officers are: Charlie Good- | 42 | 950-5 | 1:215-¢ 925-PT 
year, who operates a used-car busi-| Coupe—C : | 760-S 
ness under his own name, vice-| Pickup—PT 41 920-C OSS. | 1,230-PT | 
president; Frank Lohmann re- - es 
FORD |'47 | 2,310-CV 1,900- | | $2,310-CV | $1,960-S 
elected secretary-manager. Stark | ‘*pojuxe s—D $ OOF | “2a7s-cv | 2380-7 
and Henry Wheeler, Wheeler &/| Super Deluxe—SD 1,900-CC 
Frank, former vice-president, re- > | | | 1,880-CC 
main as directors. New directors upe—C ys | 1,815-S 
Cabriolet-—CB | | 1,805-S 
elected are Lester Gold, Murl Mey-| sp’tmans Cvt—SCv | | 2'550-SPCV | 2,025-CV 
er, Scotty Snyder, Merle Shanahan eae 46 1,710-SDS 1,455-S | $1,625-S 2,000-W | eee 
ruck— 1,490-PT 75- | jJonce | 1,900-C | 1,675- 
ane ‘Warren Wiaams. Stat. Wagon—W_ | | 1/980.6V | 1,850-CC | 1,700-SDS | 1,645-S 
a ae Ca 1.650-S 1,650-SDS 1,830.8 
Detroit ! 1,745-SDS 1,635- 1645+ 
| 1,625-SDS 1,510-S | 1,760-W 
Lynn Wertz, of Bert Baker, De- | | 2,100-CB | | 
Tri ; ’ ’ 
nity College (now Duke) troit, puts in a plug for Research ‘a2 | 850-T lane | 985-S 935-S 
Institute reports on government HUDSON a6] - Ts008 
and economic developments, with | sedan—s | | | 1375.8 \ 
confidential recommendations for | 
business planning. Lynn says they | *42 y | 
help a used-car dealer look ahead. | “4 + os | * ee | 845-5 ; 
+ + +. n " 
| *40 | | 990-S = 
Canton, O. CAISER [47] | Sais ! 
E. W. Morgan is forming a Can-| Sedo"—S \ 1800-8 
ton Used Car Dealers Assn. | ‘46 | $2,055-S | | 
a TO LINCOLN 41 | 975-S | | $ 625-S 
Weeks Motor Co., Moultrie, Ga., Sedan—S | ! { 550-S | 
recently moved into their new] Coupe—C t 
building, which includes adequate} Convt, Coupe-CC | '38 | | § as 
u ‘coupe—-CC | 
showroom, salesroom and mechani- Gvt. Cab’let—CLCB | ' | | 
cal department. MERCURY | ‘46 | ! | $1,960-S | $2,250-CV $1,910-S 
secen 6 one | . ! | | 2,150-S 1,700-S ioe 
oye Club vt.— 1 '4 | 900-C ,025- 
Gas Ceiling and Tax aa Wae—w || | 1,200-CV | $1,770-S 
Dropped by Canada Convertible—CV__| °40 | | | _ 1.000-6C | 1,050-CV 
The  Warti Pri a | NASH | '47 | | | $ 860-S | 
e me ces an rT 4. | { 795-C | 
Trade Board of Canada an- | ‘40 | | | | 560-S 
199 | | | 225-S 
| | 
| | 
! 
| 
i 
| 
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ing dropped. Likewise, there 
will be no increase to the mo- 
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Used Car Auction Prices 






































thins irs April 1, the price ceiling on gas- OLDS - «46 $1 78S $2060-S | $2,410-CV : 
id 6 - 
: oline and tractor distillates will Beane 140 | A Ss 
Joins Ford be removed and the dominion Convertible—CV | ‘41! 1,160-S | 1,005-S 1,180-CV | $1,150-S 
excise tax of three cents a gal- | | 1,160-S 1,100-S 
lon on gasoline will be can- 401  650-§ | one 
celed, thus returning to the pro- = ; 
i PACKARD 46 | | $2,275-S 
vinces another field of taxation Pickup—PT 14) | | | $1,060-CV 1.160-S 
taken by the federal govern- | *39 | | | $ 775-S 
ment during the war. — 37 | 180-PT 3 
PO “46 | 930- 2,500- | $1,950-S | $2,170- 
Already Ontario, Quebec and Fight —E | —1,930-S | $2 soocy $1 08 | $ 
British Columbia have an- ernest 1 *42 1.110-S | ; Sc 
nounced their intention to in- | "41 | | 800-S | 850-S | 975-S | 1,100 
crease their own gasoline taxes | | |__1,250-S | aa 
by the amount of the canceled | PLYMOUTH | ‘47 | $1,800-S | $1,800-S | | 
federal levy. It is believed other | S2d0"—$ as 1,900-5 | 2uecoe | 
provinces may take similar Convert.—CV | 1.855-S | 1,755-S | 
action. Panel Truck—PT | ‘46 1,900-CV | 1,775-S | $1,675-CC $1,825-S 
rn 1,625-S /655- 
The Ontario and Quebec ac | 1'610-c 
tion will increase the provincial | "42 840-S 1 1065-8 { 840-C 
tax from eight to 11 cents a | | 1,010-S 
gallon but will mean no increase : 915-S 855-C | 930-S 1,010-CC 1,060-CV 
to the motorist since it only | STUDEBAKER : | 
Sedan—S | 1,775-PT 
replaces the dominion levy be- Club Coupe—Cc | | 1,975-GC 


torist in British Columbia when 
that province increases its tax 
from seven to ten cents. 








As General Sales Manager of Nash 
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FOB FACTORY 


Mooney Hits at Core 
Of Today’s Problem 


By A. H. Allen 


JAMES MOONEY, head of Willys-Overland, got hold of 
an interesting point in his address last week before a group 
of Chicago engineers. He said the automotive industry had 
become so “mad” over direct labor costs that it has often 
overlooked the disastrous effects of overhead. By way of 


illustration he pointed to the°=) GL heuteie os 
hypothetical case where a six- oual cal =o =e. Se 


spindle automatic 1s ripped] i is easily possible to overdo 
out in favor of an eight-spindle | mechanization and automatic oper- 
automatic, bringing a reduction in/,¢ions, Equipment installations 
direct labor cost per piece carried | myst be considered carefully in 
out to the fourth decimal place, |ip. light of the overall plant po- 
which appears to prove the value |tential their cost of amortization, 
of the equipment change. However, |tooling and maintenance. There is 
the apparent advantage is entirely little point to spending thousands 
lost if the machine operates only | o¢ dollars on equipment which will 
half time or one-third time, as iS |turn out sufficient pieces for eight 
the case in many plants today. hours’ assembly requirements in 

Actually, Mooney figures, with |+wo or three hours and stand idle 
the five-day —- eae = the rest of the shift; or on equip- 
a of > aout ment which is of the integrated 
ble 720 hours 
per month, or 
only 22 percent 
of its produc- 
tion potential, 
assuming it 
were possible 
or practicable to 
work seven days 
around the 
clock, which of 
course it is not. 
Still it might be feasible to make 
efforts to push this 22 percent up 
to around 50 percent, except for 
































A. H. Allen 


License Accord Aids 


Pan-Am. Highway Travel 

HARRISBURG, Pa.— Travel to 
Central and South American coun- 
tries will be greatly facilitated, 
Keystone Automobile Club an- 
nounced last week, through an 
agreement just reached whereby 
special international automobile 
certificates, driving licenses and 
car tags will be issued in this 
country to motorists bound for 
Brazil, Costa Rica, El Salvador, 
Guatemala, Nicaragua, Panama, 
Peru and the Dominican Republic. 

The U. S. government has au- 
thorized the American Automobile 
Touring Alliance, of which Key- 
stone is a founder member, and 
the American Automobile Assn. to 
issue the special international li- 
censes and tags. More Latin-Amer- 
ican countries will be added to 
the list upon signing and ratifica- 
tion of the agreements. 


Amputee Report 
8,713 Car Invoices Already 


Paid For by U. S. 


WASHINGTON. — Approximately 
13,790 veterans of World War II 
who lost, or lost the use of, one or 
both legs have been certified as 
eligible to receive automobiles or 
other conveyances at government 
expense, the Veterans Administra- 
tion announced last week. 

Of those declared eligible as of 
March 1, more than 10,000 have 
negotiated sales agreements with 
dealers which have been approved 
by VA. 

The exact number of vehicles de- 
livered is not known, VA said, in- 
asmuch as all sales invoices from 
dealers are not received by VA 
promptly. However, VA has paid 
8,713 invoices, indicating that de- 
livery has been made on at least 
a like number of vehicles. 


Of the 8,713 conveyances VA has 
paid for, over 99 percent were auto- 
mobiles. Special attachments were 
installed on over half of the con- 
veyances to facilitate operation by 
the disabled veterans. 

The average price per vehicle 
was $1,586, or $14 under the maxi- 
mum allowable cost of $1,600, VA 
said. 

The $30,000,000 appropriation au- 
thorized by Congress under Public 
Law 663 for the program expires 
June 30. World War II veterans 
who are eligible and wish to par- 
ticipate in the program should file 
their applications at their nearest 
VA office as soon as possible if they 
have not already done so, VA said. 
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N easy, inexpensive way to insure long, trouble-free 
life for your new automatic transmission is to plan 
now to use Timken tapered roller bearings. 


Timken bearings hold gears and shafts in rigid align- 
ment, eliminating deflections and end movement. Because 
of their greater load carrying capacity and longer life, the 
shaft stays put too. Smooth meshing is insured, wear held 
to a minimum, gear life prolonged! 


The problem of thrust loads—an important factor with 
helical gears—is solved at the same time, because Timken 





too, Timken tapered reller bearings have proved their 
outstanding ability to take the tough loads in any com- 
bination on cars, trucks, busses and farm implements. 


There are good reasons for this! Fine alloy steel from 
our own mill. Precision manufacture. Quality control 
from start to finish. Leadership in research and design. SS ae ee Ue ne 





(De Soto-Plymouth), 469 Hartford 


THE NEW DEALERSHIP of Hartford Auto Co. 
Ave., Providence, R. I. Its recent grand opening was well attended. Joseph De Robbio 
is president and Armand Salvadore, treasurer. 


like special sizes, freight, drawing 
quality, packaging and the like. 

Where these extras in 1945 
amounted to around 17 percent 
of the delivered price, they are 
now close to 28 percent. 

Wm. Berkley Motors 

William Berkley Motors, Inc., 
Orlando, Fla., has been organized 
with capital stock of 50 shares, no 
par, to engage in the automobile 
business. Principals are William 
V. Berkley, Joyce Berkley and H. 
A. Deversels. 


You get the best results in our Classified 
Section, inside back cover. 


type where a breakdown in one 
element can tie up the entire se- 
quence for any lengthy period. 

+ + * 


Price Comparisons 

CHECKS ON delivered steel 
prices of cold-rolled and hot-rolled 
automotive sheets, compared to the 
Same prices in 1945 by three rep- 
resentative companies, show the 
former to be up an average of 18 
percent and the latter an average 
of 31 percent. About half the in- 
crease comes from upward adjust- 
ment of base prices, the balance 
from changes in so-called extras 


How about “life insurance” for 
your new automatic transmission? 


bearings take loads from any 
direction without flinching. 
The need for special thrust 
bearings or washers is elim- 
inated, designs can be sim- 


plified. 





_ 


LOOK AT PINIONS FOR 
EXAMPLE .... Timken 
bearing-equipped pinions 
and ring gears usually out- 
last the rest of the power 
train. And in wheels, differ- 
entials and steering parts, 


---------------------4 
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1) |General Shifts 3, 


Opens Branch 


At St. Louis 


AKRON.—Major changes in the 
executive sales organization of the 
General Tire & Rubber Co. were 
announced last week by L. A. Mc- 
Queen, vice-president in charge of 
sales. 

General Tire has established a 
new St. Louis branch, he an- 
nounced, and promoted John S. 
Walker, Memphis manager, to head 
this new operation. 

Taking over Walker’s Memphis 
assignment is J. G. Taylor, former 
assistant eastern division manager. 

Richard F. Blundin, a native of 
Philadelphia, has assumed _ the 
managerial reins of the Philadel- 
phia branch organization under the 
direction of H. A. Bellows, eastern 
division head. 

Walker’s 19-year experience with 
General Tire includes virtually 
all phases of the business—from 
auditing to sales management. The 
St. Louis branch will cover por- 
tions of Missouri, Illinois, Tennes- 
see, Arkansas and Kentucky. 





Read Jack Weed’s Backshop for some 
highlights in the service field. 








The Timken Company has worked hand in hand with 
auto designers for nearly half a century. Our engineering 
facilities are at your disposal today. If you’re designing an 
automatic transmission—CALL IN TIMKEN*... NOW! 
In Detroit, phone MAdison 1380, 


The Timken Roller Bearing Company, Canton 6, Ohio. 


NOTE TO P.A.'S: Because every step of the manufacture of Timken 
bearings is controlled within our company... because our vast 
manufacturing facilities are widely dispersed... you will find 
the Timken Company a supply source of outstanding reliability. 





a 


NOT JUST A BALL CD NOT JUST A ROLLER C— THE TIMKEN TAPERED ROLLER (> BEARING TAKES RADIAL AND THRUST —-€])- LOADS OR ANY COMBINATION we 
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Wis. Considers 
Broader Control 


Of Maker Sales 


MADISON, Wis.— Broad state 
control over relations of manufac- 
turing concerns and their repre- 
sentatives is proposed in a bill 
pending in the Wisconsin legisla- 
ture. The bill would require that 
no manufacturer or factory repre- 
sentative could operate in Wis- 
consin without first obtaining a 
state license. 

Introduced by Senator 
Racine Republican, the bill would 
set a $10 fee for licenses which 
would be issued by the State Bank- 
ing Commission following a 20-day 
period for inquiry into the sol- 
vency, financial standing and other 
related matters concerning the ap- 
plicant. 


According to Louis Milan, man- 
ager of the Wisconsin Automotive 
Trade Assn., the proposed bill has 
nothing to do with the present 
Wisconsin dealers’ licensing law 
and seeks merely to create a gen- 
eral statute covering all manufac- 
turer - retailer relations. The lan- 
guage of the new proposal is based 
upon the present dealer law but 





Ste vVvetian O 





Hilker, | 
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does not refer to automobile deal- 
ers, Milan asserted. 

The proposed measure, it is 
pointed out, would cover any man- 
ufacturing concern or representa- 
tive offering franchises to or mak- 
ing selling agreements with deal- 
ers. It would provide for fines of 
| $50 to $1,000 and a year in jail for 
violations of the statute. 


| In addition, the Banking Com- 
mission would be empowered to 
require bonds of $5,000 to $15,000 
from any firm or individual whose 
| responsibility is doubted. 


‘Bad Risks’ Aided 
Mo. Insurance Firms OK 


Plan for Coverage 

JEFFERSON CITY, Mo.—A plan 
to provide injury and _ property 
damage liability automobile insur- 
lance for Missourians previously 
|\“turned down because they had 
|been invo!ved in accidents or vio- 
lated traffic regulations” has been 


state insurance superintendent. 
He said the automobile assigned 
risk plan is a voluntary program 
by insurance companies in sup- 
port of the new state drivers’ re- 
lsponsibility act, to spread evenly 





A N D 


disclosed by Owen G. Jackson, ; 


| 
among them the risks not normally | 


acceptable. 

The responsibility act provides 
that any operator who has failed 
to pay a judgment arising out of 
a previous accident cannot con- 


tinue to drive until he shows he} 


can take full responsibility in any 
future judgment. 

The applicant must have been 
denied coverage by three different 
companies before he can get cover- 
age under the assigned risk plan, 
Jackson explained. 





Triple-Deck Barge Brings 
425 Cars to Memphis 

MEMPHIS, Tenn.— The Com- 
mercial Clipper, first three-deck 
auto barge of its kind on the Mis- 
sissippi River, brought 425 new 
cars to Memphis recently. 

When a new middle section is 
put in, the barge will be the larg- 
est ever built and will then carry 
more than 600 cars. 

Dealer Heads C. of C. 

DUMAS, Tex.—Merle F. Peter- 
son, automobile dealer here, has 
| been elected president of the Du- 
mas Chambcr of Commerce for 





By J. B. Van Tassel 


S° MANY service departments 
“’ are checked today on a basis 
of what proportion the total gross 
profit 


in the service department 





tal expense 
the business. 
This seems to be 
the most popular 
plan of checking 
a service depart- 
ment operation. 
While this is an 
important 
on the _ overall 
operation, it is 
not the final an- 
swer as to how 
efficient a deal- 
er’s service department is operat- 
jing, because it indicates only to 
what extent the gross profit from 
|service is carrying the entire ex- 
jpense of the business (less car 
sales expense). Dealers cannot 





1947, to succecd Jack S. Dante, ,; make the most money out of their 


who became vice-president. 


!service departments by just com- 





| acts foe Cldvedtiseu 


Studies by the Market Survey 


Department of the Plain 


not only reveal detailed sales 
break -downs from 1928 to 1942, 
but also trace Plain Dealer 
readership to car sales, and 


serve as a guide to just 


dealer representation is needed 


— to achieve maximum sales. 


We shall be glad to 


an appointment with you to 
discuss in detail your market- 
ing potentialities in Cleveland. 


sre UEVELAND PLAIN DEALER = 


20 Wea VALET 





a hehe 








major role 


Dealer 


where 


make 


in the sale. 


advertising schedules. 


CLEVELAND 


PLAIN DEALER 


Cleveland’s Home Newspaper 
John B. Woodward, Inc., New York, Chicago, Detroit, San Francisco, Los Angeles 


A. S. Grant, Atlanta 





N. matter what dealer handled the actual trans- 
action on a new car purchase in Cleveland, you can be sure 
that the selling force of the Cleveland Plain Dealer played a 


Cleveland is one of the largest cities in the country in automo- 
bile ownership, on a per capita basis. And the Cleveland Plain 
Dealer long has been one of the leading newspapers in the 
country in passenger car advertising lineage. Manufacturers 
have learned that studies of car sales. broken down into 268 
census tracts in Cuyahoga County (Greater Cleveland) show 
a striking parallel with Plain Dealer readership. 

Where cars have sold, cars will sell, and realizing this, more 
and more automobile and automotive product concerns are 


giving first considerction to the Plain Dealer in the planning of 


Dealer Business -Counsel 


Every Department Must Stand on Its Own; 
Service Is No Exception 


bears to the to-| 
of | 


check | 





paring the relation of the total 
service gross profit to the total 
expense of all departments in the 
| business. 

There are four productive de- 
partments in the average size 
dealership today: (1) new car; 
(2) used car; (3) stockroom, and 
(4) service. Each one of these 
departments should stand on its 
own, especially from the stand- 
point of producing a net profit. 
Therefore a dealer has got to 

manage, budget and check each 
}one of these departments as a 
separate productive unit in order 
to obtain maximum sales and 
profits for each one. The sales and 
cost of sales for each one of these 
departments are distinctly differ- 
ent and they should not be inter- 
related, one with the other, from 
either the standpoint of manage- 
ment or subsidies. Each one of 
these departments has a separate 
investment and in some. cases 
these departmental investments 
run into quite a sum of money. 
Therefore, they should be expected 
to at least produce a net profit 
commensurate with the investment 
in the departments. 

ne * * 
freneenae Must Give 
Service Attention 


| JN THE many contacts that I 
have recently made with deal- 
ers, it is not uncommon to have 
a dealer say that the only interest 
jhe has in service is the amount 
| of gross profit the service depart- 
| ment produces as compared with 
| the total expense of his business. 
| This interest alone in service 

might be all right up to now, 
while the expenses in the new 
and used car department have 
been very low because of the 
great demand for cars. But it 
probably won’t be long until 
| dealers will have to spend money 
and effort in order to sell new 
cars, then watch the so-called 

“Percentage of Absorption’ or 
“Overhead Recovery” start to 
drop. 

Dealers should start now in mak- 
ing their service departments 
stand on their own, and the only 
way this can be successfully ac- 
complished is for dealers to again 
start taking the same personal in- 
terest in service, or at least partly 
the interest in service that they 
did when it was the only profit- 
producing department they had 
during the war years. 








How Much Does It Cost 
To Open Your Doors? 


Tus measuring of the _ service 
department gross profit with 
the total expense of the business 
| (less car sales expense) will tell 
a dealer how much it costs to open 
his doors each day, provided he 
does not sell any new or used cars. 
But how many dealers are in busi- 
ness not to sell any new cars? 
Now is the time for dealers 
again to start to give their serv- 
ice departments some of the at- 
tention they gave them during 
the war, by supervising and 
checking the trends of service 
sales, the costs of operation, the 
productive efficiency of the me- 
chanics, the kind of work the 
shop is turning out on custom- 
ers’ cars, the control of all of 
the detail expenses of the de- 
partment and the profits of the 
| department as they have to do 
with the “Final Net Profit” the 
department produces rather than 
| the “Percentage of Absorption” 
| or “Overhead Recovery.” 


110-Year Road History 
Published by Wisconsin 

MADISON, Wis.—The Wisconsin 
State Highway Commission has 
published a history of Wisconsin 
highway development during the 
period 1835-1945. 

The 272-page volume is a joint 
product of the commission and the 
U. S. Bureau of Public Roads 
|through the statewide highway 
| planning survey which has been 
operative in Wisconsin for more 
than a decade under the direction 
of William Ryan. 
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Preferred to Forced Insurance .. . 





Stringent Liability Laws 


Are Widely 


By Bethune Jones 
Staff Correspondent 

NEW YORK.— Broadening of 
the trend toward more stringent 
motorists’ financial responsibility 
laws, rather than enactment of 
compulsory motor vehicle liability 
insurance statutes, is indicated by 
developments thus far this year 
in state legislative sessions 
throughout the country, a survey 
discloses. 

Wyoming’s now-adjourned 1947 
legislature enacted a financial re- 
sponsibility measure providing for 
revocation of driving privileges of 
persons involved in accidents who 
are unable to demonstrate their 
ability to settle financial damages 
growing out of the accident. 

As a result of previous legisla- 
tive action, a new law will go into 
effect July 1 in Pennsylvania un- 
der which motor vehicle owners 
and operators who cannot show 
that they are financially respon- 
sible for any accidents in which 
they become involved immediately 
are barred from the highways un- 
til they are able to respond finan- 
cially for the damages which they 
have caused. 

Bills for similar laws were at 
this writing pending in several 
states, including Delaware, Ne- 
vada, North Carolina and Texas. 
South Dakota’s legislature was 
among the states considering 
such legislation this year but ad- 
journed without adopting it. The 
legislatures of both Alabama 
and Florida, scheduled to con- 
vene in May and April, respec- 
tively, are expected to consider 
such measures. 

Financial responsibility laws of 
the type which will go into effect 
in Pennsylvania, giving the motor 
vehicle owner and operator no ex- 
emption with respect to the first 
accident, already are operative in 
some 14 states, most of them hav- 
ing turned to such measures in 
recent years. 

By making it highly unattrac- 
tive for a motor vehicle owner or 
operator to be involved in any ac- 
cident at any time and not be able 
to demonstrate his financial re- 
sponsibility through insurance or 
otherwise to the extent required 
by law, this type of legislation has 
the effect of virtually forcing mo- 
torists to take out liability insur- 
ance. Less stringent financial re- 
sponsibility laws, which fail to 
deal effectively with the first acci- 
dent, are effective in some 21 other 
states. 

Stringent Laws Urged 

Wider adoption of stringent fi- 
nancial responsibility laws, applic- 
able upon the happening of an ac- 
cident rather than after failure 
to satisfy a judgment, is being 
urged by safety authorities na- 
tionally. A uniform motor vehicle 
safety responsibility act embody- 
ing such features was among the 
recommendations developed last 
year by the committee on uniform 
traffic laws and ordinances of the 
National Conference on Street and 
Highway Safety and is currently 
being advocated in many states. 

Compulsory motor vehicle liabil- 
ity insurance, thus far adopted 
only by Massachusetts, has been 
proposed this year in a number of 
states, including Arizona, Califor- 
nia, Colorado, Idaho, Kansas, Mich- 
igan, New York, Tennessee and 
Wyoming. Such bills were expected 
to be rejected in all instances, 
however, as has been the case in 
the past, with opposition based on 
the claim that compulsory insur- 
ance tends to result in excessive 
damage awards by juries and in- 
creased insurance rates. 

There are indications, how- 
ever, that if stringent financial 
responsibility laws of the modern 
type are not more widely adopt- 
ed or if they fail through expe- 
rience to prove their worth, more 
serious attention will be direct- 
ed to proposals for compulsory 
insurance or some other means 
of attempting to cope with the 
problem of providing for recov- 
ery of losses suffered through 





Favored 


accidents. Interim studies of 
compulsory insurance have been 


proposed this year in at least 
two states. 
In Delaware, Gov. Walter W. 


Bacon recommended the creation 
of a special committee to study 
“the desirability of mandatory lia- 
bility and property insurance” for 
motor vehicles. 

“In view of the simplification 
and efficiency of our permanent 
registration system of motor ve- 
hicles,” he declared, “it would ap- 
pear possible to combine the reg- 
istration and insurance of motor 
vehicles in a single operation.” 

Study Group Proposed 

A measure introduced in the 
New Hampshire legislature called 
for creation of a five-member leg- 
islative interim commission to 
study the advisability of compul- 
sory motor vehicle liability insur- 








HARLOW P. DAVOCK is president of Davock Chevrolet Corp. which recently com- 
pleted its new building at 2 N. W. First Ave., Fort Lauderdale, Fla. The service de- 
partment has 65-foot width without columns or obstructions. Separate structure is used 
for the paint and body shop. A feature of the dealership’s stationery is an outline map 
of Florida with emphasis on Fort Lauderdale’s location in relation to other cities. The 


firm’s slogan is ‘‘For Better Service Phone 373."' 


in the 
financial responsibility law. 
Considered but not enacted by 
the now-adjourned 1947 session 
of the North Dakota legislature 
was a novel approach to the 
problem providing for the estab- 
lishment of a “judgment satis- 
faction” fund by a $1 additional 
tax on all motor vehicle licenses. 
Under the proposal, the 





enactment of a stringent;ed $200,000. It would be used to 


| satisfy judgments to a maximum 
| of $5,000 obtained in automobile 
accident cases when the person 
responsible for the accident had 
no funds, property or insurance to 
satisfy the judgment. 

| A plan similar to the North Da- 
kota proposal has been in effect 
in Saskatchewan for a year and, 


i tax | according to recent announcement, 
ance. New Hampshire pioneered | would cease when the fund reach-! is now being broadened. 
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Commerce Dept. Issues 


Booklet on Motor Courts 

WASHINGTON.—The modern 
highway motor court offers 
many opportunities to the en- 
terprising veteran or other citi- 
zen who is qualified by training 
and experience, according to a 
booklet, “Establishing and Op- 
erating a Year-Round Motor 
Court,” recently issued by the 
Department of Commerce. 
Copies of the booklet can be 
purchased from the field offices 
of the Department of Commerce 
or from the Superintendent of 
Documents, Washington 25, D. 
C., for 25 cents each. 

One chapter of the booklet 
deals comprehensively with the 
arrangement of the court, its 
equipment, fixtures and supplies. 
Accompanying illustrations show 
a variety of layouts of courts 
now in operation. These include 
well planned and spaced indi- 
vidual buildings of one or two 
rooms arranged around a land- 
scaped court, open court layouts 
under a single roof and other 
types. 








entrance to influence 


Your smart salesmen know the value of an influential introduc- 


tion. House & Garden is a front-door approach to top families 


in every community, top customers for new cars. Their new 


cars can be your new cars... their influence can add to your 


influence . . . if you let House & Garden introduce you to them. 


House «Garden 
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AUTOMOTIVE WASHINGTON 


Flat Tax Slash Seen 


As Spur to Business 


By William Ullman 
Washington Correspondent 
HEARINGS UPON TRIMMING the individual income tax | immediately. 
have been ended by the House Ways and Means Committee 
and its bill should be on the House floor this week. 
There is general agreement as to the harmful effects of 
this excessive tax. The main question is how to reduce it, 


whether by a flat percentage®—— — 


cut in the amount payable 
under present law, whether 
by uneven reductions of the brack- 
et rates, whether by increased ex- 
emptions and allowances or by a 
combination of such methods. 


There is question also as to 
when the cut shall apply initially, 
whether as of the beginning or 
middle of 1947 or Jan. 1 next. 

The principal measure before the 
committee was _ introduced by 
Chairman Knutson. It provides for 
a 24 percent reduction 
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amount payable 
up to $250,000 of 
tax and 15 per- 
cent thereafter, 
both applicable 
as of Jan. 1, 1947, 
and “inclusive of 
the 5 percent cut 
made effective 
last year. 

It also would 
reduce the pres- 
ent ceiling rate 
of 85.5 percent to 
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in the|76.5 percent. This is close to the 
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flat-cut and across-the-board meth- 
od of reduction, although not as 
helpful as a 20 percent or 25 per- 
cent overall reduction below the 
present tax. 

Since a “quickie” measure is in 
prospect, there is much to be said 
for lightening the tax by a flat 
percentage cut across the board, 
followed by early preparations to 
lower the whole surtax schedule. 
This would meet the need for a 
simple method of relief, applicable 


It would help to reduce the in- 
ordinate burden on individual tax- 
payers and to encourage savings 
and investments and a go-ahead 
determination which will be of cru- 
cial importance when demand 
dwindles. 


The present high rates of the 
tax thwart efforts to produce in- 
creased income. They place a 
brake upon production. It is com- 
mon knowledge that individuals 
are refusing to apply greater 
diligence or assume risk to pro- 
duce an additional dollar of carn- 
ings when the federal income 
tax collector takes the lion’s 
share. 

Reduction limited principally to 
the lower brackets through rate 
cuts or raised exemptions will not 
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produce the desired effect. Eco- 


nomically, the basic purpose of 
lowered individual taxes is to 
strengthen the financial motive for 
increased personal effort and busi- 
ness venture. 

Present steeply progressive rates 
weaken incentive most in the up- 
per brackets where virtual confis- 
cation of income is effected. A uni- 
form percentage reduction of the 
tax payable would retain the pro- 
gressive aspects of the rate struc- 
ture and, by easing the burden 
upon the upper income brackets 
as well as the lower, would pro- 
vide incentive for increased effort 
and consequent expansion of earn- 
ings. 

Increased exemptions would re- 
move millions of income taxpayers 
from the rolls and diminish the 
demand for federal economy. Uni- 
form reduction would retain these 
taxpayers, at a lower rate, and 
help to restore incentives current- 
ly lacking in the economic system 

* * 


Labor Reform Drive 


Heads Toward Climax 


WITH SENATE and House La- 
bor Committee hearings ended, the 
important task of drafting labor 
reform legislation is underway. 

Now is the time for business- 
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See samples of these finishes spread out 
before you, and you begin to appreciate 
what words cannot tell . . . the adapta- 
bility of Aleoa Aluminum to a variety of 
some brilliantly 
beautiful . .. some rock-hard and protec- 
. but almost 
all of them based on the mechanical, 
chemical, or electrochemical properties of 


surface treatments... 


tive ... some utilitarian. . 


the aluminum itself. 





For Aleoa 


1926 Gulf Building, 


Pennsylvania. 


FROSTED 


ETCHED 


This ability of Alcoa Aluminum to 
“step into different clothes” for different 
jobs increases its usefulness, lowers the 
final cost of automotive parts made from 
it. Most of the processes are simple. All 
are described in the booklet “Finishes 
Aluminum”, sent on re- 
quest. ALUMINUM CoMPANY OF AMERICA, 


Pittsburgh 19, 


MORE PEOPLE WANTMORE ALUMINUM FOR MORE USES THAN EVER 
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strategic 
tions.” 


men to familiarize themselves thor- 
oughly with the basic issues and 
pending legislative proposals. The 
forthcoming debate and decisions 
in Congress will carry to a high 
point the trend toward labor re- 
form motivated in part by the 
great strikes of 1946 and public 
experience with a decade of gov- 
ernment favoritism for unions. 
Supreme Court rulings in the 
United Mine Workers injunction 
case and upholding collective bar- 
gaining rights for foremen’s un- 
ions accentuate the need for re- 
vision of labor laws and settle- 
ment of issues raised in the tur- 
bulent industrial warfare of the 


past decade. 
The court ruling in support of 
foremen’s unions, particularly, 


shows the need for legislative de- 
termination of an issue arising out 
of interpretations of the Wagner 
act. The high court decision sup- 
porting the government injunction 
against the soft coal miners pro- 
longs the prospect for peace in 


the coal industry through the 
spring. 
Thus, the labor reform drama 


is headed toward its big scene—- 
the vote in Congress after Senate 
and House committees draft their 
reports. The next few weeks, it 
appears, will bring labor-manage- 
ment relations to an historic point 
in Washington. 


Labor Peace Predicted 


If Reds Are Ousted 


COMMUNIST penetration of un- 
ions, and suggestions on how to 
meet Red tactics, are detailed in 
a third report by the national 
Chamber of Commerce dealing 
with Communist activities in the 
United States. 

The report—titled “Communists 
Within the Labor Movement’”—as- 
serts that the cleansing of the la- 
bor movement of Communism will 
lead to more peaceful labor-man- 
agement relations. 

Calling the Communist-controlled 
union a “bridgehead of a foreign 
power,” the report says labor suf- 
fers from the disruptive tactics of 
Communists working inside unions 
to advance Moscow-made policies 
against American interests. 


“When a conflict arises be- 
tween Soviet aims and Ameri- 
can ideals,’ the report states, 
“the Communist union will sup- 
port the former and criticize 
American foreign and domestic 
policies. 

“A union of this type 1s a pli- 
able instrument, when needed, for 
military espionage and sabotage. 
It will fit into the general Com- 
munist propaganda machine, which 
aims to further the Soviet Union 
and deride the United States. 

“If a military conflict were to 
arise, it will be a fifth column, 
attacking its own people from 
within. This is why Communist 
labor leaders concentrate first on 
industries and occupa- 


* * * 


Annual Wage Studies 


PRESIDENT TRUMAN has in- 
dicated that the government still 
is considering the guaranteed an- 
nual wage despite a recent OWMR 
report that such plans should be 
left to collective bargaining. In a 
letter to his Council of Economic 
Advisers, the President specifically 
asked that body to study guaran- 
teed wage plans “as a device for 
helping stabilize employment, pro- 
duction and purchasing power.” 

+ * * 


Controls Dying 

LIQUIDATION of remaining 
war-imposed economic controls 
is being speeded as Congress 
draws the purse strings on fed- 
eral spending. A Senate vote on 
an amendment to a deficiency 
appropriation bill has set June 
30 as the final date for the exis- 
tence of the OPA and the Office 
of Temporary Controls, the post- 
war survival of the WPB. OTC 
has announced the ending on 
March $1 of outstanding priori- 
ties on materials and equipment 
except for those issued for hous- 
ing and veterans construction. 


Wilke Remodels 


Harry Wilke (Chevrolet), Mo- 
dinee, Wis., has remodeled his es- 
tablishment by relocating the 
equipment, taking out walls to 
make room for cars, and putting 
in more shelving and counters. 
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Auto Personnel 








Frick Retires, Completing 
14 Years for International 


Harry A. Frick, manager of sales 
of International Harvester’s Chi- 
cago motor truck branch, is retir- 
ing after 44 years 
of service with 
the company and 
over 30 years 
with the Chicago 
branch, it was 
announced by R. 
S. Byers, central 
district sales 
manager, motor 
truck division. 

Frick joined 
THC in 1903 at 
Philadelphia. 
Called to take charge of the Chi- 
cago motor truck branch sales in 
1916, he laid the foundations for 
the company’s rapid growth. For 
many years Frick has been an ac- 
tive member of the Chicago Cen- 
tral Lions Club and the Chicago 
Executives Assn., serving as a di- 
rector of the latter organization 
for two years. 

+ 7 * 


Haig Wins Navy’s Thanks 


For Founding War Schools 


Norman K. Haig, director of the 
government sales section of Gen- 
eral Motors Corp. and former di- 
rector of the GM war products 
training service, has been awarded 
a certificate of appreciation by the 
U. S. Navy for “meritorious per- 
sonal service during World War 
II.” The presentation was made to 
Haig in person at the naval train- 
ing station at Great Lakes, IIl. 


The war products training ser- 
vice, with which Haig was asso- 
ciated during the entire wartime 
period, aided the Navy by estab- 
lishing and operating training 
schools for Navy technical person- 


nel at Pontiac, Cleveland and Flint. 
* + * 


American Brake Shoe Opens 


New Philadelphia Office 


The American Brake Shoe Co. 
has announced the opening of a 
new sales office at 1500 Walnut St. 
in Philadelphia, which will be oc- 
cupied jointly by representatives 
of four divisions of the company. 

James J. Nelson will represent 
the National Bearing division; 
Thomas N. Mitchell, district man- 
ager, the Kellogg division; L. John 
Harwood, the Electro-Alloys divi- 
sion, and George E. Anne, the 
Brake Shoe & Castings division. 

7 +” * 





Harry A. Frick 


Cooley Succeeds Cooper 


As Fafnir Chairman 


Norman P. Cooley has _ been 
named chairman of the board of 
Fafnir Bearing Co., New Britain, 
Conn., succeeding the late Elisha 
H. Cooper. Directors have chosen 
Stanley Hart, president of Hart & 
Cooley, Inc., and a Fafnir director, 
as chairman of the executive com- 
mittee of the board. 


Also named were A. G. Way as 
company treasurer and George F. 
Atwater and Richard F. Cooper as 
directors. 

+ * * 
Sonneborn Sons Appoints 


Wogisch Purchasing Head 


L. Sonneborn Sons, Inc., New 
York, oil refiners and manufactur- 
ing chemists, announce the appoint- 
ment of Henry M. Wogisch as pur- 
chasing agent. 

Wogisch assumes complete 
charge of the company’s purchas- 
ing departments which he had ac- 
tively headed during the illness of 
his predecessor, the late F. W. 
Werner. Wogisch has been with 


Sonneborn since 1919. 
+ + . 


LiBeau Heads Purchasing 
For Stewart-Warner Unit 

Appointment of Ralph LiBeau as 
general purchasing agent of the 
Bassick Co., Bridgeport, Conn., a 
division of Stewart-Warner Corp., 
has been announced by Walter F. 
Herold, executive vice-president of 
the Bassick unit. 

* * * 

Heasley Gets Vice-Presidency 
In Graham-Paige Corp. 

The appointment of Paul W. 
Heasley as vice-president of Gra- 
ham-Paige Motors Corp. has been 


announced by Joseph W. Frazer, 
president. 

Heasley became associated with 
Graham-Paige as assistant treas- 
urer in April, 1946, and later was 
named treasurer, a position he 
will continue to hold. He is also 
vice-president and treasurer of 
Frazer Farm Equipment Corp., a 
subsidiary of Graham-Paige. 


Price Succeeds Sanford 


In Nash Dallas Zone 


Robert B. Price, former district 
manager in the Dallas Nash zone 
organization, is the new assistant 
zone manager, succeeding Bob San- 
ford, who recently has been ap- 
pointed business management man- 
ager for Nash. 

Sanford has gone to Detroit to 
assume his new duties. Price has 
been with Nash since 1940, with 
exception of a period during the 
war. 

+ ” . 


Titeflex Names Wygant 


Assistant Sales Manager 
Gordon J. Wygant, formerly sales 
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engineer for Titeflex, Inc., New- 
ark, N. J., has been named assis- 
tant sales manager, according to 
a recent announcement by Elbert 
E. Husted, president of the com- 
pany. 

Wygant will assist in directing 
the sales and servicing of all Tite- 
flex products, including Titeflex all- 
metal flexible tubing, radio shield- 
ing harnesses for aircraft and au- 
tomotive ignition systems, Wave- 
flex flexible and solid radar con- 
nections, and an industrial filter 
employing a new principle for ease 
of cleaning. 

* + * 


Roberts Gets Promotion 
At Ford Edgewater Plant 


Frederick V. Roberts has been 
named industrial relations head at 
the Ford Motor Co. Edgewater (N. 
J.) plant, it is announced by A. M. 
Harris, plant manager. Roberts was 
director of labor relations at that 
plant for several years prior to 
his appointment. 


Roberts joined the Ford organ- 
ization at Edgewater in 1935, and 
was first employed in the com- 
pany’s export division. Later, he 
was transferred to the plant pro- 
tce'on department, and in 1941 
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No manufacturer would advertise in Po- 
dunk when his salesmen were working 
Peoria! Because he knows that the invinc- 
ible combination of advertising and selling 
is only invincible when they focus together 
on the indentical objective. 


That’s easy to do in Pittsburgh! Check the 


Post-Gazette’s 


own sales operation in this area and you'll 
see that they parallel each other, as well 
as the market's sales potential! Neither 


confines itself 


spreads out into the surrounding area, 
where two million of the market's three 
million people, live and buy. Yes, in Pitts- 
burgh you can route your advertising as 
you route your salesmen if you... 
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Los Angeles « 


REPRESENTED NATIONALLY BY MOLONEY, 


Kew York 


Chicago 


circulation against your 


to the central city, but 





became head of the safety depart- 


ment. 
7 * + 


Jenkins Boosted to Head 


Firestone’s Truck Sales 


Promotion of George M. Jenkins 
to manager of truck tire sales of 
Firestone Tire & Rubber Co. has 
been announced 
by H. D. Tomp- 
kins, vice - presi- 
dent in charge of 
sales. 

Jenkins, a 22- 
year veteran at 
Firestone, has 
served as service 
manager in Kan- 
sas City and Chi- 
cago, general line 
salesman, assis- 
tant district man- 
ager, store manager and store su- 
pervisor in Chicago, store super- 
visor in Minneapolis, district man- 
ager in Milwaukee and since 1942 
as head of off-highway tire sales 
in Akron. 





George M. Jenkins 


* * * 


Holland joins ATA 


Walter Holland, formerly public- 
ity officer at national headquarters 
of the Veterans of Foreign Wars 
in Washington, has joined the staff 
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of the American Trucking Assns., 
Inc., as assistant to Harry Bridg- 
man, director of the field service 
department. 

+” * 


Hulton Represents Rodic 


Ralph Hulton has been appointed 
representative for the Rodic Rub- 
ber Corp., Garwood, N. J., for 
Michigan and Toledo, O. Rodic 
manufactures extruded and molded 
rubber parts, also rubber bonded 
to metals. Hulton has offices at 
6432 Cass Ave., Detroit 2, Mich. 


* * * 


Godwin Joins Motorola 


G. A. Godwin has been appointed 
plant superintendent for the Gal- 
vin Mfg. Corp., Chicago, maker of 
Motorola radios. Godwin was for- 
merly assistant plant manager of 
the Milton-Bradley Co., Springfield, 
Mass. 


* « + 
GM Names Long 
Appointment of Ralph N. Long 
as assistant comptroller of Gen- 
eral Motors Corp. has been an- 
nounced. 
* * 


Rennpage Named 


Harold J. Rennpage has been ap- 
pointed assistant to the field serv- 
ice manager of Twin Coach Coa.. 
Kent, O. 
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Lammerts, Boyle Head 
Niagara Falls Assn. 


H. P. Lammerts jr., of Lammerts, 
Inc., has been elected president of 
the Niagara Falls Motor Trades 
Assn. Other officers are R. H. 
Boyle, vice-president; F. C. Moyer, 
treasurer, and W. T. Few, secre- 
tary. 

Directors for 1947 are Boyle, 
J. W. Cunningham, Lammerts, 
Moyer and R. A. MacCellan. 


Thurston of Great Falls 


Marks 30th Anniversary 
Thurston Co., Chrysler distribu- 
tor in Great Falls, N. Y., has cele- 
brated its 30th anniversary in the 
automobile business. 
The firm has been handling the 
Chrysler line for the past 22 years. 
+ * + 


Dickinson, Lubbock, Opens 


Truck Sales-Service Unit 

The Dickinson Motor Co.’s truck 
sales and service unit in Lubbock, 
Tex., is now open for business un- 
der the management of Holman 





It’s a fact! A city the 
. or Fort Worth whose 
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Hendrix. Dickinson handles Dodge- 
| Plymouth. 

The station offers complete one- 
|stop service for trucks and is 
housed in a_ prefabricated steel 
building containing 15,000 square 
feet of space. The station is 
equipped to handle up to 15 truck 
units for repair and service at one 
time. 


* * * 


Milliken Truck Center 
| Begins Rising in Spring 
George M. Milliken jr., operator 
of the Milliken Reo Co., Roanoke, 
Va., announces that construction 
of a new super truck service cen- 
ter on Williamson Rd. will begin 
this spring and is scheduled for 
completion by the end of the year. 
Howard N. Ferguson was named 
as sales manager of the new center. 
+ * + 


Krause & Waltz Partners 


In Baltimore K-F Firm 

Edward G. Krause and C. Ridg- 
ley Waltz, formerly with Leach- 
Damesyn, Inc., Baltimore, have 














BISCEGLIA MOTOR SALES (Studebaker), Kalamazoo, Mich., has achieved this at- | 





tractive one-story front by judicious planning. Garrett Troff and Ed Bisceglia head the 


dealership which has only recently been added to Studebaker outlets. 


opened a new Kaiser-Frazer deal- 
ership in Baltimore. 

Located at 1800 Caton Ave., near 
Washington Blvd., the dealership 
will feature Bear System equip- 
ment in the service and repair de- 
partments. 

a * * 
Adams Motors, Inc. 

A new Dodge-Plymouth dealer- 
ship at Granite Ave. and Gallivan 
Bivd., Dorchester, Mass., has been 
opened by Adams Motors, Inc., of 
which William Mason is president 
and general manager and Herman 





|C. Pollack is vice-president. Thom- 
as P. Bain is truck manager and 
secretary. 

*” * * 


Frazier-Stevenson 
Frazier-Stevenson Motors, Winns- 
boro, S. C., has been incorporated 
with capital stock of $27,000. J. B. 
Frazier is president. 
* + ad 


Wallerich Gives Map 


C. H. Wallerich, Chrysler distrib- 
utor in Indianapolis, has obtained 
favorable mention with the distri- 
‘bution of a map of the Indianap- 





UNCOVERED: 


57,000 Baltimore Families 
Never Counted Before 


size of Syracuse or Richmond 
57,000 homes had never been 


counted — and all of them right in Baltimore’s teem- 


ing, busy City Zone. 


Now, for the first time since the 1940 U. S. Census, 
the Baltimore Health Department — with cooperating 
government units — brings the record up to date: 
Baltimore’s City Zone now has 321,158 dwelling units* 


—up 57,620 from the 
ure, that of 1940. 


last previous authoritative fig- 


“Sources: Director of Statistical Section, Baltimore City Health Depart 
ment; Buildings Engineer, Baltimore County; Supervisors of Assessments, 
Howard and Anne Arundel counties. 


NATIONALLY 


REPRESENTED BY 


That means a new approach to Maryland marketing. 
For now, more than ever, you need the biggest paper 
to cover bigger Baltimore. You need the News-Post 
— biggest in Baltimore for 19 years. 


FIGURE IT OUT FOR YOURSELF 


To cover 321,158 families* in 


Baltimore’s City Zone, 


you can’t do without the News-Post City Zone circu- 
lation of 194,063 — Baltimore’s biggest. News-Post 
total net paid circulation is 221,127. 


FOR 1947, MORE THAN 


EVER, IT’S THE 


HEARST 


ADVERTISING 





SERVICE 


olis area. The location of the deal- 
ership is prominently displayed on 
the map. 

cK A + 

Fryar Buys S. C. Firm 
Thomas W. Fryar, of Lake City, 

Fla., has purchased Cook Motors 
in Georgetown, S. C., and is oper- 
ating it as the Georgtown Auto 
Sales Co. (Packard). Herbert Ward 
has been named manager. 

+ * o* 


Snyder Debut 


Formal opening was held by 
Charles L. Snyder Co. (Chrysler- 
Plymouth), 316 N. Fourth St., La- 
| fayette, Ind., following the com- 
plete redecoration of the auto sales- 
room. 





* * * 


Holston Enlarges 


Holston Motor Co., Ince., Chol- 
howie, Va., has increased its max- 
imum authorized capital stock 
from $25,000 to $100,000. The loca- 
tion of the principal office has been 
|changed from Chilhowie to Ma- 
|rion, Va., and enlarged. J. P. Kil- 
| linger is president. 

* * * 


| Smart & Akeson 


| 
Announcement is made of a new 
Ford sales and service organiza- 
tion serving Woburn, Mass., Smart 
| & Akeson, Inc., 29 Winn St. The 
| partners are Roger D. Smart and 
John A. Akeson. 

* 





* * 


Merlin Garage OK’d 


An application from Merlin Mo- 
tors, Inc., Norfolk, Va., to con- 
struct a one-story cinder-block ga- 
rage and automobile repair shop, 
at a cost of $4,500, has been ap- 
proved by CPA. 


* * 


Strubbe Buys Building 


John C. and Georgia B. Strubbe, 
owners of the Northampton 
(Mass.) Buick Co., 139 King St., 
have purchased the land and build- 
ings. 











* * * 


| Franklin Motor, Inc. 


Franklin (Va.) Motor Co., Inc., 
| with maximum capital of $50,000, 
has been formed here to deal in 
| automobiles and automobile acces- 
| sories. L. L. Doughty is president. 
* * ok 


Granger to Dealership 


S. J. Granger, associated with 
Ford Motor Co. since 1929, has 
joined B. M. Motors, Inc. (Ford), 
as vice-president and treasurer in 
charge of sales and business man- 
agement for that dealership in 
Dolton, IIL, a suburb of Chicago. 


* * * 


Gardner Motors, Inc. 


Gardner Motors, Inc., has been 
| incorporated at 35 Collier St., Bing- 
|hamton, N. Y., with capital of 
$200,000. Incorporators are listed 
as George D. Gardner, Arnold D. 
Gardner and John F. Olsen. 

* * * 


Sloat Gets CPA Okay 


Sloat Chevrolet Co., Hartford, 
Conn., has received CPA author- 
ization to erect a new structure 
at an estimated cost of $408,000. 


* * * 


Burch Body Works 


The official opening of the Burch 
Body Works (Bantam) at 202 Mon- 
roe St., Rockford, Mich., distribu- 
tors of Bantam Supercargo truck 
trailers, is announced by Harold 
Burch, president. 

* * * 


Butts Builds in Wichita 


| Butts Cadillac-Oldsmobile, Inc., 

1520 E. Douglas, Wichita, Kan., has 
announced that construction is be- 
gun on a new plant to be located 
at 1906 E. Douglas. Cost is esti- 
mated at approximately $125,000. 


* * * 


Morris Motor (Crosley) 
A new dealership has _ been 
| opened in Louisville by J. O. Mor- 
ris as Morris Motor Co., 425 S. 
Third St., for exclusive sale of the 
Crosley line. 

7. + * 


Washington Motor Co. 
Washington Motor Co., Fifth and 
Elm Sts., Washington, Mo., has 
been incorporated, listing $60,000 
capital stock, by Isidore Bocklage, 
Mary Bocklage and Matilda 
Droege. 














+ * * 
Clarence Miller has been named 
service manager of DeFoe Motor 
Sales (Ford) in Baltimore. 


| 
! 


v 


—_— 


deal- 
d on 


City, 
»tors 
yper- 
Auto 
Vard 


by 
sler- 
La- 
:om- 
ales- 


‘hol- 
nax- 
tock 
oca- 
been 
Ma- 
Kil- 


new 
\iza- 
nart 
The 
and 


Mo- 
con- 
ga- 
hop, 
ap- 


bbe, 
ton 

St., 
ild- 


nc., 
000, 
in 
Pes- 
ent. 


vith 
has 
rd), 
/ in 
an- 

in 
Zo. 


een 
ng- 


ted 
D. 


rd, 
or- 
ure 


rch 
on- 
u- 
ick 
old 


1c., 
las 
9e- 


ti- 


en 
r- 


he 


nd 


ge, 
la 


ed 
or 


a ae 


mE LLL g ee q 


~—— 


AUTOMOTIVE NEWS, MARCH 24, 1947 
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Hix Green Buick Completes 


New Sales, Service Center 

The new showroom building of 
Hix Green Buick Co., 31-41 North 
Ave., Atlanta, Ga., has opened for 
business. Hix Green, president of 
the dealership, said this building 
marks the completion of the “Buick 
Center.” 

The modern showroom building, 
with approximately 6,000 square 
feet of floor space, now gives the 
company a total of 75,000 feet. 


Muntz Transfers Carnell 
To K-F Outlet in L. A. 


E. J. Lattner, vice-president and 
treasurer of the Los Angeles and 
New York Muntz organization, has 
announced the appointment of 
Frank Carnell as general manager 
of the Muntz Kaiser-Frazer dis- 
tributorship in the Los Angeles 
area. Carnell had managed Muntz’s 
new-car dealership in New York. 

* ok * 


Jones Is Named Director 
Of Tulsa Jobbers Assn. 


Wesley Jones, of the Jones-Fos- 
ter Motor Co., Tulsa, Okla, has 
been named a director of the new- 
ly organized Tulsa Wholesalers 
Assn. 

The association program includes 
development of a_ wholesalers’ 
credit association and education of 
wholesalers to market possibilities. 

* * * 


Lamar Chevrolet Marks 
22nd Year in Paris, Tex. 


The Lamar Chevrolet Co., Paris, 
Tex., has celebrated its twenty- 
second year of business. Origin- 
ally opened in Paris in 1925, the 
dealership is operated by Lloyd 
DeShong. 


University (Ford) in Md. 
Buys $100,000 in Parts 


University Motors (Ford), at 
29th and Remington Ave., Balti- 
more, has purchased more than 
$100,000 worth of parts and acces- 
sories. 

* *x 


Sarow Plans Body Shop 


Sarow Sales Co. (Chrysler-Plym- 
outh), Saginaw, Mich., plans to add 
a body and paint shop and condi- 
tioning facilities to the dealership 
as soon as possible. 

cS co ca 


Andy Plans Expansion 


Andy Motor Service (Chrysler- 
Plymouth), Nashua, N. H., plans to 
increase service department space 
and build a new parts department 
and showroom. 

* ~ + 


Coach Turns Dealer 


Forest C. “Whitey” Baccus, who 
has resigned as head basketball 
coach and assistant football coach 
at Southern Methodist University, 
will take over the Ford dealership 
at Lockney, Tex. 

ok = 


= 
Theetge Elected 
Al Theetge, owner of Al Theetge 
Chevrolet Co., Sayre, Pa., has been 
elected president of the Sayre 
Chamber of Commerce. 
* on co 


Ramp Names Ragsdale 
John Ramp, Inc. (Dodge-Plym- 
outh), 2917 Central Ave., Indian- 
apolis, has named T. M. Ragsdale 
as vice-president and general sales 
manager. F. S. Kurdys is general 
manager. 


Stratton Is President 
George Stratton, owner of the 
Stratton Oldsmobile Co., Denison, 
Tex., has been elected president of 
the Denison Chamber of Com- 
merce. 
* * * 
Colvin Paint Shop 
Colvin Motor Co., 105 E. Sixth 
St., Columbia, Tenn., announces the 
opening of its paint and body shop. 
James Harris is manager of the 
new department, 
# * * 
Max Medley, Inc. 


The name of Maverick Motor Co. 
(Ford), Eagle Pass, Tex., has been 
changed to Max Medley, Inc. Max 
Medley is president of the com- 


Dealer Doings 


lS SSS 
SS 





pany, with J. A. Medley, his bro- | 
ther, as vice-president, and Mrs. | 


Max Medley as secretary-treasurer. 
The firm will soon move into a 
new $30,000 building. 

* * * 


Anaconda Motor Inc. 


Anaconda Motor Co. (Ford), Deer | ° " a 
Lodge, Mont., was recently incor- | been issued to Seidl Automotive | 





land is president. 


* * ck 
Eden Pontiac Co. 
Articles of incorporation have 
been filed by the Eden Pontiac Co., 


Inc., West Memphis, Ark. Incor- 
porators are Robert E. Eden, R. F. 


| Isbell and William A. Stewart. 


* * * 


Seidl Auto Parts 


Papers of incorporation have 


porated. Firm includes George B.| Parts, Inc., Cleveland. Incorpora- 


Schotte, Walter Rapp, 


* * 


Brown Sales, Buffalo 


Brown Motor Sales Inc. has been | 
incorporated in Buffalo, N. Y. In- | 
corporators are Maxwell Brown, 
Rose Brown and Nathan A. Weiss. 


* * 


Ludwig Sales, Buffalo 


A business name has been filed | 
for Ludwig Motor Sales & Service, 
2018 Seneca St., Buffalo, N. Y., by 
George N. Ludwig. 


* * * 


Whizzer Motor Sales 





| 
| 





Jennie 
Schotte and Robert C. Blotkamp. | 
* 


tors are L. W. Seidl, Alfred C. 


Whiskin and Chester A. Firchew. | 


* * * 


Easton Motor Sales 


Easton Motor Sales, Inc., Celina 
O., has been formed with 
shares of stock at no par value. 
Directors are Fred Eaton, Ann 
Easton and Harry Easton. 

ea o* ok 


County Line Motor Co. 


County Line Motor & Supply Co 
East County Line Rd., Joplin, Mo 
has been incorporated to deal i 
automobiles by Duane and Cather. 
ine Goodhope and Gale and Max. 


Whizzer Motor Sales Co. of the | ime Lyster. 


Carolinas, Ine., Columbia, S. C., 
has been granted a charter to deal 
in motor vehicles. Authorized capi- 
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* * * 


Appointment of J. C. Bough as 
service manager for the Dallas 
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LESLIE MOTOR CO. 





‘| 


Pe Terre CY: 


W. N. LESLIE, proprietor of Lesiie Motor Co. (Nash), Greenville, S. C., forwards this 
picture taken the morning of his recent ‘‘grand opening’’ and featuring the modern treat- 
| ment of showroom and exterior. On opening day, more than 2,000 people visited Leslie 
| and inspected the new sales and service headquarters. The dealership has 13,728 square 
feet of floor space of which 9,420 are devoted to service operations under the direction 


of W. H. Kern. 





| (Tex.) Nash Co. is announced by;ment of Richard Davis as assis- 
A. L. Ingalls, president of the com-/|tant manager. 
|pany. Bough has had 15 years ex- * * «* 


perience in automotive service A. P. Bentley has been named 
work with Nash and other makes | manager of the automotive service 
Slee in department of Packard Fort Smith 

L. R. Robertson Motors (Hud-/|Co., Fort Smith, Ark. He has had 
son), 5526 Mockingbird Lane, Dal-|20 years’ experience in the auto- 
las, Tex., announces the appoint- motive repair field. 
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13,900 prejudiced Bostonians make a unanimous decision 


The meeting place is Boston’s famed 


Boston Garden; the time: most any 
Wednesday or Sunday during the hock- 
ey season (82% of all reserved seats sold 


out for the entire season before the first 


game is played); the decision: well, it’s 


safe to say it’s for Boston and contrary 


to the expressed opinion of the referee. 


Loyalty to Boston teams— win or lose 


(the late-lamented World Series was a 






A 20-minute color film explaining t 


sell-out seven times over before the 
first “play ball!”) is just one factor 
that makes the 152 cities and towns in 
Greater Boston a highly integrated 
market . . . is just one reason why the 
2,890,204 people of this unique 30-mile 
trading area are so dependent on Boston 
newspapers, especially on THE 


BOSTON GLOBE. . the best-read of 


any Boston paper. 





THE BOSTON GLOBE 
PRESENTS 
“THE BOSTON 
MARKET” 








his unique market to advertisers and 


their agencies. The film will be shown in key cities throughout the country. 


The Boston Globe 


MORNING « EVE 


NING «+ SUNDAY 


National Representatives: J. B. Woodward, Inc., New York, San Francisco, Los Angeles Osborn, Scolaro, Meeker & Co., Chicago, Detroit 
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— Auto Advertising — 


Newspapers Show 
Readership Gains 
By Bob Finlay 





Texaco dealers throughout’ the 


country. 


In a “P-D Gram,” the St. Louis 
Post-Dispatch points out that a 
study of daily and Sunday news- 
paper circulation in the U. S. has 
shown that the increase in read- 
ers has far exceeded the growth 
in population from 1920 to 1946. 

While population increased 24.5 
percent, circulations of daily news- 
papers increased 23,136,849, or 83.2 
percent, and Sunday papers, 26,- 
581,760, or 155.6 percent. 

The figures are taken from Edi- 
tor & Publisher yearbook. 

The daily milline rate in 1920 
was $3.04 and in 1946 was $3.03. 
The Sunday milline rate was $2.41 
in 1920 and $2.06 in 1946. 




























Contest 

The Poster Arts contests tradi- 
tionally sponsored each spring by 
Walker & Co. in the intermediate, 
comprehensive and technical high 
schools of Detroit have broadened 
their coverage to include addition- 
al contests for these same school 
groups in Hamtramck, Pontiac, 
River Rouge and Ecorse. The lat- 
ter two towns are “participating 
jointly in a single contest. 


Protest 


The Department of Commerce’s 
new magazine, Federal Svrience 
Progress, which competed with in- 
dependently owned publications 
that had covered the field ade- 
quately for many years, will cease 


Polaroid Campaign 

To help promote Polaroid visor 
sales for 1947, the corporation has 
planned the most comprehensive 
advertising program ever under- 
taken to promote one of its prod- 
ucts. This program is expected to 
carry over 100 million advertising 
messages to consumers by mid- 
summer. 

Included in the program are a 
series of half-page ads in Life and 
the Saturday Evening Post, out- 
door billboard advertising on key 
highways throughout the country, 
direct mail brochures to auto deal- 
ers, window streamers, attractive 
display boxes—plus a “now-you- 
see-it, now-you-don’t” counter card, 
utilizing a magic-like light-polar- 
izing principle. 





Top Race Coverage 

Seven topflight radio sports re- 
porters will cover the 1947 Indian- 
apolis race through microphones 
of Mutual Broadcasting System. 

As in 1946, the race broadcast 
this year will be dedicated to the 
“Doctors of Motors” by Perfect 
Circle Corp., the sponsor. 

There will be four broadcasting 
periods—the first from 9:45 a.m., 
15 minutes before starting time; 
11:15 to 11:30 a.m., 1 to 1:15 p.m., 
and the last at approximately 2 
p.m., according to the speed of the 
race, until the final car in the run- 
ning passes the finish line. All 
times are CST. 


E 
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Texaco Show 

Texas Co. has signed singer Tony 
Martin to star in a new air series 
on the Texaco Star Theatre pro- 
gram heard over the coast-to-coast 
network of the Columbia Broad- 
casting System at 9:30 p.m. (EST) 
beginning Sunday, March 30. 

The half-hour Martin musical 
will come from Hollywood and will 
replace the Eddie Bracken show 
formerly sponsored by Texaco. The 
program will be presented through 
the Kudner Agency. 

Texas Co. has launched a big 
promotion campaign to _ include 
newspaper and trade magazine ad- 
vertising, and window displays by 





director of advertising, 
United States Rubber, and F. D. Richards, 


T. H. YOUNG, 


president, Campbell-Ewald Co. of New 
York, Inc., admire the bronze medal which 
was presented jointly to the two com- 
panies by Advertising & Selling ‘“‘for a 
commercially sponsored program which con- 
tributes most to the advancement of radio 
advertising as a social force.’’ The rubber 
company sponsors the New York Philhar- 
monic Symphony broadcast and Campbell- 
Ewald Co. of New York, Inc. is the ad- 
vertising agency. 


eer 


H. F. MATTHYS, BRANCH MANAGER: 
“Hypoid gearing is great! So is a choice of 
three interchangeable types of final drive .. . 
in a wide range of axle capacities. Timken’s 
“3 for 1” axles are a tremendous help.” 


AUTOMOTIVE NEWS, MARCH 24, 1947 _ 








with Albert Frank-Guenther Law, 
Inc., has become associated with 
the promotion department of the 
United States News and World 
Report. 
= 
Art Kanaske has been elected a 
vice-president of Behel & Waldie 
& Briggs, Inc., Chicago, according 
to B. D. Waldie, president. Ka- 
naske has specialized in advertis- 
ing and marketing automotive sup- 
plies and services for national ac- 
counts over a period of nearly 25 
years. In his new capacity he will 
provide merchandising and _ re- 
search counsel for all of the 
agency’s accounts as well as the 
direction of certain accounts. 


Robert M. Strang has joined the 
art department of Brooke, Smith, 
French & Dorrance. 


FIRST PRIZE WINNER in Lane Bryant's birth announcement was a take-off on Nash 


Motors advertising campaign, ‘‘Nope, I’m 
went to Mr. and Mrs. Harry Nash of New 


son, The other entries shown ranked second and third in the contest. 


with the June issue largely as a 
result of ABP’s protest to Secre- 
tary Averell Harriman and mem- 
bers of Congress. 


Eager 

Nash Central Motors reports an 
eagerness on the part of veterans 
in Kansas City to work in auto 





“Trucks must 





NEW TIMKEN 


Zfnf AXLES 


A. C. SCOTT, OWNER: 


axles make it easy to use the right final drive 
for the job and get more efficient, more profit- 
able operation.” 


waiting for a Nash.’’ First place honors 
York with this novel introduction of a new 


J. G. (For Gabriel) Bumberg has 
joined Jules Lippit Advertising, 
Inc., N. Y. He recently resigned 
as advertising and sales promo- 
tion manager of the Vanderbilt- 
Fordham tire companies. 


Norfolk Plans Addition 
Norfolk Motor Co., Inc., of Nor- 
folk, Va., plans to spend $4,200 for 
the construction of a used car shed 
and office. 


shops. This small classified ad 
brought 200 replies: 
“Wanted—Two G. I. trainees in- 
terested in metal and paint work 
under veteran’s rehabilitation pro- 
gram. See Bill Hodges, Nash Cen- 
tral Motors, Kansas City Mo.” 


Names 
Ralph Bauman, for many years 
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W. L. SMITH, COMPTROLLER: 

“I'm no authority on trucks. But I do know 
anything that = fit a truck to the job 
will cut costs and increase profits. That’s 
what my books show.” 


fit the job. New Timken “3 for 1” 


Vehicle manufacturers, dealers, operators—everybody in 
the motor transportation industry—benefit from this revo- 
lutionary new Timken Axle development. It’s the final 
answer to final drive problems. 


Here’s the Story, Briefly Told! 

The complete new line of Timken “3 for 1” Axles, in a com- 
plete range of capacities and ratios, for medium, light- 
heavy, and heavy-duty service, is in full production NOW! 

In every Timken “3 for 1” Axle you get your choice of 
three final drives—(1) Hypoid; (2) Hypoid-Helical Double- 
Reduction; (3) Two-Speed Hypoid-Helical Double-Reduc- 
tion with Timken Easy-Power Shift. All three types of final 
drives in each capacity are interchangeable in the same 
rugged Timken axle housing, using the same axle shafts. 


Consider What It Means to You! 


NOW, when buying a truck, you can specify the type of final 
drive that best meets your job requirements. You can bene- 
fit from more efficient truck performance and longer life. 
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ever, to permit the commission to 






















Such levies are currently effective 




















Law, ‘ an expanded state highway pro- 
with | th gram. in Philadelphia and Toledo. create throughways only on new 
the n e H oO p p e r * * * ~(F | right-of-way and on existing high- 
‘orld ° ways where there are 10 or fewer 
‘ 100% Income Tax Boost Would Tighten businesses per mile. 
. . 
reme Court for the North Dakota Farmers} Advocated in Colorado . a ee 
. a atone 4 . Hik Union. Drafting of a measure to double N ° Cee F uel Rules Higher Sales, Income Taxes 
ing 7 a t petals em ee iar, | Colorado state oo a — Legislation requiring the North| Asked in Utah Bills 
onstitutionality of a Aansas | 7 : |has been ordere y the finance | Carolina gasoline and oil inspection 
al law imposing an extra one-cent Vt. House Kills Measures committee of the Colorado House| board to adopt standards for ae Sake eal and ineoass 
/_- : gasoline tax with no exemptions|To Spread Job Benefits of Representatives. grades of gasoline and to require| Giccq = che Oteh le wilatadia The 
o-~ on for agricultural use has been up-| 4 pill to extend coverage of Ver-| Return from the state’s present | sellers of gasoline to attach labels] Casures would: , 
y 25 held by the state supreme court. | nont’s unemployment compensa-|income tax is approximately $6,-|to each pump stating the specific) Jrorease the present 2 percent 
will One action was brought by the/tion law to employers of four or | 500,000. The finance committee’s|grade contained has been intro-| ..1., and use taxes to 3 percent 
re- state to test the law while the | more persons, instead of eight or| proposed legislation seeks $13,000,- | duced in the North Carolina House. and allocate the increase to the 
the state legislature was in session and | more as at present, has been killed | 000 by lowering exemptions, com-| Under the present system, which school fund; double state income 
the a second court test had been filed|py the Vermont House of Repre-| pressing brackets and _ raising| went into effect April 1, 1946, each| tax rates, now from 1 to 5 per- 
by the Farmers Union Central Co-|sentatives despite the fact it had| rates. It was estimated that would | oj] company has to file with the cent; double corporation franchise 
operative Exchange. been recommended by Gov. Ernest | mean an average payment of about|board a set of specifications for|tax rate, now 3 percent of net 
the * ¢, W. Gibson. Also rejected oe = $12 per capita annually. each brand that the company will] earnings, or .05 percent of fair 
ith, i House was a bill to extend work- ee market. These brands must meet] value, whichever is greater. 
{ a Bonet etes i men’s compensation coverage to Wi in OK’s Bill Barrin state standards, but the motorist  s by 
Bill to Tax Co-op Profits firms employing three or more per- isconsin s 2 8 | knows only that he is purchasing Two-Cent Hike in Gas Tax 
has North Dakota’s House of Repre-|5°"S, instead of seven or more as/| City-County Income Levies standard gasoline and doesn’t know P ed in Mai 
ing, sentatives has killed a bill to ap-|%t Present. . ee A bill prohibiting Wisconsin | Wat seed eee he is getting. al va a , 
ned ply the state income tax to earn- ‘ cities and counties from levying sinc sn ae oe ee ws 
itt. ings of cooperatives not distribut- Maryland House OR’s Bill local income taxes has been passed | Oregon Senate Approves onmk onatiine ton fee eee sabes 
ed to patrons as cash. Hiking Truck Registry Fees by the lower branch of the State | Prgposal for Thruways duced in the state Jegislature. It 
The measure had come up on a} Maryland's House of Delegates legislature after having been ap- Legislation authorizing the Ore-| Would increase from three to five 
divided committee report, with alhas passed and sent to the Senate | proved by the state Senate. gon highway commission to estab-| cents a gallon the rebate made on 
ore majority for amendment and pas-]a bill increasing license fees for Several’ Wisconsin cities, includ-|lish limited-access “thruways” has | taxes of fuel used in boats, farm 
for sage, and a minority for indefinite|trucks and trailers. The measure|ing Milwaukee and Madison, had | been passed by the state senate and | tractors, rail vehicles and station- 
hed postponement. Defeat of the bill] was advocated by Gov. Lane as|considered the adoption of local|sent to the house. ary engines. 
was regarded as a major victory!one of several means of financing| levies as a new source of revenue The measure was amended, how- Tax officials estimated the bill 
ts S Eee ot ae Measure was amended, HOW"! would add about $3,500,000 a year 
to the general highway fund. 
a + + 
Delaware Senate Passes Bill 
* « To Increase Truck Loads 
Legislation to increase the al- 
lowable weight of trucks using 
J Delaware highways has been 
passed by the state senate and 
sent to the House. 
The bill provides for an increase 
-T from 40,000 to 48,000 pounds in the 
: gross weight of a tractor semi- 
trailer with single axles, and up to 
60,000 pounds for similar vehicles 
with tandem or coupled axles. 
+ * +* 
| Bill to Reduce Sales Tax 
Introduced in Illinois 
Senator Roland Libonati has in- 
i troduced three tax bills in the Illi- 
j { nois legislature. They would cut 
{ the state sales tax to one cent: 
i appropriate one-fourth of sales tax 
; receipts to municipalities for pay- 
ing police and firemen, and grant 
i | one-fourth of the sales tax receipts 
to the common school fund. 
* * * 
dl Increase in Gas Tax 
CHARLES A. DENTON, MECHANIC: JOSEPH M. STUEBBEN, SUPERINTENDENT: E. B. LA BEAU, DRIVER: Killed in Texas House 
— ret Snel — the right axle ratio, “Buying the fright vehicles | is important. 4 ara, eae, Se wine of ae A bill which would have in- 
are big helps in keeping maintenance costs wide range of capacities and gear ratios an . see creased the Texas state tax on 
» 4 help, too. It id ‘ i i the truck . . . saves time and trouble... 
foe. "Jicuae sls Sad beatings.” - a oe = saaliek on Gis taveade ches? makes for better driving in every way.” gasoline from four to five cents 
a gallon has been killed by the 
House Committee on Revenue and 
NOW, if your job requirements change, you can change to a Taxation. Car owners would have 
different type of final drive using the same axle housing and the had to foot the increased levy. 
same axle shafts. Vt. Bill Would Advance 
NOW, when you trade in a Timken “3 for 1” axle-equipped Registry Fee to $25 
truck, you can get more for it, for this interchangeability of final A bill is currently before the 
drives is an advantage every operator will want. Vermont legislature which would 
In short, here is what you have always wanted—the ability to cae ake —_—_ ae 
choose the truck that fits your job exactly—without final drive ent $18 a year to $25. 
compromise or substitution. ‘+ 8 
: Florida Legislature to Get 
Act now! Get all the facts on the new Timken “3 for 1” Axles! - id , ns bility Bill 
Then specify “3 for 1” axles under the next new trucks you buy! ccident Liability Bt 
A bill will be introduced in the 
Florida legislature to require that 
j THE TIMKEN-DETROIT AXLE COMPANY Timken ofters for the first time the fost ogventagee motorists involved in accidents pay 
of Hypo Oring 1h 8 Compene Bn , for damages they may cause. Thir- 
DETROIT 32, MICHIGAN pg Sleds tar oe tonber ty-four states already have such | 
WISCONSIN AXLE DIVISION, OSHKOSH, WIS. TIMKEN AXLE BRAKE DIVISION, DETROIT, MICH, life and increased dependability. a law. 
+ cS * 
: - Wis. Income Tax Curb | 
I \ A bill to prohibit Wisconsin mu- | 
if : y nicipalities from levying local in- | 
Seven new related series of come taxes was passed recently by | 
4 axles, providing a ae cai eat the state senate and sent to the 
range of capacities for a d house. Such levies have been under | 
medium, light-heavy an consideration in Madison, Milwau- | 
heavy-duty requirements. kee and other Wisconsin cities. 
Three optional types of final > «8 
drive in each capacity, each 
interchangeable in the same 7 3 
i] axle housing using the same } ermont OK’s Renewal 
i axle shafts. Of Semi-Annual Tests . 
‘ : Legislation providing for the t 
Sixteen see resumption ‘of compulsory pe- | 
| | New Ad a-R lated D in ove an wan a ae 
New vanced-Relate e- n Vermont on a semi-ann I 
G sign, with exclusive Timken basis after this year has been 
) Hypoid ‘“Hy-Performance” signed by Gov. Ernest W. Gib- 
3 Gearing throughout the entire son. 
line. During the war years inspec- 


tions were held only once a year 
in Vermont, and the inspection 
in June and July will be the | 
only one this year. The bill just | 
signed allows qualified service — 
stations as well as garages to 
conduct inspections. 
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Double-Reduction 
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Th ect e 
Highways and Safety .. . 


States, Cities Act Fast 
To Ease Congestion 


The action of state legislatures 
in placing the motor vehicle park- 
ing situation on their agendas for 
legislative con- 
sideration was 
hailed last week 
by Lee Moran, 
executive vice- 
president 
NADA, as a 
rightful begin- 
ning of a move- 
ment that should 
be continued un- 
tih the parking 
problem has been 
solved every- 
where. 


“Here is a situation,” he said, 
“which has become a _ definite 
menace to many lines of busi- 
ness and an infringement on the 
rights of a considerable portion 
of the nation’s motorists. As the 
production of passenger cars and 
commercial vehicles continues to 
mount, it will grow more seri- 
ous, unless immediate remedial 
steps are taken. In fact, this 
problem even now is so vast and 
complex that it might be a mat- 
ter of years before sufficient leg- 
islative action and civic planning 
can be brought to bear with 
enough force to bring about con- 
ditions such as they should be. 

“Surveys in a number of large 
cities show that there has been 
an amazing falling off in the num- 
ber of persons who now use their 
ears for transportation into the 
principal business areas. 

“In the nation’s capital, as one 
example, it was found that be- 





Lee Moran 


tween 1945 and 1946 the proportion | 
of people who entered the down- | 


town district by motor car shrank 
from 26 percent to 15 percent. It 
probably is safe to say that this 
is a picture of conditions as they 
exist more or less in every city and 
town in the country.” 


It needs no elaboration to point 


of) 


tion, real estate and other seg- 
ments of business, to say nothing 
of the loss of time and the in- 
crease in accident hazards,” he de- 
clared. 

* *¥ * 
Public Parking Facilities 
Due for Expansion 


Measures designed to expand or 
regulate public auto parking fa- 
cilities in cities are now under 
consideration in at least 11 state 
‘egislatures, American Municipal 
Assn. reported last week. 

Pittsburgh, New Orleans, 
| dianapolis and other cities, mean- 
while, are considering creation 
| of parking authorities or other 
| major means to alleviate stead- 

ily worsening traffic jams caused 

by lack of offstreet parking fa- 
cilities. 

The California legislature is con- 
|sidering a bill providing for for- 
{mation of parking districts or au- 
thorities in unincorporated areas 
as well as municipalities. Proposed 
Maryland legislation would author- 


In- 


| ize Baltimore to borrow $5 million | 


to buy and improve land for “park- 


‘ing, storage, and servicing of auto- 


mobiles.” 
In Ohio, proposed 
|would authorize cities to provide 


to buy land, construct buildings, 
and to finance such projects by 
bond issuance, general revenues, or 
special assessments. Similar legis- 
lation in Oregon would authorize 
|municipalities to condemn prop- 
|erty for offstreet parking facilities. 

Maximum rates and bonding 
of operators would be regulated 
by bills introduced in Massachu- 
setts, Pennsylvania and Rhode 
Island. Bills authorizing cities to 
install and operate parking me- 
ters have been introduced in 
Arkansas, Illinois, Massachusetts, 
North Carolina and Rhode Is- 
land. A city ordinance authoriz- 
ing parking meters is being con- 











legislation | 


public offstreet parking facilities, | 


| while, are considering creation of 
a municipal authority to control 
all parking facilities in the down- 
town district. The authority would 
be composed of five citizens serv- 
ing without pay and would issue 
$36 million in revenue bonds. 


Under the plan, prepared by the 
| Pittsburgh Regional Planning 
Assn., the city would buy or lease, 
then operate, present parking ga- 
|rages and lots in the business dis- 
trict. Twenty additional garages 
|and one parking lot would be buiit 
| by the city. Space for a total of 
| 25,818 autos would be provided, al- 
most doubling the present down- 
town parking capacity. 

A similar plan has been proposed 
to relieve traffic congestion in New 
|Orleans. In Indianapolis, a may- 
or’s committee has been appointed 
to plan locations, financing and 
building of municipal garages on 
the outskirts of the business dis- 
trict. Current plans call for con- 
struction of four 1,000 car garages 
at a cost of $1.5 million each. 

* eS * 


3,000 Safety Workers Confer 


At Detroit May 20-22 


More than 3,000 Michigan men 
and women working actively in 
all fields of safety will attend the 
17th annual Michigan Safety Con- 
ference to be held in Detroit, May 
20-22, Chairman Frank A. Morri- 
son announced last week. 

Gov. Kim_ Sigler, 
chairman of the 1947 conference, 


state and national safety leaders 
who will speak at the conference. 
He will address 2,000 persons on 
May 21 at the Book-Cadillac 
hotel. 

Individual safety leaders, mayors 
|and city managers, state officials, | 
police and sheriff officers, 
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| property which has a full 235-foot block long frontage. 
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DEGNAN MOTORS has just opened a new $180,000 sales and service establishment 
| for Kaiser-Frazer at 3401 W. 43rd St., Los Angeles. Facilities of Degnan were designed 
by one of Los Angeles’ leading architects. The modern building is 170 by 95 feet on a 


A mechanic's dream is the 


$15,000 worth of servicing equipment which has just been installed in the service de- 
partment. The service department is under the direction of H. E. Grandel, an automo- 
tive old-timer who is familiar in auto racing circles. Chief other posts in the dealership 
are held by E. J. Greenwald, president, and P. B. Sogg, secretary-treasurer. Greenwald 
is a veteran auto merchandiser, having been a dealer in the past for Dodge-Ply mouth, 


De Soto-Plymouth and Studebaker in Akron. 


of motor vehicles in the country,” | Traffic 


division, announced last 


the United States government has | week. 


an important stake in highway 
safety, Maj. Gen. Philip B. Flem- 
administrator of the Federal 
Works Agency and general chair- 
man of the President’s Highway 
Safety Conference, told the Na- 
tional Committee for Traffic Safety 


| here last week. 


The Army alone operates some 


mately 14,000 and the Post Office 
Department around 11,000, General 


honorary | Fleming said, and added that in 
‘ |some years damage claims against 


will head a list of more than 75 |the government as a result of acci- 


dents in which federal cars had 


| been involved had been extremely 
| large. 


“It is to the interest of the gov- 
ernment, as it would be to any 
prudently managed business, to do 


everything possible to bring about | 
school | the safest possible use of its ve- 


|and college administrators, factory |hicles to the end that damage 
| engineers and highway safety ex-| claims may be held to a minimum 
perts will attend, Morrison said.|and expensive litigation avoided,” 
The meeting is sponsored by he said. 


Michigan State Safety Commit- 
tee, Michigan Department of La- 
bor and Industry, Detroit Indus- 
trial Safety Council, Lansing Safe- 
ty Council, Traffic Safety Assn. of 


+ * * 


| Police Chiefs Widen Service 
To Halt Accidents, Congestion 


Traffic engineering studies will 


Detroit, and Grand Rapids Safety | be included in the services offered 


| Council. 


Ba 


Uncle Sam’s Fleets Warned 


|to city and 


state police depart- 
ments and highway patrols by the 
Traffic Division of the Interna- 
tional Assn. of Chiefs of Police, 


| . ry 
out what “such a situation means sidered in Baltimore. Of Stake in Wreck Toll 1704 Judson Ave., Evanston, IIL, 
to general retail lines, transporta- | Pittsburgh councilmen, mean-| As operator of “the largest fleet | Franklin M. Kreml, director of the 
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“The Traffic Division of the 
IACP has offered traffic police 
services to city and state depart- 
ments since 1936,” Kreml said. “We 
are now pleased to add this new 
service.” 

* * a 


Booklet Gives Safety Tips 


600,000 vehicles, the Navy approxi- For Commercial Drivers 


Commercial vehicle drivers who 
have won the National Safety 
Council’s Safe Driver Award now 
total 292,000. 


The popularity of the awards, 
which have long been recognized 
standard for safe 
driving achievement, has prompted 
the Council to issue a new book- 
let, attractively illustrated in color, 
titled “For Experts Only.” Infor- 
mation on obtaining the booklet 
copies or quantity lots 
may be obtained from the Council, 
20 N. Wacker Drive, Chicago 6. 


+ * * 


Expansion Strips 


A permanent highway safety 
program with a full-time field man 
to study statistics as the basis for 
a long-term program will be pro- 
posed to the Illinois general as- 
sembly. .. National Highway 
Users Conference is urging wider 
adoption of the Uniform Motor Ve- 
hicle Code as a safety measure. 
Thirty states have one or more 
provisions of the code, but none 
have the complete list. The New 
England states are said to have 
lagged farthest behind in support- 
ing the uniform plan as a group. 

Last year California counted 
3,800 dead from road accidents. 
This is more than the combined 
total for New York and Penn- 
sylvania and one-ninth of the 
national toll. California has 2,- 
767,772 cars, or an average of 
one for every 2.5 residents com- 
pared with a national average 
of 4.1. 

Colorado has passed a bill boost- 
ing the gas tax from four to six 
cents. It has been sent to the gov- 
ernor for his’ signature. The 
;overnor of West Virginia has re- 
ceived a bill, passed by the legis- 
-ature, raising the speed limit from 
15 to 60 miles per hour. 

The Pennsylvania house has ap- 
proved the establishment of city- 
owned underground and _ surface 
parking lots by Philadelphia. The 
bill is now in the senate. 


Verne M. Drew, director of 
research for Fruehauf Trailer, 
representing the Truck-Trailer 


Mfrs. Assn., urged the annual 
convention of American Road 
Builders Assn. at Chicago to join 
with automotive manufacturing 
and highway user groups “in de- 
fense of motor haulage against 
adverse legislation, adverse tax- 
ing policies and all other forms 
of attack.” 

He told delegates to extend their 
interests “beyond a constructional 
phase,” and that bridge standards 
called for in the Interregional 
Highway System are far lower 
than the weight-bearing ability of 
roads leading to them. 

Bridges, unless plans. are 
changed, will be the weak links in 
future highway systems as public 
need forces vehicle weights more 
in line with weight-bearing poten- 
tials of road paving, he declared. 


Federal | Trucks, Ine. 


Federal Trucks of Richmond, 
Inc., Richmond (Va.) distributor of 
Federal motor trucks, has opened 
for business at 1812 Ellen Rd. 
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Auto Shares Outshine 
Utilities’ Prospects 


By George Deery 
Staff Writer | 

DETROIT.—The automotive is- 
sues have a _ substantially better 
outlook at the present for a mar- 
ket rise than the public utilities, 
a study of these two important 
market groups reveals. 

Many factors have pointed to 
such a conclusion in the past 
several weeks, but particular em- 
phasis was placed on the less 
rosy outlook for the power and 
light firms last week. It was the 
public offering of 140,614 shares 
of common stock (no par value) 
of Mountain States Power Co. 
by a representative group of in- 
vestment houses. 

The offering quotation of $34.50 
a share is quite different from re- 
ported original intentions to set 
the price at around $40. The sale 
of stock is to make the firm an 
operating company by separating 
it from Standard Power & Light 
Corp. and Standard Gas & Elec- 
tric Co. 

The action of utilities on the big 
board has had a dampening effect 
on the prices of new issues and, 
transversely, the flood of new util- 
ity issues has been a deterrent 
to upward price swings by the sea- 
soned, listed issues. 

While the potential difficulties 
that may hold back progress in 
the auto industry are widely 
known and recognized, it is im- 
portant in the auto share outlook 
that no such pressure will retard 
their move into higher ground if 
the possible sore spots in output 
fail to materialize. 

Another instance where the 
motor and accessory groups have 
an edge over the utilities is that 
these firms, barring complica- 
tions, are now coming into their 
own for the first time since the 
war. 


The utilities have seen some ex- 
cellent years recently and whatever 
expansion in income they may 
plan on during 1947 is small com- 
pared with the profit outlook of 
the motor industry. 

Many investors, too, will be less 


favorable to the power and light | 


issues as a result of the feeling 
of some outstanding security ad- 


visory services that the utility fu- | 


ture is not as bright as that of 
the auto and parts makers. 
* * * 


Special Report to Employes 
Published by Studebaker 


A substantial plus sign to Stu- 
debaker for an outstanding annual 
report to stockholders, reproduced 
in color, and a fine example of 
printing and photographic crafts- 
manship. Equally interesting in 
concise and well presented facts 
is the additional summary of the 
company’s operations sent to em- 
ployes “because you are one of 
the more than 40,000 people—em- 
ployes, stockholders, dealers—who 
have a vital stake in Studebaker’s 
future and are concerned with its 
affairs.” 

The workers report, signed by 
H. S. Vance, chairman, and Paul 
J. Hoffman, president, tell em- 
ployes that if they have any ques- 
tions about the report to ask their 
supervisor. “He either has or can 
get the answers for you,” is the 


frank advice just above the sig- | 


natures of the two officials. 
* * 


They Say: 
On dollar volume, Philco shipped 
approximately 30 percent more 








storage batteries in January and 
February than during the same 
months in 1946, 

Securities offered for sale last 


year were about 41 percent above 


the previous record in 1936. About | 


$7,319,000,000 in new offerings were 
recorded last year. . . . February 
transactions on the New York 
Stock Exchange totaled 23,757,877 
Shares against 23,556,803 
uary. This record, made in a short- 
er month and one with two closed 
days for the Washington and Lin- 
coln anniversaries, falls short of 
February, 1946, however, when 34,- 
092,745 shares changed hands. 
The market has not been 


in Jan- | 





warm with joy over the John L. 
Lewis setdown. Too many clink- 
ers from other problems halted 
a full-blast celebration. ... First 
quarter sales of Cleveland Gra- 
phite Bronze will be around $8,- 
000,000. 

“With the return to a _ buyer's 
market every rubber manufacturer 
will 


liam O’Neil, chairman and prssi- 
dent, General Tire & Rubber. “We 
have prepared ourselves to meet 
these tests, and have every confi- 
dence that our best years are 
those immediately ahead of us.” 
e * * 
Earnings 
Fafnir Bearing—For 1946, net in- 
come $1,194,873 or $7.46 a share, 
slightly in excess of the earnings 
for 1945. 


Cleveland Graphite Bronze—For 
1946 $2,468,876 or $7.28 a_ share. 


be subjected to many new) 
and rigid tests,” according to Wil- | 
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Sales were $28,230,417. Earnings in | 
1945, still subject to renegotiation, | 
were $1,304,391, or $3.65 a share, 
on sales of $43,594,868. 

Young (L. A.) Spring and Wire | 
Corp. and Subsidiaries—-Six months | 


to Jan. 31: Net profit, including 
$97,000 tax credit, was $283,258, 
equal to 69 cents a share, com- 


pared with net loss of $46,274 for 
similar period of previous year 
|after applying $2,060,034 tax carry- 
| back credit. 

Lear, Inc.—For 1946: Loss of 
$620,921 after applying a tax carry- 
back and other special credits of 
$2,637,605, contrasted with net | 
profit in 1945 of $657,106. Net sales | 
totaled $5,280,322, compared with | 
$31,168,177. Net working capital at 
the year end was $3,352,326. 

Motor Wheel Corp.—For 1946: 
Net profit $1,240,005, equal to $1.47 
each on 845,752 common shares on 
|met sales of $27,755,391. No com- 
parative figures are available since 
|company last year changed from 
a fiscal year ended June 30 to cal- 
endar year basis. 


Wood Heads C of C 


E. R. (Ned) Wood, president of 
Santa Fe Motor Co. (Chevrolet), 
Santa Fe, N. M., has been elected 
president of the Santa Fe chamber 
of commerce for a two-year term. 








RURAL SOUTH’S READERSHIP 
OF NON-FARM MAGAZINES 


TRONS NUE en Ag | 
of 2,993 farm families in the 14 Southern states 
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EDMONDS, regional manager, Buick, was the principal speaker at the 10th 


Cc. C. 
anniversary dinner of Monarch Buick Co., Indiana's largest Buick dealer, Indianapolis, 
honoring William R. Krafft, president, and employes with continuous service records of 
five and 10-year periods at Hvutel Lincotn. Krafft, who tame to Indianapolis from New 
Haven, Conn., was elected president of Monarch March 1, 1947. Krafft, prior to enter- 
ing business in Indianapolis, was formerly sales promotion manager for a General Mo- 


tors unit and an auto dealer in New Haven. Eight Indianapolis citizens, each with a 
continuous service record of more than 10 years, were honored with diamond-studded 
pins. They were: Lawrence C. Achgill, service manager; Albert B. Pike, lubrication 
manager; Don E. Hunter, used-car manaccr; Oren E. Stanbrough, service engineer; Roy 
Eberly, treasurer; Henry Washington, utility man, and Malcolm G. Griffith, director of 
sales. Left to right: Ed Hienke, city editor, Indianapolis Times; Elmer Sanders, man- 
ager, GMAC of Indianapolis; Wm. R. Krafft; Lou Young, advertising manager, the 


| Times, and Malcolm Griffith, director of sales, Monarch. 


Firm Name Changed Inc., according to E. G. Wettlau- 
fer, president. Main offices have 


DETROIT.-Wettlaufer Mfg.| heen transferred to the new pro- 
Corp. is the new name for the for- | duction plant located at 19660 W. 





Is this door 
closed to Your 
Advertising *? 


Southern farm families now have an income 
of nearly SIX BILLION DOLLARS per year. 
Their average cash income per farm is almost 
three times what it was before the war. 


Leading magazines, preferred by urban 
readers, do not cover the Rural South. 


The Progressive Farmer’s one million cir- 
culation (3,860,000 readers) in the 14 South- 
ern states fills a big gap in your coverage, 
when added to any list of magazines in which 
your advertising appears. 


You open the door to a great new market 
for what you have to sell, when you advertise 
in The Progressive Farmer—the farm-and- 
home magazine with outstanding leadership 
in readership and prefer- 
ence among the South’s 
prosperous farm families. 







Advertising Offices: 


BIRMINGHAM, RALEIGH 
MEMPHIS, DALLAS, NEW YORK, CHICAGO 
Pacific Coast: Edward S. Townsend Co., San Francisco, Los Angeles 








{ Regular Monthly section for the men who make, 
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Commercial Car News 


{alta a 


sell and service America’s 


Buses and Commercial Vehicles. 
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Truckin’ 


Red Faces 
Tank Youse 


Push ’Em Up 





By Jack Weed 


EWSPAPER errors have fur- 


nished joke books with copy | 


ever since the first joke book was 
printed. Among the best known— 
and hackneyed — jokes of news- 
paper “double-doubles” in errors is 
that time-honored one about the 
small newspaper which published 
a glowing account about a certain 
“battle-scared veteran.” After an 
emphatic complaint from the ag- 
grieved, the story was rerun with 
the following correction: “the bot- 
tle-scarred veteran.” 


Then there is that one about the 
“defective from the police force” 
which, when corrected by the 
“tumble thumbs,” reappeared as 
“the detective from the police 
farce.” 

Which all leads up to a sad ad- 
mission—a very sad admission, in- 
deed: Automotive News has been 
found not to be infallible. We do 
make a mistake—trarely, it is true— 
but we are always caught. We have 
changed jobs for men, switched 
sales managers from one truck 
plant to another, but so help me 
Hannah we never, never, have done 
the “double-double” to my knowl- 
edge in the nearly 14 years I have 
been on this sheet—until the last 
two weeks. 


This one started out with a pure 
compositor’s “boner”’—slipping the 
wrong cuts into spots over the 
wrong cutlines in two stories in the 
same column. That could be ex- 
cused, because it is easy to see how 
in the rush of makeup, the com- 
positor could easily pick both cuts 
out of the cut file and drop the 
wrong one in each spot. 

But it took ingenuity and re- 
sourcefulness on the correction— 
which by the way was run under 









a black type italic head of “This Is | 
Correct”—to get the pics of these | 
two guys—Vic Day of Bear and Ed| trucks are still being assigned 


(See TRUCKIN’, Page 34, Col. 1) 





Reverse on Prices 


Prices Holding 
Steady for 
Used Trueks 


Strong Market Seen 
For 6 Months Due 
To Scarcity of Units 


among truck dealers, plus 


the National Used Car Mar- 
ket Report, Inc., indicate that 


used truck prices are firm, with 
prospects that they will hold ‘strong 
for at least another six months. 


Not only is there is a scarcity 
of trucks in relation to demand 
but in the lighter trucks the short- 
age of panels may last at least 
another year, regardless of the 
ability of the vehicle manufactur- 
ers to hit the same peak produc- 
tion that was obtained in 1946 or 
increase it. 

While at least one manufac- 
turer is building from 25 to 35 
panels each day, others are shy- 
ing away from the enclosed jobs 
until sheet steel gets much more 
plentiful. As one manufacturer 
puts it, they can build three cabs 
with the steel that it takes to 
build one half-ton panel—and 
three cabs mean three trucks 
produced. 

G. A. Leukhart, publisher of the 
Blue Book, which takes in all 
models of 33 makes going back 
to 1936, does not expect any great 
changes in used truck prices from 
those published in the February 
executives’ edition. Normally, the 
April edition, which combines used 
car and truck prices, shows con- 
siderable change in used truck 
prices during the elapsed period. 

While practically every truck- 
man contacted was hesitant about 
making any predictions on the sta- 
bility of the used truck market 
for over six months in the future, 
practically all were in agreement 
that prices would remain firm for 
much longer than cars. 

They pointed out that a large 
percentage of last year’s produc- 
tion was absorbed by the farm 
market and by users who needed 
the extra transportation, so that 
there was a decidedly lesser num- 
ber of trucks turned in on new 
purchases than in a normal mar- 
ket. 

They also pointed out that as 


(Continued on Page 30, Col. 4) 





Fruehauf Sees Crackup If Rises Continue; 
Stresses Need for Productivity 


MEMPHIS.—Roy Fruehauf, exec- 
utive vice-president of Fruehauf 
Trailer Co., 


said here last week 
that businessmen 
have got to come 
to the end of the 
line, turn around 
and start the 
other way on the 
pricing of their 
products. 

The trailer 
company official 
further declared 
that “if people 
don’t stop all 
these price  in- 
creases, it is bound to result in a 
crackup. It is a vicious circle.” 

Fruehauf said that his company 
is not raising its prices one cent 
at present and does not intend to 
“in the foreseeable future.” The 
depression which is widely’ fore- 


In This Section 


Urges State Uniformity 





Roy Fruchauf 


New School Bus Chassis ...... 
Carrier Freight Gains ......... 





cast won’t have to come at all, 
he said, “if we mind our knitting 
and keep prices in line.” 

“We are facing a period of pros- 
perity and there’s nothing to stop 


it except a lot of wild pricing and | 


irresponsible labor leaders,” he 
stated. 
“Labor must learn that if it 


wants more, it must produce more. 
We need to realize that capital and 
labor can’t live without the other. 


DETROIT.—Recent checks | 
the findings of field men for 








It takes a combination of both to | 


make good business.” 


Fruehauf estimated his trailer | 


manufacturing business volume for 
the first quarter of this year will 
be 50 percent above the same pe- 
riod in 1946. 

Last month Fruehauf acquired 
the outstanding stock of the Car- 
ter Mfg. Co., and Carter, Inc., of 
Memphis. A big expansion pro- 
gram is planned for this section 
of the Mid-South. 

The 25 sales and service branches 
in the South will be doubled in 
number and considerable construc- 
tion is projected. 


School Bus Output to Meet 
Only a Third of Backlog 





Sears of the Show 





SUPERIOR BODY mounted on a Dodge 220-inch chassis in the Dodge booth at the 
NEA show in the Auditorium, Atlantic City. This is a 54-passenger school bus. 





CHEVROLET SCHOOL BUS display featured three different bodies, Hackney, Superior 


and Wayne, mounted on three Chevrolet school bus chassis. 





REO SCHOOL BUS exhibit. Reo had three complete buses and a chassis in this show- 
ing. Two other buses were made available to the educational group for any special trips 
that were arranged. 








REO’S BOOTH in the show. A radio broadcast featuring Dr. W. Carison Ryan, head 
of the Department of Education, University of North Carolina; Wm. D. Boutwell, editor 
of the Scholastic Leader, and Eric Elliot, manager of Keo school bus division, were 
also held during the week. 


‘Body Firms Aim 
At 15-18,000 


16,000 Officials View 
280 Exhibits at 
NEA Convention 


ATLANTIC CITY. — The 
three bus chassis manufac- 
turers fortunate enough to 
get exhibition space in this 


year’s National Educational 
Assn. show, held in the Auditorium 
here, played to the largest audience 
of school officials in history—over 
16,000 delegates, representing school 
districts from coast to coast. 


The 80,000 square feet of space 
was fully taken by the 280 exhib- 
itors of school equipment and 
scholar transportation firms. It 
took approximately 1,400 men to 
man the booths of the exhibitors. 

School bus chassis were shown 
by Dodge and Chevrolet, with 
Hackney, Superior and Wayne 
bodies mounted on them. Reo, 
making complete school buses, 
showed its vehicles in different 
sizes at the Steel Pier. 


This year’s show emphasized sev- 
eral basic conditions in pupil trans- 
portation. But perhaps the most 
serious of all is that, with a back- 
log of 45,000 new school buses, the 
tightness of the sheet metal situa- 
tion is going to prevent makers 
from meeting much more than the 
12,050 vehicles that were produced 
for this field in 1946. Body makers 
would like to make between 15,000 
and 18,000 buses. 

Of these buses, needed to satisfy 
the needs of pupil transportation, 
approximately 25,000 are already on 
back order with the body com- 
panies, while another 40,000 should 
be built to replace the units now 
in operation that have been de- 
clared as unsafe either from the 
standpoint of age or wooden con- 
struction. 

This estimate of need does 
not take into consideration the 
additional units that could be 
absorbed by those school districts 
to complete their consolidation 
programs or the needs of paro- 
chial schools which now come 
under the state pupil transporta- 
tion enabling act. 

According to informed transpor- 
tation men at the NEA, there was 

(Continued on Page 28, Col. 3) 


Top Trucks 


New truck registrations in 12 
states for January: 


1947 

Pos. 
1—2,931 
2—1,979 
38—1,190 
4—1,082 
5— 570 


1941 
Pos. 
2,359— 1 


Make 
Chevrolet 
Ford 2,072— 2 
Dodge 6138— 4 
International 1,307— 8 
GMC 551— 5 
Studebaker 29—10 
Willys 12—14 
Reo 20—12 
Diamond T 192— 6 
White 73— 7 
Divco 
Federal 
Autocar 
Hudson 
Mack 
Brockway 
FWD 
Sterling 

Total All Makes 
9,180 7,342 
For further details, see page 
37, today’s issue. 
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NEW ORLEANS.—In an address 
here before the Louisiana Motor 
Transport Assn., Fred B. Lautzen- 
hiser, consulting engineer of In- 
ternational Harvester Co., empha- 


sized the need for state legislative | 
action to wipe out varying truck- | 


load and size regulations among 
the states. 

He said the legislatures of 21 
states are currently considering 
bills based on a code of uniform 
minimum motor vehicle size and 
weight standards adopted last year 
by the American Assn. of State 
Highway Officials. 

“Due to the varying load and 
size laws in the various states,” 
he declared, “a driver with a six- 
wheel truck and six-wheel trailer 
with a total gross load of 75,000 
pounds on a trip from California 
to New York could be stopped at 
one state line to cut down the 
length of his truck. 

“At another state line, he 
would have to reduce his gross 
weight; next, he would be forced 
te remove his trailer, and so 
forth. By the time he reached 
New York, he’d have little left 
but his steering wheel and head- 
lights.” 

Reciprocal agreements between 
the states are “not the answer,” 
Lautzenhiser said, because “there 
are too many disagreements even 
after such agreements are made.” 

The code proposed by the high- 
way officials association, Lautzen- 
hiser explained, would set a “floor 
level” below which no state could 
legislate and would allow them to 
permit heavier loads or larger 
trucks, however, if this is advis- 
able due to local conditions. 
Objectives of the code, which is 
designed to protect highways, are 
to provide uniformity between 
states and to provide more liber- 
ality in states which are below 
the average of the others, Laut- 
zenhiser said. 

“Louisiana has liberalized its 
laws,” he observed, “but it is still 
less liberal than most other states.” 


Limits proposed by the uniform 
code were outlined as including: 
width, 96 inches; height, 12 feet, 
6 inches; length, single truck, 35 
feet, single bus, 40 feet, truck-trac- 
tor or semi-trailer, 50 feet, other 
combinations, 60 feet; truck speed 
maximum, 45 miles per hour; max- 
imum load on any one axle, 18,000 
pounds; loads on groups of axles 
to be determined by a chart based 
on the distance between the ex- 
treme of any axle group. 

Lautzenhiser also urged that ve- 
hicle licensing be based on a gross 
vehicle weight standard rather 
than on tonnage capacity. 


“A so-called one-and-a-half- 





Vt. Governor 
Urges Drivers 


Use Extra Care 


MONTPELIER, Vt.—The psy- 
chological danger of fast-moving 
trucks and buses in causing acci- 
dents was emphasized by Gov. Er- 
nest Gibson and Motor Vehicle 
Commissioner H. Elmer Marsh, in 
a recent safety conference of bus 
and truck operators at the State 
House here. 

The meeting, called by the gov- 
ernor, was attended by about 75 
persons, including William F. 
Corry, chairman of the state high- 
way board; Leon Latham jr., at- 
torney for the Vermont Truck and 
Bus Assn., and Robert Thompson, 
vice-president of the Vermont 





Urges State Uniformity 


Lautzenhiser Tells La. Truckers He Prefers 
Code Adoption to Reciprocal Pacts 
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ton truck today has a payload 
of some four and one-quarter 
tons, due to design and road im- 
provements,” he said. “Some 10 
or 12 states are still defrauding 
themselves by licensing on this 
rating.” 

Other speakers heard by the Lou- 
isiana truckers included John N. 
Bauman, executive vice-president 
of White Motor Co., who presented 
a three-point plan to cut distribu- 
tion costs. By accurately fitting 
each truck to the job it is to do, 
by use of modern preventive main- 
tenance methods, and by better 
selection and training of drivers, 
efficiency can be added and costs 
cut tremendously, he said. 

Prof. Amos Neyhart, administra- 
tive head of the Institute of Pub- 
lic Safety and Pennsylvania State 
College, outlined a program for 
driver selection and training to 


cut down accidents and lower in- 
surance rates and _ operational 


costs. 





truck 
delivered the one and one-half ton model to 


FIRST DELIVERY of the Ford Vanette in the Cleveland area. Gus Grosser, 
sales representative of Zahner Motors, 
Samuel Katz (right), of the Best On Earth Coffee Co. 


| dent and general sales manager. 
Rowold to Help | Rowold, also a vice-president of 
M k the company, combines his new 
Fetzer at Mac 


duties with those of national ac- 
NEW YORK.— Appointment of |founte manager, © position he has 
Henry Rowold as assistant general} 29 -_ -——_—__—__—_—_——___—__—- 

sales manager of Mack-Interna- 

tional Motor Truck Corp. is an- 

nounced by A. C. Fetzer, vice-presi- 





“We want you to know that Automotive 
News is the most read and quoted paper in 
our establishment.’’—George Soule, Butler 

Nash Co., Butler, Pa. 
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Fleet Class Set 
For April 7-11 
At Northwestern 


EVANSTON, Ill.—An intensive 
five-day training course for motor 
vehicle fleet supervisors will be 
held April 7-11 on the Northwest- 
ern University campus here under 
the sponsorship of the university's 
Traffic Institute. 


The course will present a prac- 
tical program for accident preven- 
tion, conservation of manpower 
and equipment, and efficient, eco- 
nomical operations. Special atten- 
tion will be given to the methods 
of selecting, training and super- 
vising drivers. 

Gerald O’Connell, assistant direc- 
tor of training for the Traffic In- 
stitute, is course director. Carl G. 
Seashore, of the Institute of Pub- 
lic Safety of Pennsylvania State 
College, is serving as course co- 
ordinator. 

Twenty-two local and national 
organizations are sponsoring the 
course. 


To feel the pulse of the industry, con- 
sistent reading of Automotive News is a 
necessity. 
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Fruehauf ‘‘Flyers” are now rolling off the 
production line! Built especially for city 
delivery work, they bring you the very 
hauling equipment you'll need for speed, 
flexibility and maximum economy. These 
18 ft. Vans save money — in the initial in- 
vestment—in upkeep—in lower deprecia- 
tion and by doubling the loads your trucks 


can haul. 


ONE TRUCK HANDLES 
SEVERAL TRAILERS 


Full efficiency of the Trailer principle is achieved 


where Trailers are left standing 


unloading, while the truck is constantly on the 
road pulling first one then another Van. 


HAULS MORE... 
GETS AROUND FAST! 


Built Expressly for 
City Pick-Up and Delivery 


for loading and 





AEROVAN-TYPE INTEGRAL 
FRAME CONSTRUCTION 


Extra strength — yet light in weight. 
The body and chassis are one. Floor 
has steel hat-sections with hardwood 
floor boards between these longi- 
tudinal ribs. Wood baseboards and 
steel strips line this roomy Van. 


CURB-SIDE DOOR™® 


Standard all-metal door per- 
mits parallel parking with 


Up narrow alleys, in and out of congested loading places and through 
busy city streets, the Fruehauf “Flyer” hauls big loads and gets around 
fast. Couple it to a light-duty truck and haul as much as 8-tons with 
ease. Turns in the same radius as the truck which pulls it. 
































eg ROOntssive RATE 
SPRING SUSPENSION 


An ey sturdy under- 
construction —I-Beam chrome 
Molybdenum steel axle — latest 
spring suspension which pro- 
gresses in ratio to load applied. 
Adjustable rubber-mounted ra- 
dius rod . . . and brakes with 
an extra safety factor. 



















-— WEATHER-PROOF 
EXPRESS GATE 
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Rear woven steel gate 
is covered with heavy 
weather-proof duck. 


curb for store-door delivery. 


GET THE TRAILER STORY 
BEFORE YOU BUY A TRUCK! 


World’s Largest Builders of Truck-Trailers 


FRUEHAUF TRAILER COMPANY 
DETROIT 32, MICHIGAN 


9 Factories —65 Factory Service Branches 


FRUEHAUF “2acZen 










Transit Co. | 


Gov. Gibson said that accidents | 
between cars and trucks or buses 
were caused, not so much because 
of disobedience of road rules on 
the part of the drivers, but be- 
cause the passenger car driver be- 
came panic-stricken when he saw 
a bus or truck approaching at a 
high rate of speed. 

He particularly asked that bus 
and truck drivers slow down and 
keep further to the right when 
they see passenger cars approach- 
ing and that they be sure to have 
mirrors on their vehicles. 
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| Revised ICC Manual 


Published by Council 

WASHINGTON.—The Nation- 
al Council of Private Motor 
Truck Owners last week an- 
nounced publication of a revised 
and enlarged edition of its man- 
| ual covering all ICC regulations 
| applicable to the interstate oper- 
ation of private motor trucks. 

Prominently featured is a 
new section devoted to “ICC 
Regulations for Transportation 
of Explosives and Other Dan- 
gerous Articles,” including spec- 
ifications for shipping contain- 
ers, with historical data, inter- 
pretation and comment. The 
manual is available at $7.50 a 
copy. 








Gilbert Motors 


THE EVANS AUTO-RAILER, with Quick Way “% cubie yard truck shovel mounted 
on an International 147-inch wheelbase Model KB5 chassis, is a dual purpose vehicle . s 
designed for operation on railroad tracks and highways. The full revolving truck shovel| Gilbert Motors, Inc., Elizabeth 


is powered by an International ee ie a ee ioe vehicle = oy Pe, ogee |City, N. C., has been organized 

and do a job where heavier equipment is not practicable or profitable, an Ss not) : 

necessary to tie up large sections of track. The Auto-Kailer can be run over the high- | with capital stock of $50,000 . buy 

way to the railroad crossing nearest the point of work and then run on the track. |} and sell automobiles. Principals are 
a 7; : _ es |O. F. Gilbert jr... H. O. Owens and 


Reynolds Feted |C.L.T. Credit Corp. For the last |Mary M. Gilbert. 

'20 years, Reynolds has been an/| ” 
S. J. Reynolds, new Syracuse (N. jemploye of the finance corpora- | Aldridge Motors, Inc. (Hudson), 
Y.) Ford dealer, was honored re- |tijon, 11 years of which he spent | 301 Battleground Ave., Greensboro, 
cently at a testimonial dinner |as vice-president in charge of the|N. C., announces the appointment 
4 given by officials of Universal | Syracuse division. |of H. C. King as service manager. 


* * 
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ANOTHER TYPICAL EXAMPLE of the modern facilities White Distributors 


M., B. Salisbury 
are providing to meet the service needs of truck owners everywhere. 


Topeka, Kas. 





. Going Up! Another 
: New Truck Headquarters 


about The Continuing Control System 
of Truck Management as a way to 
increase truck efficiency.‘ I know how 
important it is to have trucks correctly 
selected for the work they are to do— 
a factor we are emphasizing in our 
truck sales.” 

“We are also emphasizing heavy 
duty truck service and have carefully 
planned our equipment and organiza- 
tion to meet the service needs of our 
area,” he says. 

Ready to serve and sell in Topeka, 
M. B. Salisbury Company reflects the 
vision of White Distributors from 
coast to coast, as they modernize... 
enlarge... and provide new facilities 
to better serve truck-users who prefer 
White Super Power for performance, 
dependability and economy. 


d M. B. SALISBURY COMPANY, of 
q Topeka, Kas., is a new White Dis- 
q tributor in a new truck headquarters 
geared to serve and sell in the busy, 
truck-using Topeka area! 

This new, carefully planned building 
has more than 11,000 square feet of 
service floor space and a completely 
modern appearance, inside and out. 
“We are offering the finest equipped 
plant and the most complete truck 
service in our territory,’’ asserts 
j M. B. Salisbury, a veteran in the 
construction equipment industry. 
Mr. Salisbury says: “From my experi- 
ence in the construction industry, I 
know how Super Power Whites per- 
form under the most difficult operating 
conditions.” He is enthusiastic, too, 






THE WHITE MOTOR COMPANY « Cleveland 


Builders of the complete line of White Super Power Trucks, city and 
intercity coaches, Safety School Busses and the famous White Horse 
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| Tips on Truck End 


Sales and Service Are Fun, Easy and Profitable, 
Rihm Tells NADA Convention 


(Epitor’s Note: The following is 
the text of an address by John 
Rihm, St. Paul (Minn.) Federal 
Truck service operator, delivered 
at the NADA convention in At- 
lantic City and entitled, “Profit 
Possibilities in Truck Service.” 

I just received this request to 
talk to this meeting on trucks a 
few days ago. I understand that 
the other subjects were passed 
out quite a little earlier than that; 
and I imagine that my good friend, 
| Lee Moran, ran into difficulty get- 
ting somebody to talk about truck 
| sales and service. 

I believe that because most of 
the dealers whom I know don’t like 
the truck business. Maybe if they 
were asked right out if this was the 
case, they would deny it; but actu- 
ally, they make no personal effort 
to get this business; they hire a 
so-called truck manager and let 
him handle everything from there 
on out; and if the truth were told, 
in most cases, they are very glad 
to back away from anything except 
the profit in this truck business. 

I am an old automobile dealer. 
I sold automobiles over a quarter 
of a century ago; as a Ford dealer, 
I guess I could say that I grew up 
with trucks, for the first ones I 
sold had the old 32 by 3% solid rub- 
ber tires; but I really like trucks. 

In selling trucks, you deal with 
customers who have a very definite 
idea of what they want and what 
they need; and I believe that it is 
actually easier to sell a truck to 
a trucker who understands what 
he wants, than to sell an automo- 
bile to a man and his family, all of 
whom want something different; 
and by keeping in close touch with 
our market, we find that we can 
rake delivery on practically every 
unit we receive as soon as we can 
get it ready for delivery; and I 
want to say right here and now 
that getting it ready for delivery 
is important. 

When I tell you that our ac- 
cessories and additional equip- 
ment business on units sold last 
year amounted to $67,000, I be- 
lieve you will understand what 
I mean when I say, “getting it 
ready for delivery is important.” 
Let me give you just a small idea 


Separate Branch 


Set Up by THC 
For Omaha Area 


CHICAGO. — International Har- 
vester has taken steps to expand 
its motor truck and farm equip- 
ment business in Omaha, W. A. 
Riggs and A. S. Knudsen, respec- 
tively managers of motor truck 
and farm equipment sales for the 





|northwest district, announced here 


last week. 

A significant part of Harvester’s 
expansion program in Nebraska 
will be the establishment of a sep- 
arate motor truck branch in Oma- 
ha headed by J. D. Richardson as 
branch manager, who will have 
charge of International motor 
truck sales and service through- 
out Harvester’s Omaha trade area. 

There will be no change in loca- 
tion and International Harvester’s 
new Omaha motor truck branch 





| fice facilities at 714 S. Tenth St. 
|The motor truck service station at 
|714 S. Tenth will continue opera- 
| tion at the present location. 

W. H. Bedford will continue as 
manager of the general line branch, 
which handles the wholesale dis- 


tribution of the company’s farm| 


equipment, tractor and refrigera- 
tion lines. Harvester’s line of in- 
dustrial tractors and engines is 
| handled locally by Nebraska Trac- 
|tor and Equipment Co. 

Richardson formerly was assis- 
tant manager of the company’s lo- 
cal combination branch. The new 
motor truck branch began opera- 
| tions March 10. 

“Expanding business and indus- 
| trial activity in Omaha has great- 
|ly stimulated the demand for In- 


| ternational trucks,” Riggs said. “In 
| addition the company has noted 
for some time the increasing im- 
portance of Omaha as an auto- 
motive wholesale distribution cen- 


ter. 


| will operate out of the present of- | 


| of some of the items we sell and 
| their prices: 

Saddle gas tanks at from $325 to 
$150, fifth wheels at similar prices, 
air brake control at $90, air horns 
| at $25 to $50; and believe it or not, 
|most of the drivers want the $50 
|horns. Heavy duty jacks at $35 
each, are sold to practically every 
|mew - truck purchaser; and, of 
|course, spotlights, road lights and 
|flares are as common a sale as if 
|they were original equipment. 

Let me say also that the average 
trucker is easier to sell a radio 
to than the average car owner. 
Stock truck operators are very 
much interested in the market re- 
ports and a radio is practically a 
must with them. 

Shop work on trucks is on an 
entirely different basis than that 
done by the automobile service de- 
partment. As I said before, in deal- 
ing with the truck operator, he is 
familiar with the equipment; and 
by that same token, he realizes 
the necessity for a definite amount 
of service being given his power 
plant and mechanical equipment. 

In our work with fleet operators, 
we have found that they are very 
agreeable to complete motor over- 
hauls after a _ certain definite 
amount of mileage and that after 
the motors have given a _ long 
amount of service they are not only 
agreeable but anxious to have new 
models installed and the amount 
of new motors we have put in 
trucks in the last few years is actu- 
ally staggering. 

Remember, that although a 
trucker drives his truck many 
times the distance the average 
automobile driver does in the 
same length of time, he does this 
every day and accumulates great 
mileage in comparatively short 
periods of time. This creates con- 
siderable amount of service busi- 
ness and still creates replace- 
ment business in about the same 
length of time as the average 
replacement on automobiles. 

If the automobile dealer really 
wants to get into this lucrative 
truck business, there are certain 
definite things that he must do. 
First, he must have a separate ser- 
vice station for the truckers. It 
does not have to be on high-priced 
real estate. It should be somewhere 
near the concentration point of 
large amounts of trucks and usu- 
ally there is cheaper real estate in 
these areas. 

He should have salesmen who are 
really truck salesmen, who under- 
stand and like trucks, who know 
how to talk the truckers’ language, 
and last, but not least, he, himself, 
should make an effort to get truck- 
minded and to like truck business. 

And now as to the used mer- 
chandise we are expected to take 
in trade. This is not a problem in 
the truck business because: first, 
the operator realizes he has re- 
ceived long service; second, he is 
allowed a 25 percent per year de- 
preciation in his income tax so ex- 
pects to turn it in at a reasonable 
figure. 

I have plans drawn and expect 
to start construction within a short 
time, on a truck sales and service 
station in the Midway district of 
the Twin Cities. We will have, when 
completed, the only diesel-butane 
filling station in that area. 

We will have a lunchroom in 

connection with the service sta- 
tion. We will have a room above 





the lunchroom for truckers to 
take a snooze while waiting for 
their mechanical work on their 

truck or if they just came in for 

a fill and have an hour or two 
to rest. 

We expect to have a storage gar- 
age in the basement of this build- 
| ing that will accommodate over 60 
| trucks. We believe this will be ad- 
vantageous to us in the sales and 
|servicing departments. Truck stor- 
|age is at a premium and there are 
|times in the climate of our coun- 
try when an indoor storage is very 
desirable. 

In conclusion, let me say I don’t 
know just why I should urge you 
|gentlemen to get into this truck 
business and maybe become com- 
petitive to me, but I am honestly 
very glad that I got into it and 
to me it is the most interesting 
branch of the automobile business. 
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NEW YORK.—A conference on 
technical requirements for the 
progressive development of com- 
mercial highway transportation 
services in the United States has 
been scheduled by the Society of 
Automotive Engineers for April 16- 
18 at the Stevens hotel, Chicago. 

This SAE national transporta- 
tion meeting, first of its kind to 
be held since the war, will be spon- 
sored jointly by the SAE Trans- 
portation & Maintenance and 
Truck & Bus Engineering activi- 
ties, with the cooperation of the 
SAE Chicago section. Co-chairmen 
will be Russell H. Johnson, of 
General American Aerocoach Co., 
Chicago, and Orville A. Brouer, 
of Swift & Co., Chicago. 

Basic purpose of the meeting 
was described by SAE General 
Manager John A. C. Warner as 
establishing common _ understand- 
ing of technical factors among 
engineers responsible for design- 
ing, manufacturing and operating 
motor trucks and motor coaches. 

Speakers and topics scheduled 
during the three-day sessions will 
be: 

April 16—Truck and Bus Sec- 
tion: S. A. Jeffries, Studebaker 
Corp., “Protective Coating for In- 
creased Life in Bus and Truck 
Parts”; L. J. Schustic, E. I du- 
Pont de Nemours & Co., “Electro- 
plating’; V. M. Darsey, Parker 
Rust Proof Co., “Metal Treat- 
ment,” and R. B. Davis, also of 
E. I. duPont de Nemours & Co., 
“Organic Finishes.” 

Transportation and Maintenance 
Session: W. A. Taussig, Burling- 
ton Truck Lines, Inc., “Elimina- 
tion of Causes of Frequent Servic- 
ing”; T. L. Preble, Tide Water As- 
sociated Oil Co., “Operators’ View- 
point,” and D. B. Erminger, Inter- 


national Harvester, “Manufactur- 
ers’ Viewpoint.” 

April 17—H. L. Hemmingway, 
Pure Oil Co., chairman; D. K. 


Wilson, New York Power & Light 
Corp., “Fleet Tests of the New 
Synthetic Lubricants”; M. C. Ho- 
rine, Mack-International Motor 
Truck Corp., “Torsional Suspen- 
sion for Trucks and Buses”; N. E. 
Bateson, General American Aero- 
coach Co., “Problems in Commer- 
cial Vehicle Suspensions and Their 
Elimination by Torsion Bars”; F. 


Traffic Run-In 


Fruehauf Completing Plant 


With Modern System 


DETROIT.—For years Harvey S. 
Fruehauf, president of the Frue- 
hauf Trailer, has called for effi- 
cient traffic handling by “design- 
ing motor transport directly into 
the plant.” 

Fruehauf reports it is now com- 
pleting, at Avon Lake, O., a new 
plant—its biggest production unit— 
which incorporates what it de- 
scribes as one of industry’s most 
modern traffic handling systems. 

One entire side of the new fac- 
tory—nearly a half mile in length 

consists of inside receiving and 
shipping facilities. Six 
truck wells, each accommodating 
four large truck-trailers, are spaced 
at intervals along the plant. A rail- 
road track runs inside, the length 
of the building, with an outside 
spur track connecting at the cen- 
ter for shifting cars. 

The half-mile long receiving plat- 
form is at trailer-bed level. Road- 
way, truck wells, approaches and 
rail tracks are all on one grade, 
with no ramps required. 

“The new plant,” 
“is designed to take full advan- 
tage of the flexibility and economy 
of motor transport as well as fixed 
railroad facilities. It is the result 
of months of coordinated planning 
by our traffic and production offi- 
cials, working in cooperation with 
the architects and engineers.” 





Oakley Motors, St. Louis 


The Oakley Motor Co., 314 N. 
Broadway, St. Louis, Mo., has been 
incorporated by Charles H. Hull, 
J. K. Dobbs and L. B. Larry to 
deal in automobiles, motor cars, 
trucks and mechanically operated 
vehicle's. 


Fruehauf says, | 


|to Satisfactory Acoustical 


enclosed 


Transport Meeting Set 


First Postwar Parley on Truck Development 
To Open April 16 in Chicago 





AUTOMOTIVE NEWS, 


R. Fageol, Twin Coach Co. “A 
Torsional Rubber Suspension Sys- 
tem,” and Col. J. M. Colby, Army 


Ordnance Depot, “Torsion Bar 
Suspension on Heavy Duty Ve- 
hicles.” 

Dinner session: W. H. Oldacre, 
D. A. Stuart Oil Co., chairman; 
SAE President C. E. Frudden, 
Allis-Chalmers Mfg. Co. “The 
President’s Address,” and Robert 
L. Biggers, president of Fargo 
Motor Co., “Wartime Experience 


Pays Transportation Dividends.” 


April 18—truck and bus session: 
F. B. Lautzenhiser, International 
Harvester Co., chairman; Charles 
Thomas and B. G. Radin, Ford 
Motor Co., “A Practical Approach 
Design 
of Automotive Trucks”; W. E. 
Thill, Federal-Mogul Corp., “Sleeve 
Bearing Lining Materials—1947,” 
and H. W. Luetkemeyer, Cleve- 
land Graphite Bronze Co., “Auto- 
motive Bearings from the Service 
Standpoint.” 
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SALES MANAGERS, district managers and sales representatives of Heil Co., 


line 


up for the ‘‘birdie’’ looking none the worse for wear after a three-day sales clinic at 


offices in Milwaukee. Front 
Jack Davies, President 
Len Andersen, 


the home 
Herman Wagen, 
John Barclay, Henry Giles, 
Dauer, Frank Cherny, Vernon Jones, 
Nichols, Fred Wrede, 
Henry Strelow, George Hochstein, 
Paul Hickey, Alec Milne, 
, Sam Tuttas. 


row: 
Kenty, 
H. F. 






Twin Coach Backlog 
Set at $30 Million 








KENT, O.—Twin Coach Co. de- | 


liveries in 1947 totaling more than 
$30,000,000 worth of public trans- 
portation equipment were predicted 
last week by H. C. Arnot, vice- 





# 


row: 
Joseph F. 
Paul Miller. Second row: 
John Herroux, 
Fred Zwanzig, Harlan Stoller, 
Dave 
Frank Kern, 


Bob Berry, Art Keenan, 
Boyle, Doug Kuhlman, 
Jim Nelson, Gene 
Hatch, Bill Schumacher, Bill 
Gil Imse. 
Gordon Me- 
Ted Miller, 


Fred Ehlert, 


Heil, Tom 


Bill 
Roy DesJardins, 
MacBlain, Karl Mindemann, 
Charles Tamm, Bob Rose, 


president in charge of sales. The 
company has scheduled 2,190 urban 
type motor coaches for delivery 
this year. 

Unfilled orders on the company’s 
books for urban type coaches at 
the beginning of January exceeded 
$32,000,000, representing 2,550 mo- 
‘or coaches. 


Third | 





Ky. Weight Law 
Expected to Hike 
‘Revenue $300,000 


LOUISVILLE. —A_ $300,000 _ in- 
crease in revenue for Kentucky 
this year from the new truck- 
weight law was predicted last week 
by Lew Ullrich, managing direc- 
|tor of the Kentucky Motor Trans- 
|port Assn. 


Reviewing what he termed the 
replacement of “a discriminatory 
law” by “a fair and equitable 
| truck law,” Ullrich told the Opti- 
mist Club of Louisville that the 
|legislature “threw aside the shac- 
kles of the railroad lobby.” 


He complimented Highway Com- 
missioner J. Stephen Watkins and 
Engineer Thomas H. Cutler in ad- 
ministration since the law became 
effective Jan. 1. 

He emphasized that 2,962 Ken- 
tucky communities depend entire- 
ly on motor-truck transportation 
for essential items. 





| ‘We want you to know that Automotive 
| News is the most read and quoted paper in 
| our establishment.’’—George Soule, Butler 


Nash Co., Butler, Pa. 


/ HY-POWER > 
TANDEM 








More Power for Greater Braking Efficiency 


trucks, HY-POWER TANDEM provides 


Here is a powerful new HY-POWER 
vacuum brake designed for trucks haul- 
ing extremely heavy loads — trucks with 
a hydraulic cylinder not less than 1% 
inches in diameter. 


This new tandem unit has all the 
advantages offered by HY-POWER effi- 


ciency — plus immense extra power. 


Engineered for 3-ton and larger 


















tremendous direct applied power at slight 
pressure on the brake pedal. Ruggedly 
constructed for long, trouble free service. 
Ask your Midland distributor, or write 


to us for complete details. 


THE MIDLAND STEEL PRODUCTS CO. 


6660 Mt. Elliott Ave. ° 


Detroit 11, Mich. 


Export Dept: 38 Pearl St., New York, N. Y. 
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THE NEW CUSTOM rack body by Krieger Steel Sections, Inc., 1111 34th Ave., Long 
Island City, N. ¥. M. Ziegler is president. The front bulkhead, corners and sign plates 
are made of 16 gauge steel, supported by 16 gauge steel hat sections. These sections are 
fastened to the flooring in the same manner as the panels in the Krieger Van. The entire 
front section may be removed quickly to convert the rack body into a platform body for 
handling heavy machinery, crates, etc. Back of sign plates are swing gates with posts 
made of 2 by 2 drawn steel tubing with a kick plate also of heavy 16 gauge steel. 
Racks made of the same high-tensile steel. The two rear racks lock together and lock 
into the side rear racks so they cannot ‘‘belly out’’ or rattle, the company states. Floor 
is 12 gauge welded steel frame with 12 gauge steel cross sills and longitudinal sills. 
There is a five-inch space around the rub rail on which a man can walk. The 12-foot 
body weighs only 1,300 pounds and is available for immediate delivery. A 14-foot rack 
is scheduled for production shortly and other lengths will be produced as demand dictates. 
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| Only Third of Backlog to Be Met... 


‘47 School Bus Output 
To Fall Far Short 


(Continued from Page 24) 


a surplus of school bus chassis | 


built last year in anticipation of 
the body builders being able to get 
more material. It is estimated that 
10,000 chassis are now standing on 
the lots of various body makers 


awaiting bodies which, in the inter- | 
|education and safety measures. 


est of safer pupil transportation, 
should have been produced last 
year. 

Body makers are doing every- 
thing in their power to increase 
school bus body production to meet 
the needs of the schools, even to 
the use of aluminum sheets wher- 
ever possible — 
eke out the short sheet steel sup- 
ply. 

Driver Education Stressed 

Both the body and chassis man- 
ufacturers were enthusiastically ac- 
claimed by the school authorities 
for the great degree of safety 
which they are building into pupil 
transportation vehicles. But it was 
pointed out that regardless of how 


and available —to | 





safe the vehicles are, there still 
remained the human element in- 
corporated in drivers — a _ train 
traveling at moderate speed can 
still grind the safest bus into a 
mass of wreckage. For this reason 
emphasis is being placed on driver 


According to Dr. Frank W. 
Cyr, of Columbia University, an 
authority in school bus operation 
and pupil transportation, there 
are today approximately 4,500,000 
pupils being transported in 
school-operated buses every day 
and that 16.8 percent of these 
buses are over 10 years old. The 
average age of school buses in 
the state of New York is given as 
nine years. 

When one considers that school 
buses are written off in seven years 
by most districts—and that there 
are between 25 and 30 percent more 
pupils to transport than in 1941 

when there were over. 12,000 








You will kn able to get this 


: . Trico Lift-O-Matic 





@ Rainy weather was bad news back in the days when car drivers had 
to steer awkwardly with one hand while they cranked the windshield 
wiper with the other. Trico eliminated that hazard by introducing the 
automatic wiper now in almost universal use. 


And now the car window crank is also doomed. For in the Lift-O- 
Matic, Trico has perfected touch-button control of car windows. The 
beauty of the Lift-O-Matic is its speed and safety of operation. There 
is no battery drain...for the Lift-O-Matic is vacuum-powered! The 


touch of a button flashes the window down or up... yet, to safeguard 
careless fingers, it pauses before closing. 


Provision for optional installation may be looked for in the cars of 






tomorrow. Trico Products Corporation, Buffalo.3, N. Y. 





HARNESSED AIR POWER for motor car windows 





TRUCK SECTION 


| more buses in operation than now 
|—the size and urgency of the 
| school bus program can be realized. 
Some 24,000 buses were lost to 
pupil transportation during the 
war, of which approximately 12,000 
were recovered by new vehicles 
produced last year. 

It is also estimated that some 
77,000 one-room school houses still 
remain in existence, of which a 
very large proportion would be 
consolidated into district schools if 
transportation were available to 
make the move. 

Now Only 13 Builders 

Not only has there been a defi- 
nite loss of school buses to pupil 
transportation during the war 
years, but there has also been a 
decrease in school bus body mak- 
ers as well, which to some extent 
makes the present problem more 
critical, especially if the present 
builders are being held to their 
own historical purchases on sheet 
steel. In 1941 there were 43 body 
builders, and now only 13 in pro- 
duction. 

According to best esimates, there 
are between 60 and 70 school buses 
being produced each day and, 
where in normal years a school 
district could reasonably expect de- 
livery of a new bus in approximate- 
ly six weeks after placement of 
the order, today they are very for- 
tunate if they get delivery in six 
months. If the order is placed after 
the first of May, they are just 
lucky if they get the vehicle the 
same year. 

If suffcient sheet steel were 
available, it is claimed, the pres- 
ent shortage of pupil transporta- 
tion could be caught up with in 
approximately two years at the 
rate of 25,000 to 30,000 vehicles 
a year, since the vehicle manu- 
facturers could produce the 
chassis. 

A symposium at the convention 
was given over to problems of pro- 
viding satisfactory school trans- 
portation services, with Paul Nor- 
ris, state superintendent of edu- 
cation, Des Moines, presiding. 
Among the papers were “Financing 
the Transportation Program,” by 
David W. Zimmerman, superinten- 
dent of transportation, state de- 
partment of education, Baltimore; 
“Enlarging the Transportation 
Unit,” by T. C. Engum, directvr, 
rural education, St. Paul; “Pupil 
Transportation Insurance,” by Ivan 
H. Booker, assistant director, re- 
search division, National Educa- 
tion Assn., Washington; “Selection 
and Training of Drivers,” by Fred 
W. Eberle, state teacher trainer, 
trade and industrial education, 
Charleston, W. Va.; “Adoption of 
the Jackson’s Mill Standards,” by 
Robert W. Eaves, secretary, na- 
tional commission on state educa- 
tion, Washington, and the show- 
ing of the safety film, “Priceless 
Cargo,” produced by Superior 
Coach Co. 

Automotive exhibitors showing 
their products in the exhibition 
included American Automobile 





Assn., Chevrolet, Dodge, Thomas 
A. Edison Co., General Motors, 
Educational Service, Hackney 


Bros. Body Co., Laidlaw Bros. Inc., 
Lyon Metal Prod. Inc., Reo Mo- 
tors Inc., Superior Coach Corp., 
and the Wayne Works. 


Use of Trailers 
Urged to Ease 


Boxcar Crisis 


WASHINGTON.—Taking note of 
transportation difficulties reported- 
ly growing out of an acute railroad 
boxcar shortage, Julius L. Glick, 
president, Truck-Trailer Manufac- 
turers Assn., last week suggested 
that shippers consider the possi- 
bilities of utilizing highway freight 
trailers to overcome the worst de- 
lays. 

“It has been estimated that a 
single tractor semi-trailer rig on 
relatively short hauls can do the 
work of five boxcars,” Glick said. 
“This is because the highway ve- 
hicle has greater flexibility and 
quicker turn-around time.” 

A sizable number of wise ship- 
pers, Glick pointed out, operate 
commercial vehicle fleets using two 
or three trailers per tractor, thus 
enabling them to spot one trailer 
for loading and one for unloading 
while the power unit is at work 
pulling a third vehicle. For-hire 
fleet operators, he said, long have 
known the advantages of trailer 
use. 
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By Bob Finlay 
Managing Editor 


N°&t SO LONG ago a famous) 


chemist with a doctor’s degree 


AMA’s Workers of the Impression 


Staff of Experts Beams Information on the Auto to Public; 
Reflects Attitudes Back to Industry 


| complicated. It is a two-way street 
| of: 

1. Getting information about 
| the auto industry to the public 


in science listened spellbound as a| as often, as clearly and in as 


man, whose formal education ex- | 
tended to the sixth grade talked | 


about chemistry. 


Afterwards, the chemist re-| 


marked admiringly: 

“IT guess I know a hundred times 

more about chemistry 

No. 8 than he does, but it 
of a Series sure sounds better the 
on AMA way he tells it.” 

The man he was re- 
ferring to now calls himself a 
worker of the word for the Auto- 
mobile Manufacturers Assn., and 
you'll hear more about him after 
we get down a few of the broad 
facts about AMA’s public relations 
department. 

In a sense, of course, the whole 
AMA staff is de- 
voted to public 
relations, but 
there is a sepa- 
rate department, 
headed by Wil- 
liam H. McGau- 
ghey, which takes 
the initiative in 
conveying to the 
public unbiased 
facts about the 
auto industry as 
a whole. 

McGaughey sees his department’s 
function as one of those simple 
things which most people make 





W. H. McGaughey 








AUTO BOOKS 


That Should Be in 
Every Dealer’s Library 


These books should be in the library 
of every franchise dealer—available 
to his mechanics and salesmen—the 
knowledge they contain will be valu- 
able when the ‘‘chips are down’’ and 
real competition arrives. 





HENRY FoRD—{'q: 
HIS LIFE, 
WORK, 


HIS 
HIS GEN- 






complete 
and enlightening f} 
books ever printed 
on the fabulous 
Ford and his em- 
pire. Deluxe edition, 
$4 postpaid. 


DETROIT IS MY 
OWN HOME TOWN 
— Malcoim Bingay. 
famous newspaper- 
man, satirist and 
wit, has written a 
book which every 
oldtimer tn the 
“auto game’’ will 
get a kick out of 
reading. It is the 
story of Detroit, 
he days of 
the Pontchartrain 
bar. It is a side- 
light history of the 
fabulous motor car 
business and the 
Fords, Dodges, Du- 
rants and Chryslers 
who made it. Al- 
ready in its seventh printing and a top non- 
fiction seller nationally. $3.75 postpaid. 





INDIANAPOLIS RACE HISTORY—1909 to 
1946. Complete and fascinating history 
of the great track and its drivers. 852 
pages (81x11) 1000 illustrations. Deluxe 
edition, $5 postpaid. 


FLOYD OLYMER’S MOTOR - SORAP- 
BOOKS. So popular that three editions 
have now been published. Order Edition 
No. 1, 2 or 3 In paper-cover $1.50 each. 
Deluxe cloth-bound, $2.50. Steam - car 
edition, $2, or cloth-bound, $3 postpaid. | 


FASTEST ON EARTH, by Capt. George 
Eyston. 175 pages, 75 photos. Complete, 
thrilling history of every land speed rec- 
ord from 1898 to the present. See Ford's 
999, Oldfield’s Benz, Campbell’s Sun- 
beam, Don’s Silver Bullet, Eyston’s 
Thunderbolt, Cobb’s Napier and many 
others. Accurate, historical. Postpaid, 
$2; clothbound, $3. 





LABOR MONOPOLIES OR FREEDOM, by 
John W. Scoville, one of the great ex- 
poses of our time. Popular edition, $1 
postpaid. 


BOOK DEPARTMENT 


AUTOMOTIVE NEWS 


DETROIT 26, MIOH. 
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| 


| 


| knowledge about radio through | 
work on War Bond rallies. 
* . . 


many ways as possible. 

2. Reflecting public attitudes 
back to industry executives. 

While we referred to public re- 
lations men as workers of the word, 
their job involves a good deal more 
than words. 

They are workers of the impres- 
sion. 

By words and pictures, they must 
take a thought from someone’s 
mind, clarify it and then place it 
in someone else’s mind in a form 
that he can understand. 

* + * 

OME of this work can be done 

directly, from mind to mind. 
Mostly, however, the public rela- 
tions men have to deal with a 
middle mind—that of opinion mak- 
ers, who are newspaper editors and 
reporters, radio men, educators 
and others. 

That’s where the public relations 
men sometimes run into trouble. On 
the way through the minds, the 
impression sometimes gets bent a 
little. Anyone familiar with public 
relations takes this into account 
and relies on a sufficient volume of 
output to bring up the odds for 
the right impression. 

AMA’s staff has the odds on 
its side in this respect. While its 
budget is minute compared to 
groups like the railroad associa- 
tion, its accomplishments are 
many. 

For this, McGaughey gives credit 
to the fact that the auto has a high 
degree of social significance, that 
his mandate is simply to provide 
unvarnished information about the 
auto, that other groups show a 
disposition to cooperate with AMA 
because it is grinding no ax, and 
to the competency of his staff. 

Cornerstone of the department’s 
informational operation is Automo- 
bile Facts, AMA’s monthly publica- 
tion edited by Harry Williams. who 
joined AMA in February, 1942, after 
four years with Automotive News. 

It is the job of Automobile Facts 
to dig into pressing industrywide 
problems. In the course of this, 
AMA gets information which it re- 
leases to newspapers and trade 
publications. 

* + * 

OHN CUMMINGS, former De- 

troit Free Press reporter who 
has done public relations work for 
the Michigan Highway Commission 
and the Automobile Safety Founda- 
tion, is devoting full time to the 
highly important truck end of 
AMA’s public relations. 

AMA’s truck public - relations 
plans include a new sound film 
dealing with the truck’s role in 
transportation, an illustrated book- 
let dealing with the social and 
economic significance of the motor 
truck, truck information leaflets 
designed for schools, and work with 
other groups. 

Cummings contacts the truck 
makers constantly on their prob- 
lems. 

Harry Cushing devotes most of 
his time to radio. He recently 
aided New England auto dealers 
on a radio series carried by the 
Yankee network. 

Cushing’s contacts helped pro- 
mote the ABC television movie of 
auto production problems which 
AMA will show to some 100,000 
people at a cost to AMA of only 
$2,000 for prints. 

Cushing’s previous experience in- 
cludes work on Dearborn and Wis- 
consin papers, and with Campbell- 
Ewald advertising agency and 
Delco-Remy, where he gained much | 





AWRENCE G. HOOVER, who 
handles press releases for AMA, 


Cleveland Sales | 
3,373 in Feb. 


CLEVELAND. — Cleveland area 
motorists were able last month to} 
buy 3,373 new passenger cars, an 
increase of 2,805 over February, 
1946, Clerk of Courts Leonard F. 
Fuerst reported. Certificates of 
title issued for all types of vehicles | 
totaled 14,636. 








| Tanks,” a fictionalized account of 


| newspapers, 


was once editor and publisher of a 
weekly in Maryland. When the war 
broke out, he was a writer on the 
Washington Daily News. Entering 
the Army as a buck private, he 
came out a major on Gen. Patton’s 
public relations staff. 

Hoover was with Patton in North 
Africa, Italy and Europe. He has 
written articles on his experience 
for the Saturday Evening Post. 


* * * 


HRISTY BORTH, the man who 

fascinated the chemist in the 
first part of this story, plays a 
broad role in AMA public relations. 
With the help of Herman Wise, 
former Detroit Free Press reporter 
and public relations man, he is 
writing a history of the Automotive 
Council for War Production. 

In addition, Borth writes educa- 
tional material and speeches for 
AMA and is also head of an in- 
formal AMA committee to broaden 
the scope of the AMA library. 


Borth is considered by many to 
be the top automotive writer in 
the industry. He has written sev- 
eral books, including “Modern 
Chemists and Their Work” and 
“Masters of Mass Production.” 


A self-starter who left school in 
the sixth grade but who never 
stopped learning on his own, Borth 
switched careers in his 40s. He has 
barnstormed around the country, 
worked on Ford’s assembly line and 
for Fisher Body in purchasing. 

When the depression arrived and 
he was out of a job, his wife told 
him: 

“You've always wanted to write. 
Now you have the time.” 

He’s been doing it ever since, and 
few writers can point to accom- 
plishments equal to his. He, too, is 
a former Detroit Free Press re- 
porter. 

7 . * 
cGAUGHEY sits in on the 
meetings of AMA’s board of 

directors, reflects policy and co- 
ordinates the work of the staff. 
Much of his time is spent getting 
other groups together. 


For instance, AMA played an im- 
portant part in setting up a co- 
ordinating group in public rela- 
tions, composed of the American 
Trucking Assns., the National 
Council of Private Motor Truck 
Owners, National Highway Users 
Conference, Automotive Safety 
Foundation and AMA. 


AMA’s public relations work in 
the truck field, by the way, illus- 
trates the whole operation of the 
department. To get its sights set, 
AMA had Opinion Research Corp. 
make a study of public attitudes 
toward the truck. 


After finding what the public 
liked and disliked about the 
trucking industry, AMA set about 
the job of improving the record. 

McGaughey was a reporter on 
the Indianapolis News for many 
years. From there, he went to the 
Wall Street Journal in New York 
in 1935 and two years later joined 
Western Electric’s information de- 
partment. 

He became editor of AMA’s Auto- | 
mobile Facts in 1938, was made 
public relations director of the 
Automotive Committee for Air De- 
fense in 1940, and in January, 1942, 
became public relations director of 
ACWP and AMA. In addition to 
several magazine articles, he has 
written a book, “Roll Out the 


the conversion of an auto factory 
to war work. 
+ 


* * 


[X THE general day-to-day work, 
the department provides: 

1. An informational service to 
radio, and editors of 
employe publications. 

2. Special material. on the auto 
industry. 

3. A central point for out-of-town 
writers seeking information on the 
auto. 

4. News releases. 

5. A speech-writing service. 

6. Advice to other AMA depart- 
ments on making material easily 
understandable. 

In short, says McGaughey, be- 
lieving that one of the big needs is 





better communication between the 
industry and the general public, 


AMA tries to do its part. 









DRIVER COMFORT was a foremost consideration in designing the new cab for the 
WB series, White Motor officials announced last week. A new type of cam and twin- 
level steering mechanism has been added to the series. 
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THE REMOVABLE instrument subpanel is designed to assure easy maintenance in the 


newly designed White cab. 
* * 


Comfort Stressed 
In New White 
WB Series 


CLEVELAND.—A _ modernistic 
cab design, described by White 
Motor Co. as “an evolutionary de- 
velopment for maximum driver 
comfort and efficiency,” has been 
introduced in the company’s new 
WB series of trucks and tractors. 

Major considerations in the de- 
sign, White said, include driver 


vision, fresh air heating and ven-. 


tilating, adjustable seats for great- 
est comfort, easy operating con- 
trols, improved riding qualities, 
quick access provisions, and spe- 
cial conveniences for service and 
maintenance. 


The first adjustment on the seat 
takes care of the positioning, fore 
and aft, of the entire seat assem- 
bly. This is accomplished by re- 
leasing the lever and regulating 
the seat for correct position and 
back support. 

The second adjustment takes 
care of the seat cushion itself, 
making it possible to adjust the 
cushion for proper thigh sup- 
port and consequent body com- 
fort. These two convenient ad- 
justments, together with the con- 
trolled resiliency of the seat 
springs, cushion and back, are 
said to assure the utmost in 
driver comfort. 

Another provision for driver 
comfort is the White ventilating 
and heating system, which levels 
off the differences between winter 
and summer driving and provides 
fresh air at selected temperature 
for any time of the year, the com- 
pany added. 


The flow of fresh air is no long- 


| er dependent on the speed of the| 
| vehicle, White said. Where drivers 


used to open the cab door in hot 
weather, particularly at slow 
speeds, in order to circulate air, 
there is no longer any occasion 
for this. Air comes through a dif- 
fuser mounted in the instrument 
panel in front of the driver in 
regulated amounts. 

The White ventilating and heat- 
ing system is housed under the 
cowl in back of the instrument 
panel. The complete unit consists 
of an air scoop, a water control 
valve, a capillary tube unit, hot 
water heating core, motor blower 
unit, air diffuser and foot outlet. 
The foot control operates indepen- 
dently of the rest. 




























THE NEW WB MODEL White truck. 
The cab offers a positive ventilating and 


heating system, two-way adjustable seats 
for correct posture and comfort, improved 
vision, easy steering and other features to 
promote the comfort, safety and efficiency 
of the driver, the company states. 


N.Y. Inspection Bill 
Fails; Study 
Group Set Up 


ALBANY, N. Y.—The New York 
state legislature adjourned last 
week after appropriating $25,000 for 
a committee to investigate the mo- 
tor vehicle laws, including * pro- 
posais for compulsory vehicle in- 
spections and compulsory insur- 
ance. 


A bill requiring all vehicles to 
undergo periodic inspections failed 
to pass in the last-minute legisla- 
tive jam. 

The legislature also adopted 
measures authorizing New York 
City and upstate counties to levy 
special taxes on passenger cars and 
trucks. Upstate cities of more than 
100,000 population may levy any 
special taxes not used by counties. 

A legislative committee was cre- 
| ated to investigate the operations 
|of finance companies. Previously 
ja motor vehicle liability security 
fund had been established at a risk 
pool for casualty insurance com- 
panies. 

A bill waiving automobile regis- 
tration fees on vehicles furnished 
by the federal government for dis- 
abled veterans won an easy pass- 
age. 
| In the labor field, the legislature 
| outlawed strikes by public workers, 
but rejected a bill to outlaw the 
closed shop. 
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Mack Net Loss 
Of $882,194 
Laid to Strike 


NEW YORK.—Mack Trucks, 
Inc., reports a loss of $882,194 for 
1946 after providing for an esti- 
mated refund of federal income 
and excess profits taxes amount- 
ing to $7,500,000. 

Mack’s net sales for the year 
amounted to $36,714,696, as com- 
pared with $122,207,974 for 1945, a 
decrease of $85,493,278. This was 
due principally to the strike which 
occurred during the year and 
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Strong Market Seen for 6 Months... 


Prices Holding Steady 
On Used Trucks 


(Continued from Page 24) 


to dealers on a historical basis, 
and thus are not getting into the 
hands of the larger dealers in 
the cities in great numbers, the 
sales are being much more wide- 
ly spread. They also claim that 
as yet the fleet buyers have come 
into the market for only neces- 


replacing vehicles that have run 
many miles over the mileage they 
were accustomed to consider the 
economic life of their transporta- 
tion units. 
Easing on West Coast 

With replacement parts supplies 

easing considerably and of better 


~~ S | 


which suspended all production for sity buying. This, too, would | quality, the fleet buyers are run- 
a period of six months, the com- tend to keep large quantities of | ning their equipment that extra a 
pany said. 4 used vehicles from being avail- | year or number of miles they feel 

Dividends aggregating $2 per! MEMBERS OF THE BOARD of the Fifth Wheel Club, an organization of ploneer| able, it will take before they will be 


share were paid during 1946 as 
compared with $3 per share dur- 
ing 1945. The consolidated balance 
sheet as of Dec. 31, 1946, shows 
current assets of $50,341,996, and 
current liabilities of $18,065,763, 
compared with $45,646,397 and $11,- 


Michigan truckers: (left to right) Don B. Smith, Consolidated Freight Co.; Abner Davis, 
Highiand Oi! Corp.; Roy A. Fruehauf, Fruehauf Trailer; Frank Ronowski, Greater 
Detroit Cartage Assn., and Frank Blunden, Kramer Bros. Freight Lines. Fifth Wheel 
Club members were entertained by Fruehauf at a dinner party in the Fort Shelby hotel, 
Detroit, recently, preceding jhe showing of the Fruechauf motion picture ‘‘Faith in the 
Future,’’ a sound film dedicated to the ploneers who founded the great motor transport 
industry. Fruehauf advises that this picture is available, without charge, for showings 





Large dealers claim that they 
do not look for the fleet buyers to 
become large purchasers of re- 
placement equipment until the 
market on new vehicles softens 
to a point where dealers will be 
willing either to give maximum 





able to buy at a price that will 
not make their operation costs ex- 
cessively high. 

The only spot in the country 
where dealers feel that prices on 
used trucks are about ready to 
soften materially is the Pacific 


488,829 respectively at the end of = a and other organizations. Arrangements can be made through any|) 4, prices on the used vehicles,| Coast. Here they say, the used I 
4 proceedings for| anne aaa oF give the Sect buyers the Gis- a Ginorgantncd aaa Gin aor. v4 
the year 1945 have been concluded | end of 1946 there remained on the| “We want you to know that Automotive count they were accustomed to get eral companies making a bid for ae 
and no refund of excessive profits| books unfilled orders of all kinds | News is the most read and quoted paper in before the war. the high tonnage hauling power to 
was found to be due, it was stated.|}amounting to $117,000,000, as/ our establishment."’—George Soule, Butler} Most fleet buyers are complain- with vehicles built especially for nol 
The report reveals that at the|against $54,000,000 for 1945. Nash Co., Butler, Pa. ing bitterly about the high cost of| West Coast work, there is a dir 
ee feeling that prices on used ve- q 
. hicles may come down substan- ens 
tially before summer, particular- me 

ly in the medium and light-heavy sta 

sizes. : 

The only trucks that can be said = 

to be in excess supply are school wic 

bus chassis, which were over-pro- i 

duced in anticipation of the school * 

bus body manufacturers being able - 

to get more sheet steel. Some of — 

these chassis are being absorbed oe 

by furniture van users, wholesale ae 

plumber supply firms and others > - 

that can use a long chassis to carry y 

moderate loads, and who are able _ 

to get around the lack of cabs. 7 

Sales Push Still Needed the 

It is expected that the canvas Wt 

tops-on-frames for one-half to one- 200 

ton pickups will be in active de- vel 

mand again this spring. Manufac- pou 

turers of these tops, however, are A 

finding that truck dealers are not in | 

merchandising them to their cus- due 

tomers in their usual active man- has 

ner, but are putting them on the fro’ 

shelves and even forgetting to let of 

their trade know they have them. 142 

One manufacturer pointed out 164 

the case of a dealer who bought 184 

six tops and, when the salesman 199 


BOOST 


With this low-cost protection for high-cost parts! 


depend on the super-strength of Champion 


You don’t need to write insurance to make big 
Grille-Guards for sure protection. 


profits by selling protection. 


kee 


PROFITS 





called on him three weeks later, 
had all of them stuck back in a 
corner of the stockroom. 

The salesman got this dealer 
to set up one in the showroom 
with a sign on it, and put an 
announcement banner in _ his 
show window. The dealer re- 


ordered before the week was out 
and since has done a steady busi- 
ness, with both new and former 
customers. 


to 


whi 
truc 





All you have to do is offer truck owners the Plan now to boost your profits with Champion 
famous Champion Grille-Gyard. It’s positive low- _ Grille-Guards. See your Truckstell distributor 
cost protection for high-cost front-end parts! today. Or write The Truckstell Company, gair 
; : . Union Commerce Building, Cleveland 14, Ohio. leve 
Closely spaced, all-welded bars give full-width Ti 
protection to fenders, headlights, radiator grille, ton, 
radiator and other parts costly to repair or 6 Reasons Why Truck Owners Say j truc 
replace. Yet the cost of a Champion Grille- . freee 
° ‘ - ° e : 
Guard is even /ess than many ordinary guards. Champion Grille-Guard Is the Best Buy ~ 
N . the 2 - 1. Protects entire front end 4. Attractive enamel ance 
No matter where your customers must drive— 2. Extve strong, clecely spaced finish war 
in congested traffic, at loading docks, or wherever bars 5. Easily installed and 
there is danger of front-end damage—they can _ 3, All-welded construction 6. Top quality at low price wl 
; > 50 Z 
eal : - RETAIL PRICE: ONLY 599° FOR 1% AND % TON MODELS—ONLY $25.00 FOR HEAVIER MODELS ae 
F.0.B. Detroit, Mich.—Tax and installation extra—-Liberal Dealer Discounts prov 
of t 
cial 
was 
roved ited 
Cpe “U 
DISTRIBUTED DESIGNATED as “ 1. - pw qual 
ws aUSEKSrTSsehth Slack Adjuster has been released by Ben- bake 
SPECIALIZED EQUIPMENT FOR PLUS PERFORMANCE dix-Westinghouse Automotive Air Brake, ing 
Elyria, O. It supersedes all units within its cars 
rated capacity of 15,000 inch pounds. A cs 
much finer setting of the brakes is possible tion 
with the new adjuster which features a cele 
scientifically ground worm gear, the com- gran 


pany states. 
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The Other Side of the 
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DETROIT.—Twelve new Dodge ' engineered 
“Job-Rated” school bus chassis, set | bus chassis, it was stated. A few 
on five wheelbases from 160 to 235 include propellor shaft guards of 
inches to accommodate from 30; heavy gauge steel, driver-controlled 


to 60 passengers, have been an- 
nounced by L. F. Van Nortwick, 
director of Dodge truck sales. 


The 12 basic chassis models were 
engineered to meet all require- 
ments of the rigid national safety 
standards established by school of- 
ficials of many states after years 
of study, according to Van Nort- 
wick. 

“This line of chassis is being 
built exclusively for school bus 
use,” he said. “Each model is en- 
gineered to provide proper weight 
distribution and full support for 
the popular bodies now being made 
by the leading school bus body 
manufacturers.” 

Three different engines power 
the new Dodge school bus line. 
Wheelbases furnished are 160”, 178”, 
200”, 220” and 235” and_= gross 
vehicle weights range up to 18,500 
pounds. 


All five of these chassis are built 
in flat faced cowl only and all have 
dual tires. The 160” WF32S chassis 
has a 124 31/32 inch dimension 
from the cowl to the center line 


of the axle; the 178” WF34S is 
142 31/32”; the 200” WF36S_ is 
164 31/32”; the 220” WH49S is 


184 31/32”, and the 235” WJi9S is 


199 31/32 inches. 


Numerous safety standards are 





Truck Output 
Ahead of 1946 
At Studebaker 


SOUTH BEN D.—Studebaker, 
which followed its volume military 
truck production of the war with 
a new alltime 
record for civil- 
ian commercial 
vehicles, has be- 
gun 1947 at an 
even faster pace, 
R. G. Hudson, 
manager of the 
truck § division, 
reported last 
week. 

“We are now 
scoring consis- 
tent and wide 
gains over our monthly production 
levels of last year,” Hudson said. 


That Studebaker’s line of half- 
ton, one-ton and heavy-duty model 
trucks has become a potent fac- 
tor in the postwar’ commercial 
market was cited by Hudson in a 
summary of last year’s perform- 
ance. Output topped the last pre- 
war year by 339 percent, he said, 
and factory sales were seven times 
the average volume of the years 
1938 to 1941. 

| “Despite our share of the indus- 
try’s production headaches last 
year,” Hudson stated, “we are now 
providing widespread distribution 
of the company’s line of commer- 
cial vehicles which in prewar days 

| Was manufactured on a more lim- 
ited basis. 

“Under Studebaker’s postwar 
quality-dealer program, all Stude- 
baker dealerships are merchandis- 
ing trucks as well as passenger 
cars. Additionally, truck distribu- 
tion is being supported by an ac- 
celerated nationwide service pro- 
gram. 





R. G. Hudson 


School Bus Chassis 


Dodge Offers 12 New Models on 5 Wheelbases 
Ranging from 160 to 235 Inches 
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brake booster with rigid sealed 
lines and reserve tank, exhaust 
tail pipe which extends beyond the 
end of the frame, front and rear 
axles and frames “Job-Rated” to 
load requirements, and a 30-gallon 
outboard gasoline tank with heat 
shield. 


The 12 chassis accommodate 
school bus bodies in lengths vary- 
equal-pressure hydraulic brakes,|ing from 15 feet 1 inch to 26 feet 
hydraulically-controlled vacuum|4 inches. 


in the 12 new school 


vision. 
John 


othe best brake is 


The most satisfactory thing about Air 
Brakes, as an investment, is that their 
remarkable performance 


never shows up in higher 








costs. In fact, they pay for 
themselves in smoother 


braking, lowered main- 
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GMC Promotes 
Two Field Men | 


PONTIAC, Mich.—Promotions in 
GMC Truck & Coach division’s 
field organization were 
last week by J. P. Little, general 
sales manager of the truck di- 


BENDIX-WESTINGHOUSE AUTOMOTIVE AIR BRAKE COMPANY e¢ 
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been made manager of GMC’s Dal- 
las retail store to fill the position 
vacated by Tuttle. 


Stokes Names Voight 


Stokes Motor Sales, Inc. (Dodge- 
Plymouth), Summerville, S. C., has 
announced the appointment of 
Richard J. Voight as manager. 
Other principals in the firm in- 





revealed 


C. Tuttle has been appoint- 


ed manager of GMC’s San Antonio| clude J. L. Stokes and Daniel R. 
zone and Harold E. Pettegrew has 


Stevenson. 


AIR 


tenance costs, added payloads, and 
lessened driver fatigue. Whether you are 
looking at the problem from behind the 
steering wheel, or from behind the 
balance sheet, there can be no argument 
that the best brake is AIR, and the best 
Air Brake is Bendix-Westinghouse! 


ELYRIA, OHIO 
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Durant: He Brought Billions to a Vision 


(Continued from Page 1) 
economy during the World War 
I era. His genius did not lie in 
production, engineering or in- 
ventions, but in the topsy-turvy 
world of mergers, bull markets 
and big money deals. 

Yet Mr. Durant never sought to 
make things easier by eliminating 
competition. His goal in organiz- 
ing GM was merely the provision 
of financial ties among the various 
divisions. He wanted inter-divi- 
sional sales competition, as well as 
rivalry between the GM units and 
other manufacturers. 


Flint public schools and working 
as a tobacco salesman on the 
road, Durant entered the field of 
manufacturing. He joined forces 
with J. Dallas Dort in a com- 
pany to build the then popular 
two-wheeled sulky cart. 

Thanks to Durant’s hypnotic 
ability as a salesman, the venture 
soon began piling up sizeable prof- 
its. In 1890, when there sprang 
up an increased demand for four- 
wheeled vehicles, the youthful in- 
dustrialists expanded their line. 
Their success brought other cart 
makers to Flint, and in 1900 the 

Born in Boston, he was the son/|city was producing 150,000 vehicles 
of William Clark Durant, whose|a year. 
father-in-law was the governor of * * * 

Michigan from 1864 to 1868. The ITH the arrival of the new cen- 
family moved to Flint, then just tury, the horseless carriage 
a crossroads village, when Durant] was near fruition. David Buick, a 
was only six years old. Flint resident, had built a gasoline 
In 1886, after attending the | engine along the lines of those in- 
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corporated in the inventions of 
Detroit’s Henry Ford and Lans- 
ing’s R. E. Olds. The Flint Wagon 
Works, a competitor to Durant’s 
concern, had acquired the exclu- 
sive production rights to Buick’s 
self-driven vehicle. 

But the Wagon Works was in 
dire financial straits, and Durant 
jumped at the chance to take over. 
He reorganized the concern as the 
Buick Motors Co., with a capital 
of $10,000,000. 

With Durant at the helm, 
Buick expanded to such an ex- 
tent that in 1908 it manufac- 
tured 8,487 cars, had a net worth 
of nearly $3,500,000 and occupied 
the largest automobile plant in 
the world. 

His success with Buick was 
merely a stepping stone for Du- 
rant. He nursed two greater am- 
bitions: to make Flint the auto- 
motive capital of the nation, and 
to unite all automobile assemblers 
and suppliers into one giant hold- 
ing company under the control of 
a single high command. 

* Se 9 

|B paper wbe achieved fairly satis- 

factory results on his first ob- 
jective by drawing most of the 
automotive manufacturers to the 
Flint area. He induced Buick's axle 
supplier, Weston-Mott Co., to trans- 
fer its plant from Utica, N. Y., 
to Flint, and he persuaded Albert 
Champion to shift his spark-plug 
factory from Boston. Finally, Fish- 
er Body located a plant in Flint 
after a Durant sales talk painting 
the future of Buick in glowing 
terms. 


Selected Capable Men 

In all these transactions, Durant 
proved an extremely capable se- 
lector of men for his executive 
jobs. He hired Charles W. Nash 
to manage the Buick plant. He 
started the career of Harry Bas- 
sett, who came to Flint with Wes- 
ton-Mott and later rose to the 
presidency of Buick. Two other 
men, who took their apprenticeship 
under Durant, were Walter P. 
Chrysler and Louis Chevrolet. 


Durant’s recognition that the 
foundling industry would need 
capital in sums undreamed of 
by other pioneers motivated his 
plan for an industry-wide mer- 
ger. The idea was to weld the 
Big Five of that day—Buick, 
Ford, Briscoe, Maxwell and Reo 
—into one outfit that would pro- 
duce cars in different price 
ranges. 

After bankers gave indecisive re- 
actions to the scheme, Durant ap- 
proached the other manufacturers 
themselves. He had obtained the 
support of Benjamin Briscoe, an 
early Buick backer, who was anx- 
ious to get out of the automobile 
business. 

- * 7 


(THERE then took place the fa- 

mous meeting between Olds, 
Ford and Durant. Ford, ill and 
worried about a suit over patent 
rights, offered to sell out to Durant 
for $3,000,000 cash. Not to be out- 
done, Olds made the same demand. 


Durant was unable to meet the 
cash demands, and the industry- 
wide merger went a’-glimmering. 
A year later he tried again to buy 
the Ford plant, but by this time 
the price was up to $8,000,000. 

Forms General Motors 

This initial failure did not daunt 
the “idea man.” By September of 
the same year—1908—the General 
Motors Corp., which Durant him- 
self named, was a reality. 

GM was incorporated in New 
Jersey with a capital of only $2,000. 
Since the new concern was at first 
only a local endeavor, the Flint 
Journal was the only newspaper 
to record the incorporation. 


With a holding company in 
existence, Durant wasted little 
time in magnetizing other con- 
cerns into the fold. He already 
had Buick and had persuaded 
Olds to sell his Oldsmobile mo- 
tor works in Lansing. He added 
more than a score of other pro- 
ducers, including Cadillac, Oak- 
land (Pontiac), Champion (later 
A. C.), Northway Mfg. (engines), 
and many more companies whose 
names are all but forgotten. 


On July 31, 1911, another of Du- 
rant’s dreams came true. General 
Motors securities were listed on 
the New York Stock Exchange, 





the first automobile stocks to be 
listed by that body. 

Dubbed at first as “Durant’s 
Folly,” General Motors in 1911 
showed sales. of more than $34,- 
000,000 and a net profit of $11,090,- 
763. 

« * * 
5 Durant’s lack of financial 
restraint almost cost him the 
whole works. He invested $7,000,000 
in a lamp company, hoping to gain 
control of the entire incandescent 
bulb trade. 

A patent wrangle and the 1911 
depression killed his lamp ambi- 
tions and forced him to dispose 
of his GM interests to a voting 
trust of bankers. Durant was not 
through with the motor industry, 
however—not by a long shot. 

Returns to GM Helm 

The formation of a company to 
manufacture the car designed by 
Louis Chevrolet gave Durant the 
beachhead he needed to regain 
control of GM. Incorporated in 
November, 1911, the Chevrolet 
company showed assets of $90,- 
000,000 by March, 1913. Durant 
stayed in the background during 
the Chevrolet ascendancy, plotting 
his GM coup. 

Enlisting the aid of the du- 
Pont family, Durant used his 
Chevrolet interests and old GM 
holdings as a wedge for expan- 
sion of control. And on a Sep- 
tember day in 1915, he walked 
into a meeting of GM stockhold- 
ers and proclaimed: 

“Gentlemen, I control this com- 
pany.” 

Afterwards it was shown that 
he did not enjoy actual control but 
only 40 percent of the stock. The 
bluff worked, however, and Durant 
retained possession until the post- 
war slump of 1920, which tumbled 
GM stock from $400 to $12 a share. 

Durant, by now a multimillion- 
aire, tossed $90,000,000 into the 
market in an effort to keep values 
up. The bankers again rebelled 
against him, and he retired as an 
officer of the corporation. Only 
$2,000,000 of his fortune was left. 


* * * 


TARTING from scratch once 

more, Durant formed a company 
to turn out a car in his own name. 
In less than a year, Durant Mo- 
tors was a smash success, with or- 
ders for $31,000,000 in cars. Mean- 
while, the motor magnate contin- 
ued to exploit his GM holdings in 
the bull market of the 1920's. 

On April 6, 1927, he announced 
the creation of Consolidated Mo- 
tors to produce Durant and Star 
cars. Then worth $50,000,000, he 
was at the height of his fame and 
fortune. 

An acknowledged expert at 
dealing in bull markets, he han- 
dled more than 11,000,000 shares 
of stock in 1928. This investment, 
representing more than 1% bil- 
lion dollars, was in addition to 


Truck Depot... 


J. E. FRENCH CO., truck depot, 1900 E. 


TRUCK SECTIO 


2% billion dollars invested by 
friends on his advice. 

But there was trouble ahead 
Unless President Hoover ordered 
the Federal Reserve Board to dro; 
its curbs on brokerage loans and 
security credit, Durant warned, ‘!ie 
market was headed for a mig’ity 
crash. 

Without an appointment, he 
“crashed” his way into the Wh: te 
House on an April evening in 1/29 
to warn the President. The Presi- 
dent listened, but did not take Du- 
rant’s advice seriously. 

Convinced credit controls would 
remain, Durant and his coterie of 
“bull” operators pulled out of the 
market completely. The crash of 
October and November came as 
he predicted. 

Voluntary Bankruptcy 

That ended Durant’s career in 
big business. After being subjected 
to a multitude of lawsuits by bro- 
kers claiming unpaid commissions, 
he filed a voluntary bankruptcy 
petition in 1936. 

He had sold his estates and art 
objects at a fraction of cost. The 
bankruptcy statement listed lia- 
bilities of $1,000,000 and assets of 
$250. 

Durant retired to his apartments 
in New York and in Flint, exert- 
ing himself just enough to open 
a string of bowling alleys in his 
boyhood city. The bowling alleys 
were unique in that they offered 
no alcoholic beverages to the 
thirsty kegler. Durant was an avid 
foe of liquor. 

* 





* 


T HEART, Durant was easygo- 

ing and placid. A littl man, 
soft-spoken and smiling, he seemed 
hardly the type to engage in mil- 
lion-dollar stock deals at the flick 
of a finger. 

In a statement issued on his 
85th birthday last December, he 
expressed amazement that there 
was so much labor difficulty. 

“In my time I built 67 fac- 
tories and I’ve operated plants 
in 75 cities. I have never had a 
strike,” he said. 

He also warned the industry 
never to forget quality, asserting 
that “it is more important today 
than ever before.” 

—Mac Gorpon 


Canadian Dealer Fined 


In Price Ceiling Case 

VANCOUVER, B. C. — Burrard 
Motors, Ltd., here has been fined 
$500 plus $5 costs on a charge of 
selling a used car over the ceil- 
ing. The car involved carried a 
ceiling price of $700 and had been 
sold for $1,275. 

The prosecutor asked for a severe 
penalty against the company and 
recalled two previous convictions 
covering a total of 22 sales and 
aggregate fines of $2,800. 


To feel the pulse of the industry, con- 
sistent reading of Aytomotive News is a 
necessity. 





12th St., Oakland, Calif. About 42,000 feet 


is devoted exclusively to Dodge truck sales and service, giving complete truck service 


under one roof. 





FRENCH’'S TRUCK repair department has 21,000 square feet of maneuverability for 
any size trucks. It features a minimum soumber of pillars, ample height, ideal daylight 


working conditions. 
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rRUCK SECTION 
Coal Strike Put Off ... 








Efforts Are Pressed 


For Rubber 


Peace 


(Continued from Page 1) 


Lewis thus complied with the U. 
S Supreme court decision order- 
ing him to cancel the strike no- 
tice or pay the full $3,500,000 con- 
tempt-of-injunction fine levied 
against the union last December. 
The UMW will now be required 
to pay only a $700,000 fine, and 
Lewis is liable for a $10,000 per- 
sonal assessment. 

The possibility of a miners’ strike 
has not been removed for a sub- 
stantial length of time, however. 
The government must return the 
mines to their private owners by 
July 1, and unless Lewis and the 
operators reach contract agree- 
ments by then, the bituminous pits 
may be deserted again. 


Open GM Negotiations 

The UAW-CIO, meanwhile, no- 
tified General Motors on the March 
19 deadline date that it wished to 
reopen negotiations on economic 
issues. The union asked for a 23%- 
cent-an-hour raise, a guaranteed 
40-hour week’s pay for every work- 
er, and other fringe concessions. 

It is now expected that the GM 
negotiations will be opened short- 
ly after the first of April. The Ford 
talks, which will include discus- 
sion of a new contract, will get 
underway soon after. 


At a quarterly meeting of the 
UAW executive board in Louis- 
ville, Reuther conceded that the 
23%4-cent demand was subject to 
downward revision. Recently, he 
revealed, the union has conclud- 
ed open-end contracts with some 
companies providing for raises of 
5 to 15 cents an hour. 

These agreements, and others 
now in negotiation, Reuther said, 
will be adjusted to fit the national 
pattern, when established. 


As the UAW once again drew 
General Motors into the forefront 
of its wage drive, reports circu- 
lated to the effect that union lead- 
ers were in a no-strike mood and 
would allow all negotiations to go 
the limit before considering walk- 
out action. 

The truth of these reports may 
be tested at Chrysler Corp., with 
whom the UAW has been conduct- 
ing wage and contract negotiations 
since October. Observers familiar 
with the attitude of the Chrysler 
workers report, however, that it 
will be difficult for union officials 
to let the negotiations drag on 
much longer without incurring the 
wrath of the rank-and-file. 


Union Hurls Charges 
Chrysler has not formally made 
a wage offer to the union, it is 
understood, and President K. T. 
Keller said in his annual report 
for 1946 that it would be “unfor- 
tunate” if wage increases were to 
bring higher prices in their wake. 
Keller’s assertion prompted Reu- 
ther and Norman Matthews, the 
UAW’s national Chrysler director, 
to issue a statement declaring that 
the corporation “is well able to pay 
the wage increase demanded by 
the UAW without any increase in 

the prices of Chrysler cars.” 


“Both operating profits and 
profits after taxes of Chrysler 
for the fourth quarter of 1946 
are greater than the quarterly 
averages in the most profitable 
years in Chrysler history,” Reu- 
ther and Matthews charged. 
Stating that Chrysler’s net in- 

come return in the final quarter 
was equal to one-third of its capi- 
tal, the unionists said that such 
an earning “is three or four times 
greater than the return which the 
industry generally collects, even 
in a good year.” 

Robert H. Keys, president of the 
Foremen’s Assn. of America, mean- 
time announced that his union 
would launch a full-scale organiz- 
ing drive throughout the nation. 
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Later a general wage campaign 
may be initiated, he said. 
Termed a Mistake 

The FAA received a lift when the 
Supreme Court ruled in the Pack- 
ard test case that employers must 
recognize and bargain with un- 
ions of foremen or supervisory 
workers. The FAA now has con- 
tracts with Ford, Hupp and Kais- 
er-Frazer in the auto industry, and 
is preparing for contract negotia- 
tions with Packard and Chrysler. 

L. M. Buckingham, attorney 
for the Big Four tire companies, 
said the URW strike call was a 
“mistake” in the opinion of the 
industry. 

He pointed out that in the year 
ending March 2 a wage increase 
of 18% cents an hour was granted, 
with 12 cents retroactive to Nov. 
1, 1945. That was equivalent to an- 
increase of 22% cents an hour 
from March to March, Bucking- 
ham said, adding that “no other 
mass production industry did as 
well.” 

Voicing confidence that an agree- 
ment could be reached in time to 
prevent a_ strike, Buckingham 
called 10 cents an hour a “fair 
offer.” 

Buckmaster, usually regarded as 
a middle-of-the-road union leader, 
declared the URW could not re- 
duce its demand any below 16 
cents an hour. 

“Besides cutting our demand 
from 26 cents to 16 cents,” he 
said, “we withdrew demands for 
a night shift differential and con- 
sented to making increases retro- 
active to Jan. 1, rather than 
Nov. 1, the date of the wage re- 
opening clause. These concessions 
prove that we are desirous of 
preserving industrial peace.” 

The Big Four concerns operate 
42 plants in 27 states. All issues 
but the wage scales were settled 
in previous | negotiations. 


Strike Notices 
Mount in Feb.. 
ATA Reports 


WASHINGTON.—The American 
trucking industry was the target 
for 95 union notices of intention 
to strike which were filed with the 
Labor Department during Febru- 
ary, as compared with 77 notices 
during January, according to an 
analysis by the American Trucking 
Assns. 

The February notices involving 
the trucking industry were 17.9 
percent of the total of 530 notices 


filed during the month against all | 


industry and compared with 15.3 
percent of the January total of 
504 notices against all industry. 

The February notices involved 
312 trucking companies and two 
employer associations, compared 
with January notices involving 217 
trucking companies and three em- 
ployer associations. Thirty-six of 
the February notices involved 
more than one company, compared 
with 21 in January. 

All of the 
against the trucking industry were 


filed by the International Brother- | 


hood of Teamsters-AFL. 

Illinois, which led all states in 
January with 11 notices, and In- 
diana, which was second in Jan- 
uary with nine, topped the Febru- 
ary list with 12 notices for each 
state. 


ATA Sales Group 
Meets April 17-18 


WASHINGTON. — The customer 
relations section of American 
Trucking Assns., will hold its 
spring meeting at the Sherman 
hotel, Chicago, April 17-18, with 
the question “Is the trucking in- 
dustry ready for the buyer’s mar- 
ket?” as its theme. Formerly 
known as the business development 
section and devoted almost entire- 
ly to sales problems, the section 
has been reconstituted to direct 
more emphasis upon _ business 
building via better customer han- 
dling. 


February notices | 











DAYBROOK HYDROVEYOR, a new hydraulically operated truck for easier, faster 
loading and unloading of all types of loose material. Powered by truck engine through 
truck equipped hydraulic drive. Unloader can be worked from any angle to load truck 
as well as unload. Length of hose to gear box drive is only limitation. Made by Day- 


brook Hydraulic Corp., Bowling Green, 0. 





CLEVELAND. — Cracking down 
on what he termed “merely a ges- 
ture to impress the employes with 
the union’s. strength,” Common 
Pleas Judge Frank J. Merrick last 
week ruled there is no dispute be- 
tween mechanics and the Lloyd P. 
Jones (Chrysler-Plymouth) dealer- 
ship, and granted an injunction 
forbidding picketing in any man- 
ner at the dealership. 


The decision followed three 
hours of testimony in which a 
former GI, taking apprentice 
training at the dealership, tes- 
tified he was threatened and 
slugged by three pickets as he 
attempted to pass through a 
picket line of 60 to 70 men es- 
tablished by the International 
Assn. of Machinists. 


The union, seeking to organize 
the 15 mechanics at the dealer- 
ship, had placed a picket line 
around the building. 

Also, in the testimony, Lloyd P. 
Jones, president of the company, 
and other employes, told of the 
union’s attempts to organize the 
15 men. 

It was pointed out that all em- 
ployes went through the picket line 
Thursday despite the pickets’ show 
of force. One official testified that 
a former employe, Carl Schwartz. 
was discharged for inefficiency and 
not because of union activity as 
charged by Schwartz and the 


union. 
Hugh McLean, union business 
representative, disclosed that six 


or eight of the employes, members 
of the union, went to their jobs 
in accordance to plans previously 
made to protect their jobs. 


In granting the request that 
picketing be prohibited, Judge 
Merrick said that no evidence had 
been presented showing that a dis- 


MODEL 53 
ST.PAUL HOIST 


Judge Raps Mob Rule 


Bars Picketing at Cleveland Dealership 
After Employe Is Slugged 


pute existed as to wages, hours or 
working conditions. He added: 

“This court is of the opinion 
that the activities of the union 
in massing 60 to 70 pickets was 
merely a gesture to impress the 
employes with the union’s 
strength and importance. 

“That is not a labor dispute. That 
is calling out a mob, a resort to 
mob rule and placing the stamp 
of approval on mob rule and vio- 
lence. 

“T am of the opinion that the 
union sought to impress employes 
who are not members of the union 
to sign up with the union. That 
still does not create a labor dis- 
pute.” 


Other labor news in this area 
was made in the defeat of the CIO 
United Automobile Workers and 
the International Assn. of Machin- 
ists at the Towmotor Corp. Work- 
ers rejected both unions in a Na- 
tional Labor Relations Board elec- 
tion. 

At White Motor Co. a _ right- 
wing slate headed by Patrick 
O'Malley and pledged to support 
Walter J. Reuther made a com- 
plete sweep of all offices. O’Mal- 
ley is one of the leaders in the 
anti-Communist fight in labor 
movements. 

Locht Sells Out 

Albert Locht is reported to have 
sold out his interests in Coast Mo- 
tors Ltd., 1350 Commercial Drive, 
Vancouver, B. C. The firm former- 
ly operated a second business at 
624 Homer St. in downtown Van- 
couver, but was forced to close 
down this branch owing to the re- 
cent sale of the building. 


To feel the pulse of the industry, con- 
sistent reading of Automotive News is a 
necessity. 
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Cadillac to Open 
New Chicago 
Branch April 7 


CHICAGO.—H. W. Shepard, Cad- 
illac Chicago general manager, an- 
nounced last week that April 7 
has been set for the official open- 
ing of the new Cadillac Chicago 
branch headquarters at 630 N. 
Rush St. 

Finishing touches are being put 
on the 6-story building and elab- 
orate preparations are being made 
for its debut. Shepard and his or- 
ganization are moving their offices 
to the new building from the 
branch quarters at 2250 S. Mich- 
igan Ave. 

In advance of the opening a pre- 
view of the building is scheduled 
for the evening of March 31. The 
program calls for a dinner fol- 
lowed by a tour of inspection, both 
events to be held in the new es- 
tablishment. Executives of General 
Motors Corp., the Cadillac Motor 
Car Division, and the General Mo- 
tors Club of Chicago will be pres- 
ent. 

An attractive brochure entitled 
“A New Landmark for Chicago” 
is being distributed by Cadillac. 
It describes the new branch as 
“the world’s most modern and 
complete motor car establishment, 
designed for Chicagoans in re- 
sponse to the growing requirements 
of the largest motor car market.” 

The main branch will bring to 
eight the number of “modern es- 
tablishments manned by factory- 
trained personnel” to serve Cadil- 
lac owners throughout the Chicago 


metropolitan area, it is stated. 
+ * * 


Cadillac Managers Meet 


In Detroit March 25 

DETROIT.—D. E. Ahrens, gen- 
eral sales manager of Cadillac Mo- 
tor, has invited the division’s dis- 
trict managers, parts and service 
managers and parts representatives 
to attend a four-day conference, 
beginning March 25 in the Book- 
Cadillac hotel, it was announced 
here last week. 

Also announced at the same time 
were the appointments of Norman 
Edwards and Charles W. Criss to 
the business management depart- 
ment of Cadillac, according to F. 
H. Murray, business management 
manager. 


Vt. Gasoline Sales Up 


MONTPELIER, Vt. — Gasoline 
sales in Vermont, rising sharply 
from 1945, totaled 22,671,135 gallons 
last year, according to motor ve- 
hicle department figures, bringing 
the state tax revenue from gas 
sales to $3,083,061.07. The gain from 
1945 was 22,671,135 gallons and the 
increase in revenue was $906,831.45. 
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Truckin’ . . 





By 
. Jack Weed 


(Continued from Page 24) 


Hill of Gar Wood over the right 
cut lines—but to also shift Vic 
from vice-president of Bear Mfg. to 
Gar Wood and to send Ed Hill to 
Bear Mfg. 

* + * 

THANK GOD for the fact that 
both of these fine fellows have a 
good sense of humor and have been 
in mass production long enough to 
know that errors can be made by 
even the best of men. 

With practically everybody in our 
place having had a shot at these 
guys in their “off” moments—dif- 
fident, timid, modest, retiring, lit- 
tle me, is now bent on sticking his 
neck away out to find out if the 
old adage of “three times and out” 
still works. 

On the right—I 
hope—is Victor 


B. Day, executive 
vice - president of 
Bear Mfg. Co., 
which makes 
front - end ma- 
chines. 





Victor B. Day 


On the left —I 
hope—is Ed B. 
Hill, new director 
of factory sales, 
Gar Wood Indus- 





. & tries, which 
E. B. Hill makes hoists and 
bodies. 


Now that I know that we have 
these two guys properly identified— 
at least as this page leaves the 
stone. I'll know damn well if 
they’re “bobbled” again that it’s 
the printers who lift cuts during 
press makeready that are doing 
their damndest to lose me two good 
friends. 

+ * + 

NOzING in our own paper a story 

about the rearrangement of 
officials at Pittsburgh Plate Glass 
and that the top brass have finally 
assigned a Marvin W. Marshall to 
help my old “war-horse” friend, 
Frank Judson, take care of the 
contract accounts—I’ll bet a pretty 
cookie that Frank will get fooled 
just as I have. So far at least I’ve 
noted that when someone is as- 
signed to help you, and take some 
of the load off your shoulders, it 


becomes only an invitation for guys 


to pour more work on you. 
Maybe 


happy when material is short 
+ * + 


——— GRAY, of the National 
Highway Users Conference, 
sent me a very well-edited booklet 
on Highway Transportation in Wis- 
consin’s economy. For those of you 
who are interested in knowing the 
extent that trucks play in the ship- 
ment of the “cheese” state’s prod- 
ucts, it can be made an important 


part of your library. 


Speaking of cheese, it is inter- 
esting to note that while only 34 
percent of the Wisconsin cheese 
reaches the Chicago market by 
truck, 83 percent of the dressed 
poultry, 81 percent of the eggs and 
78 percent of the butter reach 


the same markets “over road.” 
* * * 


Gos time ago 
x Bill Grote of the Grote Mfg. 
Co. (makers of truck marking 
lights, tail lights, etc.)—was in De- 
troit with Herm Schade, and they 
asked me to have dinner with 
them. During the conversation I 
asked Bill to send me a handful 
of those light-reflector buttons 
they make, as I wanted to make 
a sign for my summer place that 
could be easily seen at night by 
anyone driving in. My place is 
about a quarter of a mile back 
from the road and the entrance 
drive is easy to miss at night, un- 
less one is well acquainted with 
the road. And Bill Grote’s firm 
makes more of those refiector 
lenses than anyone else in the busi- 
ness, I understand. 

Bill asked me about the place, 
and what the name of it was, and 
said he would send me some. 


Well a couple of weeks ago in 
walked a long flat package from 
Grote Mfg. Co. by parcel post— 
and lo and behold, here was the 
nicest all-metal sign with the “Top- 
o’-Ridge” name inset with those re- 
flector buttons about every inch on 
the letters. Gosh, my friends will 
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Frank, being a much 
more sagacious operator than I, 
ean sluff some of the detail of his 
top automotive control tower oper- 
ation off and take things a little 
more easy. It’s no cinch to keep 
the top accounts in this automo- 
tive industry of ours satisfied and 


last fall I believe 
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be able to see it for a mile—if|that the steel dies alone would cost 


some dark night. 


* * * 


a_ while irritates Editor 


gadget 


wouldn’t 


were less than 24 inches long. 


I want to go on record right now 
that I fish for the fun of fishing 
and not for the bag. In my favor- 
if one gets a 
Brown that runs over 12 inches or 
a Rainbow that tops 10 inches, you 
want to get it photographed be- 
cause it may be the last in such 


ite trout stream, 


heavily fished waters. And when 
you hook into a lunker bass on 


a dry fly—except at night—it is 


usually an accident or its damn 
near virgin water. Even on my 
favorite bass lake—where Phil Coe 
of Goodyear whipped himself into 
a lather last summer with no re- 
sults but a sun tan—you wouldn’t 
hook into either a small or big 
mouth over three pounds more 
than once in a season. Bill’s “rib- 
ber” doesn’t kid me one bit—it’s a 
darn nice little gadget that I’ll use 
often. I hope. 
* o * 


alae to John Wagner of the 
Cc. K. Turk Co., down in South 
Bend—they make those canvas tops 
on frames for pickup jobs — he 
brought up a point that kinda 
makes me wish we would get back 
into real competitive selling soon 
again. John says that they haven't 
had any trouble selling their tops 
to dealers, but they haven’t found 
out how to make the dealer or his 
salesmen sell ’em to truck owners 
that want them. The dealers are 
making so much money they just 
put the cartons on the shelf and 
forget them. He made a case in 
point of a trucker in his home 
town that came out to the plant 
to get a top for a brand new pick- 
up. John asked him if the dealer 
hadn’t showed him the top or asked 
him if he wanted one and the 
friend no, the dealer hadn’t said 
a word. 


Yet that dealer had had six tops 
in stock for three weeks and hadn’t 
moved one. The dealer wasn’t com- 
plaining, mind you. John had just 
happened to check the day before 
as he happened to be in the place 
for something else. 


Maybe that is why dealers’ stocks 
are getting out of balance—they 
just keep on ordering and people 
are out of so many things that 
they have just got into the habit 
of stocking stuff and waiting for 
customers to ask for it. Won’t it 
be grand when dealers will get 
back to selling and take an inter- 
est in making a $30 profit on a sale 
again? And as long as this sheet 


somebody doesn’t steal it from me 


Come to find out, Bill has a little 
workshop of his own over in a cor- 
ner of the plant and loves to tinker 
around making things just as a 
hobby. He had made the building 
of a sign for my place a hobby 
task—and what a job he did of it. 
It’s so darn nice it wouldn’t be out 
of place as the sign for an apart- 
ment building in town—much too 
good fer a country place—but you 
just try to get it away from me. 







































M* TENDENCY to weave fishing 
| into my column every once in 
Pete 
Wemhoff. no end, but seems to 
amuse many of my dealer friends 
around the country—gets me ribbed 
quite unmercifully at times. But I 
got a nice kind of ribbing a few 
weeks ago from Bill DuBrul, the 
Cadillac-Chevrolet dealer down in 
Delaware, O. Bill sent me a De Lier 
a little device about the 
size of a cigarette lighter that not 
only has a spring scale that weighs 
up to eight pounds but a steel tape 
wound on a spring that measures 
up to 24 inches. Bill said that no 
doubt I was like his father—would 
find no use for such a thing, as I 
catch any fish that 
weighed less than eight pounds or 


We require an assistant to Export Manager. Must 
have a thorough knowledge of the automobile busi- 
ness, distributor-dealer operations and experience 
in overseas operations. Activities will include home 
office functions and special assignments in foreign 
travel. In reply, state fully qualifications, experi- 
ence, age, etc. All replies will be held in confidence 
and no interviews will be granted in advance of 
written application. 





ADDRESS, EXPORT MANAGER 


HUDSON MOTOR CAR COMPANY 
DETROIT 14, MICHIGAN 





steel shortage keeps up, there’ll be 
a demand for these tops as panels 
will be in very short supply. 

* * * 


JHILE down in “Indianer,” I 

also dropped over to see Hart- 
nell of Hart Pressed Steel—and to 
see for myself how they could 
make those dies for bus and 
special body cowls so _ cheaply. 
Found they’ve evolved a “honey” of 
a short-run production scheme. 
They have a process of making the 
forms from cement — and then 
stretch the metal over the form 
and it comes off just as if it had 
been in a press—deep draws and 
everything. They can get set for 
under a “G” note to do a press job 

















thousands to make. 
+ * * 
[FON HANIGAN of the National 

4 Council of Private Motor Truck 
Owners, Inc. writes me that their 
new Reference Manual covering 
ICC regulations applicable to pri- 
vate motor trucks is now ready 
for distribution and can be had by 
writing him at the National Press 
Bldg. in Washington, D. C. 

Art Butler also has some- 
thing started in the National High- 
way Users Conference that has 
been needed for many years and 
should have the support of the en- 
tire industry—that is uniform traf- 
fic laws in every state in the union. 
Truck users pay heavily for the 
variances in weight, length and per 
axle limitations that vary so much, 
state by state. Uniform traffic laws 
and regulations would no doubt cut 
our accident rate tremendously. 


I used to get all tangled up in 
one of those “law unto ourselves” 
city regulations every time I drove 
to Cleveland before they finally 
changed their left-turn regulations 
to conform to the rest of America. 
In those days, in Cleveland, the 
driver who wished to turn left at 
an intersection swung wide to the 
outside of the street and waited 
until through traffic had passed and 
then tried to make his turn. If 
traffic was light, he could do it, but 
if it was heavy he got stranded out 
in the middle of the street to the 
annoyance of all the “horn blow- 
ers” on the avenue. Now they hug 
the inside like Americans. 

+ + + 


no: FRICK, for 44 years one 
of International Harvester’s top 
salesmen, is going to celebrate my 
birthday for me at the Svithiod 
Singing Club in Chicago—because 
his co-workers are giving him a 
“retirement with top honor” party. 
Harry has been branch manager 
in Chicago for 33 years and anyone 
who could stand the gaff in that 
town that long should be not only 
entitled to retire but have earned 
it many times over. Hello, youse 
Chicagoans. 

Back in 1910 when even I was 
just a cub in this truck game, 
Harry made his branch leader in 
truck sales almost singlehanded. 
He sold the first International 
Auto Wagon in 1907. Took charge 
of the Chicago branch in 1916 and 
has been beating his “percentage 
of price class” ever since. Oh, yes, 
the Svithiod party is set for 
March 25. 


* * * 


n= is about to bring out a new 
model 30 in the 30,000 GVW 
class which will offer the buyer 
a selection of three different en- 
gines ranging from 500 to 600 cu. 
in. displacement. 

Getting into this heavy-heavy 
class truck is a radically new ven- 
ture for our up-state friends and 
may mean that they, too, are go- 
ing to make a bid for those long- 
distance hauls in the Far West. 


Pittsburgh Glass 
Elevates Harper. 
Others in Sales 


PITTSBURGH. —A__reorganiza- 
tion of executive personnel in 
Pittsburgh Plate Glass Co. mer- 
chandising and glass sales divi- 
sions was announced last week by 
Harry B. Higgins, company presi- 
dent. 

The reorganization resulted from 
the election of Richard B. Tucker 
as executive vice-president and 
Donald C. Burnham and John A. 
Wilson to newly created vice-pres- 
idencies. Burnham had served as 
manager of plate glass sales and 
Wilson had been manager of glass 
manufacturing prior to their elec- 
tion as vice-presidents of the firm. 

Wallace R. Harper, manager of 
the Boston warehouse for the past 
10 years, has been named manager 
of plate glass sales, succeeding 
Burnham in that position. 

Other promotions announced in- 
clude William A. Gordon as man- 
ager of trade sales; Marvin W. 
Marshall, manager of industrial 
glass sales, who will assume direc- 
tion of plate and safety glass sales 
to all production accounts except- 
ing the largest automotive ac- 
counts, and Felix T. Hughes, who 
has been appointed manager of 
warehouse sales. 















Hope Metal Bins _ provide 
quick, orderly expansion for 
parts departments. Patented 
slip-in shelf dividers require 
no bolts, screws or clips. Bins 
shipped built-up according to 
your specifications—ready for 
immediate use. Sturdily con- 
structed for long, rugged use. 
Used by leading auto dealers 
everywhere. Write for folder 
showing various models. 


30 Day Delivery 
HOPE METAL 
PRODUCTS, INC. 


1509 Rockwell Ave. 
Cleveland 14, Ohio 











































The New Improved 


Wayne Tow Bar 
The Only All-Steel Cast Bar 


(1) Improved jaw to fit 98% of cars. 
(2) Only one wrench needed. 

(3) Zerk lubricated universal joint. 

(4) Weight only 20 Ibs. 

Attaches to any part of bumper—center 
or off center. Has adjustment for bump- 
ers at different heights. Tows cars with 
knee action front as well as other types. 
The steering wheel of the Wayne Bar 
piloted car functions at all times in 
perfect unison with the steering wheel 
of the car under your own control. The 
Wayne Tow Bar saves you the salary 
of an extra man. The car being towed 
cannot swing out into traffic, will follow 
your lead car over any road, around 
corners or curves, at reasonable speeds. 
Take your wheel—drive under various 
road conditions and the Wayne Tow 
Bar piloted car will follow you, with its 
steering wheel unlocked, unattended, al- 
ways in perfect alignment with the car 
you drive. 


Special to Dealers for 30 Days 


Only $15.95 


(F.0.B. Factory) 





Wayne Tool Company 
ROCHELLE, ILLINOIS 
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VENTALARM *- equipped 
tanks eliminate gasoline 
waste caused by blow- 
backs, spillage and evap- 





oration. Fifteen makes of { 
automotive vehicles now ( 
include VENTALARM as i ( 
standard equipment. 
SCULLY SIGNAL COMPANY 
88 First St., Cambridge 41, Mass. 
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19.5 Pet. Above Year Ago 


Truck Loadings Show 


Increase in January 


WASHINGTON.—The volume of 
freight transported by motor car- 
riers in January increased 0.3 per- 
cent over December and 19.5 per- 
cent over January of last year, 
according to American Trucking 
Assns., Inc. 

Comparable reports received by 
ATA from 248 carriers in 39 states 
showed these carriers transported 
an aggregate of 2,280,244 tons in 


Start Preparing 
For Competition, . 


Ford Aide Warns 


LOUISVILLE.—Truckers must 
revise their sales methods this year 
if they expect to withstand the 
increasing competition in freight 
transportation, P. A. Boykin, dis- 
trict manager of Louisville’s Ford 
plant, advised members of the Ken- 
tucky Motor Transport Assn. in 
an address at their luncheon meet- 
ing Feb. 26. 

Boykin recalled how the truck- 
ing industry pushed ahead after 
the first World War but warned 
that the industry must become 
even more progressive now in view 
of the intense competition it faces 
from the railroads and the newest 
rival, the airlines. 

“The best way to tackle this 
problem,” he said, “is through 
streamlined operations, moderniza- 
tion and careful maintenance of 
equipment, and most important of 
all, effective selling. 

“Wartime and 1946 sales meth- 
ods are outmoded, and the suc- 
cessful business from now on will 
be the one which exerts every ef- 
fort to sell itself to the consumer 
and offer better service than can 
any competitor.” 

Boykin revealed that Ford will 
come out with a new 2%-ton 
truck. It should appear on the mar- 
ket next fall, he said. 


Berkley Motors 


William Berkley Motors, Inc., Or- 
lando, Fla., has been formed to sell 
automobiles and general automo- 
tive service. William V. Berkley, 
Joyce Berkley and H. A. Deversels 
are named as directors. 

7 +” * 

The Courtesy Motor Co. (Chrys- 
ler)-Plymouth), Gadsden, Ala., has 
hired seven additional mechanics 
in the service department since 
the first of the year. 


January, as against 2,272,691 tons 
in December and 1,908,325 tons in 
January, 1946. 

The ATA index figure, computed 
on the basis of the average month- 
ly tonnage of the reporting car- 
riers for the three-year period of 
1938-1940 as representing 100, was 
196.3. 

Approximately 83 percent of 
all tonnage transported in the 
month was hauled by carriers of 
general freight. The volume in 
this category decreased 0.4 per- 
cent below December, but in- 
creased 18.8 percent over Jan- 
uary, 1946. 

Transportation of petroleum 
products, accounting for about 9 
percent of the total tonnage re- 
ported, showed an increase of 8.2 
percent over December and 21.0 
over January, 1946. 

Carriers of iron and steel hauled 
about 3 percent of the total ton- 
nage. Their traffic volume was 4 
percent over December and 54.4 
percent over January, 1946. 

About 5 percent of the total ton- 

nage reported consisted of miscel- 
laneous commodities, including 
textiles, groceries, chemicals, wood, 
household goods, tobacco, paper, 
motor vehicle parts, motor vehicles, 
packing house products, machinery, 
flour, citrus and cement. Tonnage 
in this class decreased 2.7 percent 
below December, but increased 13.2 
percent over January, 1946. 

The January tonnage of car- 
riers reporting from the eastern 
district represented an increase 
of 0.1 percent over December and 
20.7 percent over January, 1946. 

Carriers in the southern region 
reported a decrease of 3.2 percent 
below December but increased 10.1 
percent over January, 1946. 


Tonnage reported from the west- 
ern district revealed an increase 
of 1.8 percent over December and 
20.2 percent over January of last 
year. 





Electric Flares Required 


By New Vermont Law 

MONTPELIER, Vt.—Gov. Er- 
nest W. Gibson has signed a bill 
requiring that trucks carry 
three oil flares, three electric 
flares or reflector flares of a 
type approved by the ICC. If 
the truck carries inflammable 
liquids or gases, the flares must 
be electric. The present law re- 
quires oil-burning flares of cer- 
tain specifications. 





Many Advantages Claimed 
For New Circuit Breaker 


ST. LOUIS.—A new circuit 
breaker that takes the place of the 
points in the conventional distri- 
butor, and is claimed to last the 
“life of the truck or bus” opera- 
tion, was announced here recently 


by the C.V.C. Industries, Tulsa, 
Okla. 
The C.V.C. circuit breaker is 


claimed to be the only true preci- 
sion circuit breaker with controlled 
volume contact. When installed on 
bus, truck or automobile, after 
thousands of driving miles, the 
owner or operator will find he has 
a circuit breaker unit with no pit- 
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THE CVC CIRCUIT breaker was de- 
signed for 90 percent coil saturation, na 
side pressure on distributor shaft or bear- 
ing and a 10 percent increase in gas mile- 
age. It takes the place of points in the 
conventional distributor. 


ting, no burning, no oxidation, no 
point bounce, and new point per- 
formance at all times, it is claimed. 

In addition there is said to be 
90 percent coil saturation, no side 
pressure on distributor shaft or 
bearing, 10 percent increase in 
gasoline mileage, 15 percent in- 
crease in horsepower, easier start- 
ing, increased engine efficiency. 

On a six lobe cam, C.V.C. points 
are closed 52 degrees and open 
eight degrees. The C.V.C. circuit 
breaker uses a precision coil spring 
with nine pounds pressure. This 
spring operates the plunger, giving 
it a straight in and out piston 
action. 

By keeping the C.V.C. circuit 
breaker closed 90 percent of the 
time, maximum coil saturation ef- 
ficiency is obtained at all speeds, 
it is claimed. 

To meet the modern need for a 
modern circuit breaker, to give 
new point performance at all 
times, the C.V.C. circuit breaker 
was developed. Tests after tests 
have been made over thousands of 
miles in actual road tests on many 
types of light and heavy trucks, 
bus and passenger car engines. 

C. V. Chermendy, president of 
C.V.C. Industries, states: “C.V.C 
circuit breakers are ready; they’ve 
been on the way for 15 years and 
now we really have something new 
under the hood.” 


Busch-Hastings Bodies cially designed for hauling heavy 

Used Ark. D earth-moving machinery and is 
8 on Ark. Dam Job being used by the Forsgren Bro- 
MENA, Ark.—All-steel low body |thers Construction Co. in erection 

truck trailers are being produced|of a dam for the Mena Municipal 

by Bennie Busch and J. R. Hast-| Waterworks at Ward creek, near 

ings at their welding and machine} Mena. The trailer is 25 feet long 

shop here. and is said to be exceptionally flex- 
The model in production is espe-|ible and adaptable in use. 
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City Garage, Jumestown 

The City Garage Co. of James- 
town, Inc., has b-en chartered in 
Jamestown, N. Y. Officers of the 
new company are Kenneth Asel, 
president; Nicholas Vrist, vice- 
president, and Marguerite Brum- 
baugh, secretary. 











Candles and horses are not standard equipment for 








today’s vehicles, but candlepower is as necessary as 
“ite oo horsepower for the successful operation of America’s 
ARROW STREAMLINED 
MARKER LAMP : ° ° 
vast modern transportation system. Our business is to 
package candlepower and put it to work for you. Arrow 










headlights, marker lights, fog lights, tail lights, direc- 


tional signals, reflectors and flares are designed to meet 
every traffic requirement. They are designed, as well, 
Model No. 791 
ARROW SEALED-BEAM : . . 
SAGES Ga for long-lasting performance. Let Arrow be your guide 
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THEY'RE OLD FRIENDS ) 
OF MINE 


/ GOT ROOM FOR 
YOU GUYS! 


2nd SEAL 


“ * nee 


The universal popularity of the two Schrader 
“Seals” (Valve Core and Cap) is good evidence 
that they “make tires last longer.”’ Check your 
customers tires with a dependable Schrader 
Gauge. Install Schrader Cores and seal the valve 
mouths with air-tight Schrader Caps. 

Keep a Schrader Tire Gauge in Every Vehicle 


AM 
eADER GAPS, CORES 
SCH Make Tires Last Longer # 


tel ate 
CONTROL THE AIR 





for greater SAFETY AFTER DARK. 


“Wow! Are We Popular!” 


Giving your customers this tire-saving Schrader 
Service, creates good will, and ups your profits. 

Schrader keeps your stocks of Schrader Prod- 
ucts on the move by continuously advertising to 
motorists . . . Order the Complete Schrader Line 
of fast turnover items today. 


VALVE CORE ee 





ARROW SAFETY DEVICE COMPANY, MT. HOLLY, N. J. 


/ BETTER HUSTLE... 
THERE'S SOMETHING 


COME WITH ME BOYS, 
1 NEED YOU BADLY! 





VALVE CAP 









Ist SEAL 





2nd SEAL 





A. SCHRADER’S SON, Division of Scovill Manufacturing Company, Incorporated, BROOKLYN 17, N. Y. 
Originators of the Comparative Air Loss System for Flat Tire Prevention 
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Polaroid Adds 
Deluxe Visor; 
Price Cut $1 


CAMBRIDGE, Mass.—A new de- 
luxe Polaroid day-driving visor is 
now in production and deliveries 
to the automotive trade are ex- 
pected to start well in advance of 
the warm-weather driving season, 
according to Polaroid Corp. here. 


The company announced at the 
same time that it has lopped one 
dollar off the retail price of the 
standard Polaroid day-driving vi- 
sor, which will sell to the consum- 
er this year for $3.95. The new 
deluxe model, which will retail for 
$5.95, has a lens twice the size of 
the standard visor lens. 


Visors especially designed for 
trucks, buses and other commer- 
cial vehicles will also be intro- 
duced to round out Polaroid’s line 
of anti-glare automotive acces- able. > 


sories. 
The lenses of all the visors are Begg Brothers Now 


made of Polaroid light-polarizing 
plastic, the invention of Polaroid’s 
president and director of research, 
Edwin H. Land. Land’s new cam- 
era, which takes and turns out a 
finished picture a minute after the 


publicly a few weeks ago. 


the economies of 





Aerial Delivery 


Continued Production 


Titchener Corp., 


tories, 
Ellis, manager of the plant. 


Te 
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+ « » another reason why you can rely on 
Heil Hydraulic Dump Units 
for much greater profits 


The heart of any hydraulic system is its pump. That is 
why Heil oil-gear pumps for Heil Dump Units are de- 
signed to provide the utmost safety and dependability. 
They are the product of years of engineering research and 
manufacturing experience. Nothing has been left to chance. 

Look inside a Heil Pump and you see hardened and 
ground steel gears machined to very close tolerances. The 
use of these precision-made parts automatically means 
longer life. In addition, the gears run in an oil bath. 
Actually there are only two wearing parts in the pump; 
namely, the end plates between which the gears operate. 
These end plates are designed so that they can be reversed. 

e They also are easily replaceable. 

Each pump is tested before release, and must handle 10 
gallons per minute. Yes, the care taken in the design and 
manufacture of these pumps is just one of the reasons why 
Heil Dump Units stay on the job faithfully, year in and 
year out — why they can raise loads as heavy as 24 tons 
to a 50° dumping angle in 10 or 15 seconds. 


When you use Heil Dump Units, 
your trucks dump faster, make 
more trips, and require less main- 
tenance, That is why Heil owners 
enjoy greater profits, 
Call on your nearest 
Heil distributor for 
additional reasons 
why Heil Dump Units 
are the best invest- 
ment for you. 


Send for bulletins, 





GENERAL OFFICES MILWAUKEE 1, WISCONSIN 





Shutter is snapped, was disclosed 


The price reduction of the stand- 
ard visor was made possible by 
exceptionally 
large-scale production, Land said. 


Parts Sent by Air to Assure 


BINGHAMTON, N. Y.—Brewer- 
maker of auto- 
mobile hardware, has shipped 120,- 
000 pounds of automotive products 
by airplane during the last four 
months to major automobile fac- 
it is reported by Fred A. 


The air shipments, Ellis pointed 
out, were important. to the unin- 
terrupted production in the plants 
to which they were sent. Parts 
shortages are still critical, he said, 
and manufacturers are sparing no 
expense in keeping supplies avail- 


Chevrolet Sales Co. Vancouver, B. 
C., has now changed its name to 
Begg Brothers Ltd. It formerly op- 
erated under the Chevrolet Sales 
name as a division of the Dominion 
organization in Vancouver, B. C. 





of the Manhattan, the company claims. 


No Immediate 


cars, 
1,105 cars.” 

MacDonald revealed that from 
a high of 4,200 dealers the total 
was now down to 4,084, due to 
lack of facilities, dealers taking 
on competitive lines (60), lack of 
finances and deaths. He pointed 
out, however, that 46 new deal- 
ers had been appointed since 
Jan. 1. 

MacDonald estimated that deal- 
ers across the country are now 
averaging 10-day delivery to cus- 
tomers, but that some required less 
and some longer, depending on the 
location. 

He declared that at present the 
company has 961,000 orders from 
dealers and distributors, but ad- 
mitted that on the basis of “puri- 
fication tests” this total could be 
written down to 250,000 bonafide 
orders (this has also been the ex- 
perience of several other com- 
panies). 

As an illustration of how dealers 
are still clamoring for cars, Mac- 
Donald cited the case of the new 
Manhattan. Originally, the com- 
pany had planned to produce only 
6,000 of these vehicles in 1947, and 
called in distributors to look the 
job over. They signed up for so 
many that the company has been 
forced to double its planned output 
of these models, MacDonald said. 

MacDonald, noting that Regula- 
tion W is a deterrent to high-priced 
car sales, said he has information 
that the credit curb will be re- 
scinded in the near future. 

Kaiser, revealing that the plant 
was forced to shut down again 
Thursday afternoon because of a 
shortage of engines, declared that 
the company has hopes of getting 
700 to 1,000 engines a day in 
May or June from the Detroit 
Continental Motors plant which 
K-F recently leased. Whatever is 
obtained from Continental’s Mus- 
kegon (Mich.) plant is so much 
to the good, he said. 

Kaiser disclosed that his com- 


ATA Sets Series 
Of Parleys on 
ICC Revisions 


WASHINGTON.—The American 
Trucking Assns. will sponsor a 
series of meetings throughout the 
country to determine the trucking 
industry’s views on impending re- 
vision of the Interstate Commerce 
Commission’s safety regulations, 
the ATA announced here last week. 
The consensus will be used at 
commission hearings on the 
changes, expected to be held in 
May. 

At the same time, the associa- 
tion doubled the size of its na- 
tional committee on ICC safety 
regulations, indicating the urgency 
and importance being placed in 
the proposed changes. The en- 
larged committee, attached to and 
a part of the ATA safety and oper- 
ations section, will work with the 
53 affiliated state associations in 
an effort to crystallize the car- 
riers’ views. John M. Akers of 
Akers Motor Lines, Gastonia, N. 
C., will continue as committee 
chairman, 






























REFRESHING LINDEN GREEN combined with darker forest green are featured in 
this new Manhattan. Roominess and riding comfort are inherent in the functional beauty 


K-F Sees Profit in April, 


Price Cut 


(Continued from Page 1) 


Demonstrators totaled only pany is borrowing tools from other 


car makers in an effort to expedite 


| production of engines. Steel is also 


bartered with other companies to 


| obtain other short items, such as 
castings. 

Although he sees engines as 
K-F’s only bottleneck for the im- 
mediate future, Kaiser revealed 
that another big producer is now 
importing about 50 percent of its 
castings (23 percent import duty) 
from Canada and added that foun- 
dry supplies may develop into a 
problem later on. 

He said that never in the last 
4% months has the Willow Run 
plant had even two days’ supply of 
engines on hand at any one time. 

Kaiser, noting that his father, 
Henry J. Kaiser, has not given up 
the idea of a low-priced car, de- 
clared, however, that no one 
knows when, and if, such a car 
will be brought out. 

Joseph W. Frazer, president, was 
not present at the press preview, 
having been rushed to a New York 
hospital the night before for an 
emergency appendectomy. 

The new Frazer Manhattan, 
which has a factory list price of 
$2,550 compared with the regular 
Frazer’s $2,050, received the New 
York Fashion Academy’s award as 
“The Best Dressed Automobile of 
1947.” 

Prior to Kaiser-Frazer’s an- 
nouncement of the new model, the 
Fashion Academy gave it a special 
gold medal award at a luncheon 
in New York last Friday honoring 
the 1947 winners of the academy’s 
19th annual “Best Dressed Wo- 
men” competition. This is the first 
year any automobile has been hon- 
ored by the Fashion Academy. 

“The new Manhattans,” said 
the academy judges, “are distinc- 
tive in color styling. Their ap- 
pointments, their subtle blending 
and coordination of the leading 
fashion color selections of 1947 
bring exciting beauty to modern 
automobile styling.” 

Kaiser-Frazer’s styling depart- 
ment has selected six interior and 
exterior color combinations for the 
luxury Manhattans. 

Frazer said the first 3,000 are 
scheduled for delivery in April. 

The Manhattan displays harmony 
between exterior body color and 
interior trim in six distinctive 
color combinations: Wedgewood 
blue, linden green, teal blue, me- 
tallic hickory brown, doeskin warm 
gray and metallic gunmetal. 


Chrome trim has been subtly 
incorporated in the new Man- 
hattan, Frazer said. A wide 
chrome rocker panel, trunk lid 
strip, and door and window trim 
all lend details of refinement and 
luxury. Extra large wheel hubs 
and rims are finished in sleek 
chrome, as are the win ishield 
and window moldings. 

Concealed floor lights provide a 
softly lighted interior when the 
chrome trimmed and embossed 
doors are opened. On the rear of 
the front seat two “assist” handles 
replace conventional straps, with 
a generous-size ash tray spaced 
between them. Both the 62-inch 
wide front and rear seats have 
large arm rests, 




























TRUCK SECTION 


SATIN TWILL 
SEAT COVERS 





CUSTOM MADE 


Vat Dyed Water Kepelient 
Royal & Navy Blue, Maroon 
Green, Gray, Brown 


$25.00 EACH 


° Center Arm 
$2.50 Extra 
Immediate Shipment 
Also Fibre and Plastic 


Newark Auto Top & 
Body Co. 


80 Central Avenue 


Newark 2, New Jersey 
Established 1907 




















Buyingest 
People 
On 
Earth! 





















SATIN TWILL 


Seat Covers 
Width 40” 

Vat-Dyed and Water Repellent 
Maroon, Navy, Royal Blue 
Green, Brown, Gray 
Samples on Request 




















Plastic Fabrics. Ine. 
83 Elizabeth Ave. 
Newark 8, N. Jd. 


























WANTED 


194.1-42-46-47 
AUTOMOBILES 
TOP DOLLAR 


for 


TOP CARS 


CALL 
“MEYER the BUYER” 


at 
COlumbus 5-5417—5-5362 


Midtown Dealers Corp. 
1875 Broadway, N.Y.C. 
(Between 61st and 62nd Sts.) 
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Outlook Clearing... 


‘47 Output Tops Million; 
101,548 Built in Week 


(Continued from Page 1) 


3,800,000 tons of iron ore, sinter 
and scale, and 22,500,000 tons of 
home scrap, steel companies will 
only have to procure 16,700,000 tons 
of scrap from outside sources. 
Difficulty Minimized 

If the above results are obtained, 
it is explained, steel firms will need 
only 2,000,000 more tons of pur- 
chased scrap this year than they 
used in 1946. Because price con- 
trols kept a great deal of scrap in 
dealers’ hands until December last 
year, it is not thought that obtain- 
ing the extra amount of scrap will 
be very difficult in this year’s open 
market, especially now that the 
government is a supply factor. 

Also, the government has or- 
dered the Army and Navy to sur- 
vey potential scrap supplies in 
their vast stores of obsolete ma- 
terials, both here and abroad. As 
a start, the consignment of 500,- 
000 tons of scrap has been prom- 
ised for March and April. 

It is expected that the govern- 
ment will be able to furnish an- 
other 1,000,000 tons before the year 
is out. 

More relief is seen also in the 
recent sale by the government of 
two blast furnaces that have been 
idle. With this additional output 
and the possible opening of other 
facilities still closed by the gov- 
ernment since the end of the war, 
pig iron may reach a full capacity 
of 64,706,500 tons this year. 





cent of capacity, the best since 
March, 1945. 

It is pointed out that if Jan- 
uary’s effort can be maintained 
throughout the year—and there are 
reasons to believe it may be in- 
creased—pig iron output this year 
will top 60,000,000 tons. Of that 
amount, it is said, 8,000,000 tons 
will be channeled to foundries as 
merchant iron, with the other 52,- 
000,000 tons left for steel making 
purposes. 

It is reported further that to 
produce 85,000,000 tons of steel in 
1947, the industry would need 95,- 
000,000 tons of metallics. With the 
52,000,000 tons of pig iron available, 


Holiday Article 
Praises ASI 


PHILADELPHIA. — Nationwide 
attention is focused on the joint 
convention of the National Stand- 
ard Parts Assn., the Motor and 
Equipment Manufacturers Assn. 
and the Motor and Equipment 
Wholesalers Assn., in an article 
in the April issue of Holiday. 

Entitled “Delegate at Large,” 
the story pictures William J. Men- 
ghini, president of the Springfield 
(Ill.) Auto Supply Co., as a typical 
convention-goer, and follows him 
en his activities at the 23rd an- 
nual NSPA meeting at Atlantic 
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Unionist Urges 
Ban on Commies, 


Industry Talks 


DETROIT.—An American labor 
leader called last week for fed- 
eral laws preventing Communists 
from engaging in industrial rela- 
tions and outlawing industrywide 
collective bargaining. 

Walter W. Cenerazzo, president 
of the American Watch Workers’ 
Union (independent), told the Eco- 
nomic Club of Detroit that he 
favored Congressional action 
against those conditions “which 
threaten America’s system of free 
competitive enterprise.” 

The union leader, however, 
voiced support for the principles 
of the closed shop, union shop and 
maintenance of union membership, 
describing these as a measure of 
security for unions “bargaining in 
good faith.” But he denounced 
“closed union practices” and urged 
they be banned by Congress. 

“Such men as Emspak and Ma- 
tles (officers of the United Elec- 
trical Workers-CIO) are openly 
seeking to torpedo the competitive 
system,” Cenerazzo declared. “Men 
who place subversive interests 
above those of honest collective 
bargaining are doing our economy 
no good. They should be barred 
from unions by federal law.” 

Industrywide bargaining, he as- 
serted, “will never bring industrial 
peace because the international of- 
ficers of a union cannot hope to 
be familiar with the problems con- 
fronting every local union and in- 
dividual plant.” 

“Federal legislation must be em- 
ployed to lay the foundation of a 
two-way street for _ industrial 


City last year. 


Jack Wiggins, assistant execu- 
tive vice-president of the NSPA, 
is praised in the article as “one 
of the many men who work nearly 
a year in advance to make the an- 
nual convention a success.” 







peace,” Cenerazzo said. That two- 
way street consists of labor giv- 
ing and industry getting 1 fair 
day’s work for a fair day’s wages.” 


ICC Asked to Kill 


Prices to Stay High 
Expanded use of pig iron, it is 
said, will tend to eliminate the 
scrap problem, along with lower- 
ing the present high prices de- 

manded by scrap dealers. 
Trade sources say, however, that 


high scrap prices are not likely 
to come down for some time yet. 
But one immediate effect of better 
pig iron output, it is added, will 
be the curtailment of pig iron im- 
ports to satisfy the needs of do- 
mestic foundries. 

Eastern foundries are reported- 
ly importing pig iron at prices as 
hign as $70 a ton. 


Carrier Applications Up 
97 Percent in Wisconsin 


MADISON, Wis.—A 97 percent 
increase in the number of motor 
earrier franchise applications re- 
ceived during the last year has 
brought about an appeal to the leg- 
islative joint finance committee by 
the Wisconsin Public Service Com- 
mission for a deficiency appropria- 
tion. 


Revolutionary E. B. Co. Van Panel 





What do you want to buy, sell or trade? 
See Classified Want Ads, inside back cover 
this issue. 








BAKERY 
DIVISION 


MAGNESIUM-ALUMINUM CONSTRUCTION 
CUTS TRUCKING COSTS 


LESS DEADWEIGHT ... The great reduction in 
deadweight lets you carry that much extra in pay- 
load. When running empty, weight reduction saves 
on gas, tires, wear and tear. 

LARGER INTERIORS ... Full 88” inside width 
and 78” inside height accommodate bigger and 
bulkier loads. 
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Write today for literature to 
Commercial Body Division, ELECTRIC BOAT COMPANY, Groton, Conn. 














Proposal Hitting 


Small Carriers 


WASHINGTON. — Pointing out 
that the trucking industry is com- 
posed of thousands of small busi- 
nesses, Managing Director John 
Lawrence of the American Truck- 
ing Assns. last week urged the 
House Interstate Commerce Com- 
mittee to reject a proposed bill 
which would be “extremely burden- 
some and might well mean over- 
night bankruptcy” for many small 
carriers. 

Lawrence asked the committee 
to turn down a proposed repara- 
tions law under which shippers 
could sue for retroactive over- 
charges after a legal rate had been 
ordered reduced by the ICC. 

At the same time, he spoke in 
favor of another provision of the 
measure which would place a two- 
year statutory limit on filing of 
claims based on violations of the 
Interstate Commerce Act “because 
it would give motor carriers a uni- 
form and reasonable degree of pro- 
tection against suits based upon 
ancient violations of commission or 
omission, violations which in most 
cases were unintentional.” 

“This is what could and would 
happen under a reparations pro- 
vision as proposed in the bill,” 
Lawrence testified. A carrier hauls 
a load of freight for a shipper, and 
charges the legal published rate, 
and the transaction is forgotten. 
At some future date the Interstate 
Commerce Commission for one rea- 
son or another decides that the 
legal published rate in question 
was higher than it should have 
been. 

“The reparations provision,” Law- 
rence explained, “as proposed in the 
bill, would apply and the carrier 
would be subject to payment of full 
reparations on every shipment 
moved under the rate.” 


Wash. Dealers 


Fete Anderson 


SEATTLE. — M. O. Anderson, 
newly elected president of the 
NADA, will be honored at a spe- 
cial meeting of the Washington 
State Automobile Assn. to be held 
at the Olympic hotel here March 
28. It will be a noonday luncheon 
with statewide participation as- 
sured. 








Car, Truck Output Estimates 


By Automotive News 


PASSENGER CARS 
(U. S. PRODUCTION ONLY) 

















Week Week Total Total Total 
Ended Same Ended to Date Jan. 1 to Jan. 1 to 
March 22, Week March 15, March, March 23,March 22, 
1947 1946 1947* 1947* 1946* 1947* 

GENERAL MOTORS .. 30,956 29,541 93,825 288,825 
SNRs bean ev Ca he ees 5,401 5,393 16,053 53,249 
NN bi 3.6 v.45 sna on 1,048 1,070 3,197 11,835 
Chevrolet . 15,289 14,421 48,108 137,239 
Oldsmobile ........... 4,291 4,094 12,470 41,066 
Db cost suse seve 4,927 wr 4,563 13,997 ..-. 465,486 
CHRYSLER ............ 16,439 12,158 15,724 48,789 79,965 163,979 
 o50 ss vw eviews. 1,716 1,609 1,714 5,086 10,454 16,222 
A Sw ds ones aN 4,418 3,481 4,422 13,165 23,939 44,647 
EE. iveigieidaae aes 8,059 5,201 7,301 23,799 33,2038 381,162 
ET, + v0 ain wiureve as 2,246 1,867 2,287 6,739 12,369 21,948 
SPT 0.09 ok ee 03-0005 00 14,915 11,474 15,051 45,044 57,710 167,626 
sdb esccnverg ue’ at 11,772 9,963 11,891 35,513 50,418 182,129 
EE tec deteseny ees 639 237 650 1,939 1,054 6,876 
EE e-¢y'2.o-40-0d weer 2,504 1,274 2,510 7,592 6,248 28,621 
EE 64s 546640680 394 uu 383 1,176 ahen 4,349 
EE, “d.60 4 db keene ved 2,612 2,102 2,622 7,914 12,9382 28,649 
EE 6 Set ekee renee ts 859 swue 831 2,471 «+. 10,845 
ED HS dian WWds ati’ 770 sense 746 2,152 anes 6,419 
DE SUNS 660s 206 eus'e ve 2,703 1,404 2,714 8,092 13,460 25,964 
EEE, ons Scvecvies 1,164 vere 1,175 3,777 1479 10,364 
STUDEBAKER ......... 2,556 312 2,454 7,619 13,728 27,787 
WORE” “SG ¥é0evesayees 774 776 2,342 7,110 
Total Cars, U. S....... 74,142 27,450 72,017 223,201 179,274 741,917 


*Station wagens. *Revised. 
* * 














+ + * * 
COMMERCIAL CARS 
(U. 8S. PRODUCTION ONLY) 
Week Week Total Total Total 
Ended Same Ended toDate Jan. 1to Jan. 1 to 
March 22, Week March 15, March, March 23, March 22, 
1947 1946 1947* 1947* 1946* 1947* 
CHEVROLET .......... 7,634 abies 7,023 24,472 ... 84,889 
Eee 6,204 4,627 6,239 18,563 34,178 69,430 
ere 3,518 2,276 3,336 10,354 19,993 38,598 
INTERNATIONAL .... 38,252 ame 3,299 9,781 15,957 31,834 
NED 5 3s 0's «0p 00 806 1,796 1,547 1,828 5,378 13,748 19,469 
STUDEBAKER ........ 1,360 164 1,360 4,070 7,504 14,906 
DEE 65s bc ees ees see es ed 1,423 bee 1,301 3,997 anes 16,016 
Es brats s4:56% eae aes 434 248 443 1,340 2,382 5,046 
EE Sos aire mn aerygeataie.s 391 153 382 1,155 2,116 4,211 
Scere ree 347 112 301 939 2,218 4,300 
Jt ie 381 111 377 1,116 1,978 3,667 
PUES kv ccccccccns 230 ree 223 646 1,055 2,152 
ere 107 pines 103 318 sce 1,372 
MISCELLANEOUS ..... 329 487 331 969 4,708 4,314 
Total Trucks, U. S.... 27,406 9,725 26,546 83,098 105,837 299,704 
Total Cars, Trucks, 
Mh chants sawcdesewese 101,548 37,175 98,563 306,299 285,111 1,041,621 
Total Cars, Trucks, 
CREE. 6 oc ctasccaaas:e 5,011 2,406 4,962 15,217 22,883 52,909 
Grand Total, Cars and 
Trucks, U. S. and 
NEEL. 55 ois ercnreg aioe bos 106,559 39,581 103,525 321,516 307,994 1,094,530 


Note: Combined U. S. and Canada car and truck output in the com- 


parable week of 1941 was 117,151 units. 
*Revised. Miscellaneous includes Autocar, Divco, Marmon H, Brockway, 


Four-Wheel Drive, Sterling, etc. 









Drive Planned 


Against ‘Gyp’ 
Tire Dealers 


WASHINGTON. — Automotive 
groups are planning a concerted 
nationwide drive to expose sellers 
of damaged tires that have been 
repainted to look like new. 

Disclosing this last week, officials 
of the National Assn. of Independ- 
ent Tire Dealers said that other 
groups taking part in the drive 
will be the National Highway Users 
Conference, American Automobile 
Assn. and National Safety Council. 

The so-called “gyp” tires con- 
stitute a menace to safe driving, 
the NAITD pointed out. Usually 
the tires are obtained from some 
scrap pile, it was explained, and 
renovated only as much as is need- 
ed to give them a “new” appear- 
ance. 

A rash of “gyp” sales occurred 
|toward the end of the war, the 
association said, at a time when 
the tire shortage was at its worst. 
Now it is feared many of the cheat- 








ing retailers will engage in price- 
cutting practices to unload their 
fraudulent stock. 

The four motor groups will also 
seek to have states requiring peri- 
odic vehicle inspections include 
tires as a vital part of the car 
from a safety viewpoint. 


Obituaries 





J. Hugh Ward 


DETROIT.—J. Hugh Ward, 42, Chev- 
rolet zone truck manager at Mansfield, O., 
died here March 18 while visiting. Mr. 
Ward lived in Detroit until 10 years ago. 

* * * 


Loyal R. Coon 
DETROIT.—Loyal R. Coon, 52, district 
manager of General Tire & Rubber Co., 
died here March 19. Mr. Coon was a for- 
mer purchasing agent for Chrysler Corp. 
* * * 


William C. Russell 


HARTFORD, Conn.—William C. Russell, 
94, pioneer motorist in Hartford and a 
charter member of the Hartford Automo- 
bile Club, died here recently. 

* * * 


P. M. Rebsamen 


LITTLE ROCK, Ark.—Paul M. Rebsa- 
men, 42, former vice-president and general 
manager of Rebsamen Motors (Ford! here, 
died of a heart attack March 13. 





THE NEW two-passenger quarter-ton Crosley light pickup announced last week. This 
and a four-passenger convertible are described by the company as the ‘‘19474%4"" line. 
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CLASSIFIED 


WANT ADS 





HELP WANTED 





MALE HELP 


WANTED 
PARTS MANAGER by Ford Deal- 
er—65 miles outside New York City 
in New England. Must have thor- 
ough knowledge of ordering and 
merchandising Ford parts. State 
previous experience, present em- 
ployment, rate of pay expected for 
5%-day week. Your reply will be 
held in strict confidence. 


Box 1459 
c/o AUTOMOTIVE NEWS 
Detroit 26 








OFFICE MANAGER—Small, progressive 
factory located small town central New 
York State. Manufacturers automotive 
ignition replacement parts and plastics. 
Desires office manager, preferably ac- 
countant or experienced bookkeeper, ex- 


perienced in factory costs, accounting 
procedures, handling office personnel, 
etc. Write stating age, marital status, 
education, experience, salary desired. 
Box 1633, c/o Automotive News, De- 
troit 26. 





PARTS MANAGER for a large GM deal- 
ership in Alexandria, Va., one seeking 
a permanent position with ability and 
experience to take complete charge of 


parts department. Write Box 1645, c/o 
Automotive News, Detroit 26, stating 
age, qualifications, references, and sal- 
ary. 


Ee 


SPECIAL HEAVY duty truck salesman. 
To work metropolitan Memphis, Tenn., 
selling Federal trucks. Age 27 to 45. 
Salary plus commission, offering excel- 
lent earning potential. Write R. M. Gib- 
son for an application. Fly & Harwood, 
Inc., 300 Madison Ave., Memphis, Tenn. 

See ieee EE 

EXPERIENCED ambitious parts man, 
preferably veteran between 30 and 45, 
for permanent position with well estab- 
lished General Motors distributor and 
automotive jobber in large Alaskan 
town. Reply stating age, qualifications, 
marital status and availability, only if 
experience and capability will qualify 
you as manager of parts department 
doing a $100,000 yearly volume. Box 
1655, c/o Automotive News, Detroit 26. 


certian ET 

WANTED—Service manager by Ford deal- 
er three miles outside of Boston. Must 
be capable of building strong service 
organization, increasing and maintaining 
service. Must have Ford dealer experi- 
ence. State past and present employ- 
ment. Liberal salary plus incentive, to 
right man. Your reply will be held in 
strict confidence. Bough Motors, Inc., 
338-348 Granite Ave., Milton, Mass. 


WANTED—Salesmen and specialty jobbers 
calling on car dealers. Examine the 
amazing new bumper jack that will lift 
bumpers as low as two inches. Sells on 
sight. New car buyers want relief from 
hazards. This precision built jack works 
like a watch and eliminates all of the 
problems of other hydraulic jacks. Costs 
only $14.95 and will lift one wheel of 
any car, tractor or truck up to 9 tons. 
Send $8.79 for a sample prepaid. Money 
refunded if not satisfied. Liberal com- 
missions. Exclusive territories. FOUR 
SQUARE PRODUCTS CO., 213 Palace 
Bidg., Hartford, Conn. 


WANTED—Experienced parts manager for 
Chrysler distributor in Sweden. Must be 
good organizer and salesman. Excellent 
prospects and pleasant living conditions 
for right man. Give full particulars of 
self in answer. Box 1651, c/o Automo- 
tive News, Detroit 26. 


POSITION WANTED 


SERVICE MANAGER—Complete service 
supervision, parts, shop, body depart- 
ment. Recent experience 750 car GMC 
dealer over ten years experience. Loca- 
tion open. Box 1638, c/o Automotive 
News, Detroit 26. 





ACCOUNTANT-OFFICE MANAGER. Gen- 


eral Motors, auditing and sales experi- 
ence. Box 1640, c/o Automotive News, 
Detroit 26. 





ACCOUNTANT-Office manager with 12 
years experience in retail and wholesale 
automobile business, General Motors and 
Packard. Age 35, married. Box 1648, 
c/o Automotive News, Detroit 26. 











SALES MANAGER with 20 years experi- 


ence in new and used car sales and 
reconditioning desires change. Now per- 
manently employed by southern dealer 


in that capacity. Only interested in per- 
manent position with satisfactory salary 


and percentage of profits. Prefer con- 
nection with Ford dealer or other vol- 
ume line Box 1650 c/o Automotive 
News, Detroit 26 


MANUFACTL RER’S REPRESENTATIVE 


MANUFACTURER'S REPRESENTATIVE: 





Men with good following among new 
ear dealers. One each in territory gen- 
erally known as Seattle Zone, Portland 
Zone. San Francisco Zone and also Los 
Angeles Zone Appoint distributor in 
each town. Factory carries stock. This 
is a ‘‘natural'’ for a man who has been 
a zone or district manager. Will not 
interfere with any other ‘‘line.’’ Replies 


confidential. Box 1657, 


News, Detroit 26. 


c/o Automotive 








ATTENTION, MANUFACTURERS. We 
travei Louisiana and Mississippi. Inter- 
ested in securing exclusive agency for 
items of real merit, sales and price ap- 
peal, with repeat feature for dealers, 
fleets, and jobbers. Fifteen years ex- 
perience with the automotive trade. Ac- 
tive representation that produces results. 
Box 1653, c/o Automotive News, De- 
troit. 26. 





WANTED—1947 Cadillac 62 


FOR SALE—1947 Packard new 


Distributors of Austin cars would 
dealers to have 1947 models. 


3167 W. 25th 


4721 Chestnut St. 


NEW LINES WANTED 


Factory & Jobber 


Established, hard hitting repre- 
sentatives with years of vehicle 
factory and tri-state jobber con- 
tacts open for top line account rep- 
resentation to both vehicle factory 
and Michigan, Ohio, Indiana job- 
bing accounts. Line must be worth 
$20,000 minimum first year. Detroit 
office. Write Box 1652, c/o Auto- 
motive News, Detroit 26, in con- 
fidence. 











DEALERS WANTED 





DEALERS WANTED to sell big value, 
low priced 4-wheel «farm wagons. 5,000 
Ib. capacity, with auto type steering, 
reach adjustable to three body ‘engths 
and tractor hitch, 16-inch wheels. Also 
2-wheel all-steel utility trailer with 4x7 


ft. body and 16-inch 6-ply tires. Imme- 
diate delivery. Write for information. 
Corson Motors, 2720 Delaware Ave., 


Buffalo 17, N. Y. 


DEALERS WANTED 


To Sell 
COMET MOTOR SCOOTERS 
Comet Pickup and Delivery Vehicles 
IMMEDIATE DELIVERY 
Write or Wire 


Comet Distributors, Inc. 
Distributors for Ohio 








DEALERSHIP WANTED 


DEALERSHIP WANTED. Chrysler-Plym- 


outh dealership with 300-400 car poten- 
tial, will purchase outright, including 
inventory and equipment. Will assume 
lease or purchase building. Reply in 
confidence to Box 1659, c/o Automotive 
News, Detroit 26. 


DEALERSHIP WANTED—With 300 to 
1,000 .new car potential. Prefer G. M. 
line located in Michigan, Ohio, or Mid- 





west area. Replies strictly confidential. 
Box 1654, c/o Automotive News, De- 
troit 26. 


WILL BUY DEALERSHIP for General 
Motors, Chrysler or Ford cars, 300 cars 
and up preferred. Am qualified for fac- 
tory approval. Box 1660, c/o Automo- 
tive News, Detroit 76. 


DEALERSHIP FOR SALE 


DEALERSHIP, GARAGE for sale, doing 
good business past 15 years. Office, parts, 
service dept. building 70x42 ft., 4 rooms, 
bath, on same lot. Parts, equipment 
complete, good Ford wrecker 
Selling account of death. Hazlett’s Ga- 
rage, North Judson, Indiana. 








LARGE DISTRIBUTOR, Central Pennsyl- 


monthly. Lease on building. Reason for 
selling: Other interests. Box 1643, c/o 
Automotive News, Detroit 26. 





BUSINESS FOR SALE 


DUAL FRANCHISE in rich farming sec- 
tion middle Georgia town. Have low 
rent contract and a_ well 





two paved highways. Address Box 1639, 
c/o Automotive News, Detroit 26. 


NEW CARS WANTED 


convertible 
Anderson Auto- 
Peoria, Illinois. 


coupe. Price no object. 
mobile Co., 


CALIFORNIA dealer wants 1946 and 1947 


model cars from dealers who are able 
to make delivery to Los Angeles. For 
particulars telephone Buster Kelley at 
PRospect 1225 or write 1225 South Fig- 
ueroa St., Los Angeles, Calif. 


NEW CARS FOR SALE 
custom 


clipper, number 2151, eight passenger, 
at Hometown Sales, Durham, N. C. 


AUSTIN CARS 





tke 


Brookside Motor Sales 
Distributors in Ohio 

806 Engineering Bidc. 

CLEVELAND, OHIO 

Write for Appointment 





1946 FORD station wagon. Radio, heater, 


new. Mrs. R. W. Huff, 4816 S. Wilton, 
Los Angeles, Calif. Phone Axminister 
6840. 


USED CARS WANTED 








WANTED! 


100 USED CARS 
PHONE - WRITE WIRE 


DAVIS 
Philadelphia 9, Pa. 
ALlegheny 4-0534 


USED CARS WANTED 


SEVEN PASSENGERS, limousines, large 
fives; cars must be clean. Prices 
reasonable. McCLINTOCK - CADILLAC, 
Lansing, Mich. 


WANTED—1947 Buick super convertible 
and 1947 Cadillac 62 sedanet or sedan. 
Price no object. Anderson Automobile 
Co., Peoria, Illinois. 


USED OARS FOR SALE 








WHOLESALE 


Large Selection of Clean, Late 
Model Cars 


McDermott Motor Sales 
6585 Carnegie Henderson 6880-81 


CLEVELAND 





AUTO BUYERS—Best wholesale deal at 
LEO ADLER, INC., DeSoto-Plymouth, 
3000 Fenkell, 7 blocks east of Livernois, 
Detroit, Mich. UN. 3-7400. 


1941 7-PASSENGER Cadillac sedan series 
75, black body finish, heater and radio. 
Priced to sell. Maberry Motor Co., Vic- 
toria, Texas. 








CONVERTIBLES—1941 
1941 Cadillac 62 Convertible Coupe (Orig- 
Hydramatic. 
1941 Lincoln Continental Convertible Coupe 
(Original Gray). 
1941 Packard 160 Convertible Sedan (Orig- 
inal Green). 
These cars are extra clean and mechan- 
feally A-1. For details, contact Granby 
Motor Co.,.1218 Granby St. Norfolk, Va. 





100 CARS 


WHOLESALE ONLY 


DOC GREINER 


Madison at Seventeenth 
Adams 6397 
TOLEDO, OHTO 
(Dealers west of Mississippi: 
) 


No Letters. 


z 
i 
8 
$ 
i 
. 





* THE BIG DEALER * 


AUCTION 
EVERY THURSDAY 


KEN SCHAEFER CO., INC. 
915 N. Mlinois St. Indianapolis, Ind 
Also Every Monday in New Albany. Ind 








AUTO AUCTION 


Every Thursday, 12 Noon 
Dealers Only 


Sale Fee $5 Phone R-731 


Hometown Sales & Service. 


Inc. 
4. B. LEATHERS, Manager 
American Legion Grounds 
Oxford Highway Durham, N. C. 








AUTO AUCTION 


Inside and Heated 
EVERY MONDAY—ONE 0’CLOCK 


DEALERS ONLY 


Good Place to Buy—Good Place to Sell 
Join the Crowd 


at 
Woodruff Motor Sales 


415 W. Main St. 
MONTPELIER, OHIO 








SAM GREENFIELD CoO. 
Euclid Ave. Phone HF. 0231 
Cleveland, Ohio 








AUCTION AUCTION AUCTION 


BUY YOUR CARS 
AT YOUR PRICES 


A new type wholesale auction of 
automobiles is now being operated 
by Ed Hough (formerly with R. 8S. 
Evan), in Philadelphia, Pa., 3900 
North Broad St. You can buy one 
or two hundred cars. All makes 
and all models. Shipping arrange- 
ments made on request. Sales held 
every Tuesday and Friday at 12 
noon, all dealers cordially invited. 


ED HOUGH 
Automobiles Auctioneers 


CASH FOR YOUR CAR 
BONDED BONDED BONDED 


9133 GRATIOT AVE. 


BUSES FOR SALE 
WANT A REAL BARGAIN? 
Wayne all-steel school bus bodies. Gov- 
ernment surplus. Crated $495. Subject 
prior sale. Wire Consolidated Bus & 
Equipment Co., 420 Lexington Ave., New 
York City. MU. 3-9297. 


SIXTEEN 1936 model TC23R 23-passenger 
twin coach buses—with or without tires. 
All in good condition. Prices very rea- 
sonable. Fletcher Motor Sales, _ Inc., 
Jacksonville, Fila. 


IMMEDIATE DELIVERY, 2 new school 
buses. (1) 21’ mounted on new Ford 
194” chassis. $3,501 F.O.B. Cincinnati, 
Ohio. (2) 16’ mounted on new Ford 158” 
chassis, $3,133.56 F.O.B. Cincinnati, 
Ohio. Tranter-Williams Motors, Inc., 
4016 Allston, Cincinnati 9, Ohio. Ford 
parts shipped anywhere. 


TRUCKS WANTED 


WANTED—One to six (1 to 6) K-44 Chev- 
rolet Earth Boring trucks in new or 














good used condition. Write, wire, or 
phone Howdy Wilson, 2171 Shattuck 
Ave., Berkeley 4, Calif. Telephone 


Thornwall 4860. 


WANTED—One 1942 Dodge 2-ton WH cab 
—complete. New or used. Ford Garage 
Co., Inc., Box 679, Glen Falls, N. ¥ 


WANTED—Holmes_ wrecker 
McDowell Motor Co., Water 
beth City, N. C. 





immediately. 
St., Eliza- 


TRUCKS FOR SALE 


TRUCK TRACTORS—5-ton, army 4x4, 
air brakes, auxiliary tanks. Autocar 
Federal, White. Wholesale only. Closed 
cab, $1.995. Open cab, $1,495. Orange 
Motor Co., Ine., 799 Central Ave., 
Albany, N. Y. 2-3361. 





PANEL TRUCKS 


1942 Dodge, %-ton, Army Surplus 
121” W.B.—9.00x16 Tires 


Dimensions—97” Long, 
High, 62%” Wide 


Body 55” 


These trucks have been recon- 
ditioned, seats, glass, metal 
work all gone over, and they 
are ready for immediate serv- 
ice. 


Queen City Chevrolet Co. 
6th & Sycamore Parkway 48380 
Cincinnati, Ohio 





HOLMES WRECKER, traffic king and 
body mounted on 1941 Chevrolet C.O.E. 
truck, $2,250. Have several other good 
buys. New heavy duty wreckers and 
bodies available. Byrne Equipment Sales, 
105 W. Court St., Cincinnati, Ohio. 


TWO INTERNATIONAL K7 3-yd. dumps, 
825x20 tires, mileage 17,000 and 19,000, 
$1,375 each. Two International K6 3-yd. 
dumps, mileage 16,000 and 33,000, $1,190 
each. All refinished red chassis, green 
cabs. Excellent, complete and good buys. 
City Motor Co., Norfolk, Va. 





TRUCKS FOR SALE 


Twenty | TWO 1942 GMC 6x6 trucks equipped with 


660 gal. tanks, metered pumps, hose 
reels, valves, and considerable other 
equipment. One truck also equipped with 
South Wind heater for heating fuel oi! 
Both like new, used only 10,000 miles 
Tires excellent. Marcus Motors, Inc., 
1156 Broadway, Denver 3, Colo. Phone 
Main 4264. 





PANEL TRUCKS 


Four 1946 Chevrolets 


These were especially built for 
Fisher Body Corporation and 
used in schools a short while. 
They are unusually large. 195” 
wheelbase, dual wheels with 2- 
speed axle. Large low load 
bodies, inside back of drivers 
seat 5°10” high — 76” high, 
length 17’4”, rated capacity 13,- 
500 pounds. These are low mile- 
age, under 6,000 miles. Sell one 
or all. 


FALLS CITY PONTIAC CO. 
Ist & Broadway Wabash 3154 
LOUISVILLE, KY. 





TRUCK EQUIPMENT WANTED 


USED OR NEW Dodge cab to fit 1942 
Army — City Auto Parts & Sales. 
Oberlin -. Elyria, Ohio. 


WANTED TO BUY—New or good used 
canvas tops and side curtains for war 
surplus K-8 International 6x6 trucks. 
Phone 3363, National Truck Equipment 
Co., Waukesha, Wis. 


TRUCK EQUIPMENT FOR SALE 


FOR SALE—Five 1946 Ford school bus 
chassis 194” wheel base. Immediate de- 
livery. Shaffer Motors, Inc., 113 First 
8t., 8S. E.. Massillon, Ohio. (Phone 
2-1545). 

ST. IGNACE BODY CoO. will furnish all 
types of dump bodies and hoists for all 
makes of trucks. Immediate delivery. 
Contact Frank Poulos, St. Ignace Body 
Co., 7 8. State St., St. Ignace, Mich. 


OFFICE EQUIPMENT FOR SALE 


POSTING MACHINE—Electric, like new. 
Remington-Dalton, with three ledger 
trays. Lock type on casters. Do you 
really want a bargain? RIGGS MOTOR 
co., INC., 710 W. Broadway, Louis- 
ville. Ky. 

FOR SALE—One Monroe calculating ma- 
chine $110. One typewriter desk and 
Woodstock typewriter, $100. HAROLD 
W. GROB MOTOR SALES, Murphys- 
boro, Illinois. 





BEAT THIS BUY 
NEW FIRESTONE SPARK PLUGS 


Type F40 — 14 Millimeter 


20 Cents Each 


In Lots of 5,000—1,000 to 5,000—22¢ 
Less Than 1,000—24c 
Boxed 600 and 320 Plugs Per Box 
MINIMUM ORDER 320 
Shipping Weight 225 Ibs. Per 1,000 
Specially Adapted for Makes Listed 


Buick 38 to 42 
Cadillac 36 to 42 
Chevrolet 31 to 40 
Chrysler 31 to 40 
Cord 36 to 37 
Crosley 35 to 46 
De Soto 32 to 46 
Dodge (all models) 
Ford 37 to 46 
Graham-Paige (all models) 
Hudson 34 to 46 
LaSalle 36 to 46 
LaSalle 36 to 40 
Lincoln 36 to 46 


TRU 


Mercury (all models) 
Nash Amb. 37 to 46 
Olds 6&8 37 to 46 
Overland (all models) 
Packard 33 to 42 
Plymouth 33 to 46 
Pontiac 6&8 34 to 46 
Studebaker 41 to 46 
Terraplane 33 to 38 
Willys 40 to 42 
Jeeps (all models) 





CKS 


Just a Partial List of Trucks Below 


GMC 41 to 45—Entire Line 
International K6, K7, KOE, KR7, KR11 
Mack—Nearly All Models 
Studebaker M16, 1942, M5, M15, 1941 
Diamond T 39 to 45 
Dodge 1942-45 (K32, 34, 39, 45, 46, 47, 48, 50, 51, 52 Serles LC, LE, LG and MG) 
White, Model 540 F 
Willys, Models 440, 441P, P442P and Jeeps 


TERMS: 25% 


with Order, Balance C.0.D. 


F.0.B. Detroit 


E. M. GREGORY 


DETROIT, MICH. 


TEL. GENEVA 2200 
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TRUCK EQUIPMENT FOR SALE 


CLASSIFIED WANT AD DEPARTMENT 





ALL STEEL PICKUP BOXES 

-Ton, $76.00 plus tax, FOB Waukesha 

¥4,-Ton, $95.00 plus tax, FOB Waukesha 
1-Ton, $114.00 plus tax, FOB Waukesha 
1-Ton suitable for Dodge Power Wagon 
Sprayed Any Standard Color—$5.00. 


NATIONAL TRUCK 


EQUIPMENT CO. 
Phone 3363 Waukesha, Wise. 





PARTS WANTED 


WHAT HAVE YOU to sell in automobile 
and truck parts? We may be the buyer 








you are looking for. Write to us. Fuller 
Auto Salvage, Box 628, Salina, Kan. 


WANTED—Hood and grill for 1937 Ford 
1%-ton truck. B. F. Harris, Griffin, Ga. 


BADLY NEEDED—Hood for 1936 Ford 
1%-ton truck. Faulkner Motor Co., Inc., 
201-211 E. Sixth Ave., Emporia, Kan. 


WANTED—Body for 1942 or 1946 Super 
Buick, Roadmaster Buick, 62 Cadillac 


PARTS FOR SALE 


Complete Stock 
Front End Parts 











s 
or Olds 98. Landis Garage, Landis, N. C. Specially Machined to Fit 
DESPERATELY in need of wheel and + * e 
flange (13x550) on which to mount 40 42 B k. 
900x13 tire. New or used, in useable to uc Ss 
condition. Write or wire, Bough Motors, 
Inc., Milton, Mass. : r 
WANTED New used Mercury hood Lower com : $6- 30 = 
\ —, y or se 
1940. Collinsville Motor Co., 401 w. |, Shaft & bushing Net 
Main St., Collinsville, Illinois. 
PARTS FOR SALE Upper eccentric 





pin and bushing* 








$1.9 95 § Net 
Lower control arm 


i | 
| | 
| | 
| | 
| | 
| | 
| | 
| | 
| | 
| | 
| | 
| | 
| a 
| | 
! | 
Ib bolt & bushing $1.95 Nee 
| | 
| | 
| { 
| | 
| | 
| | 
| | 
| | 
| | 
| | 
| | 
| | 
| | 
| | 
| | 
| | 
| | 
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PONTIAC 


Parts Wholesaler 


Fast Midwest deliveries. Ex 


*Fits all Buicks, Pontiacs. 


Oldsmobiles & Packards, 1940 and up 


Brand New 


THOMS PONTIAC CO. Buick Motors 


Phone Forest 8992 
5225 Delmar Blvd. 
ST. LOUIS 8, MO. 


CRITICAL ITEM — International Part 
118676 HX, piston pin, 4,000 for sale. 
List $11.75, net $2.50. 5,000 C11 element 
for AC filter. Jerry Hughey, 3520 W. 
32nd St., Cleveland, Ohio. 


PARTS FOR HUDSONS — Water pump 


at Special Discounts 





PHONE, WRITE, WIRE 


Davis Buick Co. 


PHILA.’S OLDEST BUICK DEALER 


kits, list $8.90; fibre timing gears, any 316 W. Chelten Ave., Gtn. 
model, list $6.90; less 25%, 6 or more 8-64 

less 30% plus postage and 25 cents Phtie.. Pa., Tel. GE ” 
packing fee. Either type center steering 

bearings, also main ‘bearings. Indian- EEE 
head Manufacturing Co., Lima, Ohio. NEW CHEVROLET 4x4 front end assem- 





blies complete. These are complete from 
hub to hub. including housing, internal 
parts, axle bearings. brake shoes, hubs 
and drums and third member assembly 
with flange. Also long tie rod with tie 
rod ends and connections. Third member 
interchanges with rear end. Also fits 
G.M.C. banjo type rear and front ends. 
List $390. Our price each $85. In lots 
of five $79.50. F.O.B. Atlanta. Max 
Auto Parts Co., 531 Marietta St., At- 
lanta, Georgia. 


GENUINE FORD PARTS 
WHOLESALER 


Complete line. 30% Discount on Regular 
Discount items. We ship anywhere. Large 
stock of heaters. 


BOUGH MOTORS, INC. 
338 Granite Ave. Milton, Mass. 








How to Save Money!! 


Every business, regardless of how efficiently it is managed or how much money it 
is making on present volume, has some weak spots or hidden losses that continue to go 


cialist, one who is not accustomed to making a mechanical or habit review of the 
statement. 

Send your latest Financial and Operating Statement to us for a complete, UN- 
BIASED analysis. Your statement will be kept in the strictest of confidence and 
returned to you with our analysis. 

be increase in savings to you will amount to far in excess of the cost of this 
analysis. 


Complete Unbiased Analysis of a Dealer’s Financial 
and Operations Statement—$25.00 


J. B. VAN TASSEL ASSOCIATES 


AUTOMOTIVE DEALER BUSINESS CONSULTANTS 


439 Penobscot Bldg. Phone: RAndolph 5500 Detroit 26, Mich. 
EXPERT UNBIASED ANALYTICAL SERVICE FOR AUTOMOBILE DEALERS 
(Reference: Automotive News, Detroit) 








LOOK LOOK LOOK 


Attention New Car Dealers 
Attention Used Car Dealers 
Attention Finance Co.’s 


We have a large wholesale and retail turnover of new and used 
cars, and we need about 150. 


We will buy any amount of new or used cars, pickups or panels. 
Send list and bottom price you will sell for. 


KELLER MOTORS 


2750 WEST ALAMEDA DENVER 9, COLO. 


| 








Recapture Automotive Americana 
In the “Fabulous Hoosier” 


Of all of the “wild and wooly” early pioneers of the automotive 
industry that we know today, Carl Fisher—the man who ran Prest- 
O-Lite into a many million dollar fortune, who built the Indianapolis 
track, fostered both the Lincoln and Dixie Highways and fathered 
Miami, outranks all others in vision, daring and courage. Jane 
Fisher, his wife, turned author, pictures the life of this “pioneer of 
pioneers” vividly in her biography, “Fabulous Hoosier,” a story of 
American achievement. $3.00 postpaid, Book Department, Automo- 
tive News. 





PARTS FOR SALE 





NEW ARMY JEEP MOTORS 
Complete 
Packed in Boxes Ready for 
Immediate Shipment 
$129.50 


——aa 


| 


Write, wire or call 
WOODRUFF AUTO PARTS | 
Montpelier, Ohio Phone 37) 








PONTIAC PARTS 


| 
| 
WE WHOLESALE | 
Large stock of scarce items. Regular dis- | 
counts to all dealers. Gtve us a trial. Satis-— 
faction guaranteed. | 
CHRIST CHRISTEN PONTIAC CO. 
6171 Natural Bridge St. Louis 20, Mo. 
EV 5000 








JEEP ENGINES — Immediate  dclivery. 
Army surplus. 60 HP. Complete fan belt 
to clutch. For marine use, electric gen- 


erating units, power plants. $159.50 
F.O.B. Miami, Fla., 22 N. W. 20th St., 
Great Southern Auto Supply Co., Inc. 





PONTIAC 


PARTS WHOLESALE 


25% discount to all garages. 
Fast shipment, prompt courteous service. 
We ship anywhere, we want your business. 


DICKINSON-WALLACE 
12740 Gratiot 

Detroit 5, Michigan 
PRospect 5000 








SHOP EQUIPMENT WANTED 
WANTED—Good used front end machine. 
Not too complicated. Box 1656, c/o 
Automotive News, Detroit 26. 


SHOP EQUIPMENT FOR SALE 


FOR SALE—Complete Bee-Line Frame 
machine, passenger to 214-ton trucks. 
Priced right. Wire or write GERALD 
HOCKING, Olney, 





Illinois. 








| 
| 


| 4600 Euclid Ave. 


FOR SALE—2 Joyce electrically operated 
bus and truck lifts. Full hydraulic 
Model 210 Bes. One in original crate— 
net price, $875. The other used one 
month, net price, $750. F.O.B. Provi- 
dence, R. I. Box 1624, c/o Automotive 
News. Detroit 26. 


FOR SALE—Circo 
plete with wire baskets. 
cycles. Used one month, 
price, F.O.B. Providence, R. 


Cnief degreaser com- 
230 volts, 30 
like new. Net 
I., $375. 





Box 1625, c/o Automotive News, De- 
troit 26. 
ROLLER FLOOR JACKS — 10 TON. 


Walker or Weaver for cars and trucks. 
Brand new. $139.00. Battery chargers, 
slow, wall or bench, takes 6, 3 cell bat- 
teries $23.50. GRAND RIVER CHEV- 
ROLET COMPANY, 5100 Grand River 
Ave., Detroit 8, Michigan. 


STEEL BINS 


60 Used Steel Parts Bins In Good 
Condition, Available for Immediate 
Delivery 


John Roehrich 


450 River Drive Garfield, 





N. J. 





shaped 
12’ 


FOR SALE—Ford-Lincoln ‘‘L”’ 
neon porcelain enameled sign about 


high. Perfect, $100. Wellner Motors, 
Inc., 247 W. 12th St., New York 14, 
New York. 


PARTS BINS—26 good used steel parts 
bins made by Lyon. Complete and ready 
to use. Measure seven feet by one by 
three. Price, $35 each. Will ship any or 
all immediately. Mulliken & Marx, Inc., 
Englewood, N. J. 

PARTS AND SERVICE MANAGERS 
Heavy water resistant paper, reinforced 
stock and shipping tags 1%”x34” with 
fine wire on each. Box of 1,000, $2.75, 
carton 10,000, $25. Enclose check or 
money order to Benjamin P. Van Scoy, 
Brewster, N. Y. 


FOR SALE—One Sioux No. 620 vaive re- 


facer, $145. One Kwikurent battery 
charger, $145. One Bean wheel bal- 
ancer, $150. One 40-ton hydraulic press, 


$125. One Kerrick Kleaner, model YOES, 


$250. One Sioux Hard-Seat Grinder No. 
1724, $100. Two hydraulic floor jacks 
$70 each. All of this equipment service- 
able. We were lucky and have obtained 


GROB 
Illinois. 


HAROLD W. 
Murphysboro, 


new replacements. 
MOTOR SALES, 





BRAND NEW | 
VAN NORMAN 


No. 303 Heavy Duty 
BRAKE DRUM LATHE 


Will Take the Heaviest 
Truck and Airplane Wheel 


Dowd-Feder, Inc. 
Cleveland 3, O. 
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~ MISCELLANEOUS 





PUBLIC 
AUCTION! 


SURPLUS PROPERTY | 


PAINT—NAILS—SCREWS 
SADDLES—PULLEYS—GREASE 
TOOLS—BOLTS—NUTS 
PAINT BRUSHES—NEW TIRES 
CLEANING COMPOUND—TOOL BOXES 
WIRING—CAN OPENERS 
CHAIN HOISTS 





Any Used Cars or Trucks in 
Stock at Day of Sale Will 
Be Offered! 

New Trailer Parts—Sprayers 
Large Quantities Miscellaneous Items 
Accessories 
TO BE HELD RAIN OR SHINE 
AT 


The Cities Sales Co., Inc. 
308 S. Maple St. Hicksville, O. 
Center of Town 


Thursday, March 27 





SHOP EQUIPMENT FOR SALE 


20 STEEL parts bins. Good condition. 
Clarke & Son, Belmar, N. J 


AUTO EQUIPMENT FOR SALE 

















TOW PILOT—$17.50 
(Dealers) 
Improved 1947 Model 
RED ARROW BARS—$38.82 


Complete with Guide Cables 








Tow Bar Sales Company | starting Promptly at 10 a.m. Sharp. In 
FACTORY DISTRIBUTORS “= ¢ tthe”: 

100 S. Clinton St. Chicago 6, Ill. 
NLS TL Te, 





| 





TRAILERS FOR SALE 
FOR SALE—Because of cancellation of 


CHAINS 


for 


car transport (Dodge tractor-mechanical 
handling trailer). One slightly 
four-car transport (Dodge tractor-Fran- 
cis trailer). Contact Marshall Motor Co., 
Salina, Kan. 


ACCESSORIES FOR SALE 


AUTO SEAT COVERS—Get the best for 
your money. We offer outstanding fea- 
tures in custom made and _ universal 
covers at a very low price. Specializing 
in Plastic, Fibre, Sailcloth, made from 
the finest materials. Outstanding work- 
manship, lavishly trimmed with har- 
monizing leatherette. Be smart, 
now from Best Cover Co., 1947 
way, New York 23, New York. 


MISCELLANEOUS 


ENGINE REBUILDING — Crankshaft 
grinding and _  metallizing. John P. 
Hughes Motor Co., Inc., 800 Commerce 
St., Lynchburg, Virginia. 

FOR SALE: 1942 PACKARD AMBULANCE s 
with Henny body. Reconditioned through- 
out. Painted black, actual mileage 34,- 
000. Price $2,759. ROAD MAGNET, 284 
frame D. C. generator 5KW 115 volts, 
43.5 amps, powered by 4 cylinder LeRoi 
engine mounted in full trailer with four 
15” 6-ply tires. Price $750. The copper 
wire in this unit cost more than this 
price. Write P. O. Box 1253, Charlotte, 
a © 

ONE 1941 INDIAN motorcycle for pickup 
and delivery service, price $375. Eshel- 
man Motor Co., Inc., W. Orange & Pine 
Sts., Lancaster, Penna. 


Towing 
Binding 
Logging 


%” x 16’ with 2 Grab Hooks, 


high tensile S.A.E. 1085 steel. 
Inquire about quantity prices. 


GRAND RIVER CHEVROLET 
COMPANY 
5100 Grand River Avenue 
Detroit 8, Michigan 














Buick---Oldsmobile--- Pontiac--- 
Chevrolet Dealers Preferred 


Exclusive distributorship will be awarded to one dealer in each community on fast 
moving accessory, sold only through new car dealers. 


Test area shows sales on over 60% of all new cars delivered. 


This item retails for less than $25 and can be installed by any mechanic. 
‘‘gadget.’’ It fits all makes of cars. 


It is not 


2 


This accessory will not be sold through national ‘‘jobbers’’ as test proves that the 
best distribution is obtained by appointing a substantial leading dealer in each commu- 
nity who will carry stock and show other dealers how to promote sale and install this 
desirable item 


By distributing directly through one substantial dealer in each community, a better 
profit margin can be placed in the hands of the dealer distributor and his local automo- 
bile dealers. 


If you are an aggressive substantial leading automobile dealer in your community 
it will pay you ‘‘dividends’’ to answer as we have several additional items to offer 
at a later date. 


Without obligation write for information to Box 1658, 
troit 26, Michigan. 


c/o Automotive News, De- 








The Original INDIANAPOLIS . 
USED CAR AUCTION 
FULL St EVERY WEDNESDAY 


FULL SWING 


SALE STARTS PROMPTLY AT 12 NOON 
PLENTY OF CARS — PLENTY OF BUYERS 


CHARLIE JOHN 
STUART & RAMP INC. 
1215 N. Meridian “TAs ee’ Riley 8781 








CHRYSLER DEALERS! 
We have oil filter cartridges for the 1946 and 1947 Chrysler. 
Replaces Mopar No. 1123387—Western Filter Pack No. 1330 
$1.05 Net — up to 48 
-.98 Net — up to 120 
.85 Net — 120 or more 
Check your stock. Ask your parts manager. Immediate delivery. 
First line filters. Very scarce. Guaranteed. 


BLAUSHILD MOTOR CO. 


15311 Kinsman Road Cleveland 20, Ohio 
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ASS PRODUCTION industries depend on strong 
M and efficient distribution organizations to 
bring their products to the public economically. 
In the automotive field, that means strong dealers. 


The Ford Motor Company is proud of the 
dealer organizations handling its products. Ford 
has a direct interest in their individual success. To 
that end, the broad experience and the knowledge 
of the Ford Motor Company in the development 
and application of effective management and sales 
principles are made available to the dealer organi- 
zation. For example: 


Special School Helps Future Ford Dealers Build 


For Tomorrow with Ford 


Near the great Rouge Plant a special merchandising 
school opened its doors on March 17th. The purpose of 
this new school is to give selected employes of Ford 
Dealers a comprehensive knowledge of the Ford organi- 
zation and its products, the fundamentals of successful 
dealership operation, and the techniques of modern mer- 
chandising. Recommended employes of Lincoln-Mercury 
Dealers will also be accommodated during the year. 


Courses will run continuously in consecutive six-week 
periods. Sales, advertising and service department execu- 
tives will assist in the educational program. Among 
subjects to be covered are marketing and merchandising, 
advertising and public relations, sales management, 
finance and credits, parts and service. 


Their course completed, these young men will return 
to their dealerships, better equipped than ever to make 
a real and important contribution to a stronger, better 
dealer operation. They, like today’s Ford Dealers, know 
that there’s a future with Ford! 
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